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IBM Premium Accounting Methods 
Provide All Necessary Figure Facts 


The problems of fire and casualty premium accounting are greatly 
reduced in companies equipped with IBM Electric Punched Card 


Hh, 


Accounting Machines. 
Some of the many specific benefits of this fast, accurate and flexi- 


ble equipment are: 
Maintenance of absolute balance and control of accounting and 


statistical records. 
Prompt delivery of trial balances with automatic aging of the 


balances at the close of the month. 
Rapid completion of agents’ and brokers’ monthly premium state- 


ments as well as renewal and expiration notices. 
Increased accuracy and speed in the preparation of all records. 
An important IBM development is mark An IBM installation, either in your 
sensing—a process in which cards are office or in an IBM Service Bureau, can 
prepared automatically by electronic ma- handle practically any type of insurance 
. - ; accounting problem. These IBM Service 
chines that sense the positions of pencil ; , : 
k d h aly tar Bureaus, equipped with Electric Punched 
marks and punch corresponding holes; —_ Card Accounting Machines and manned 


these holes, in turn, automatically pro- by skilled personnel, are conveniently 
duce required reports. located in principal cities. 


ELECTRIC PUNCHED CARD ACCOUNTING MACHINES 
SERVICE BUREAU FACILITIES 


IB gos 
ELECTRIC TYPEWRITERS - -+- PROOF MACHINES: :: 
TIME RECORDERS AND ELECTRIC TIME SYSTEMS 

















International Business Machines Corporation, World Headquarters Building, 590 Madison Avenue, New York 22, N. Y. 
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“As the principal of a business house, or his 
partners now dictate the important business com- 
munications ... they . . . maintain perfect pri- 
vacy in their communications. The phonograph 
letters may be dictated at home or in the office of 
a friend, the presence of a stenographer not being 
' required. The dictation may be as rapid as the 
thoughts can be formed, or the lips utter them.” 


Excerpt from article in North American 
Review by Thomas A. Edison on his inven- 
tion of the phonograph, August 12, 1877. 


The Man Who Didn't Need A Monument... 


The times we live in might well be called the “Age of Edison.’ For no one 


ever influenced an age so much. 


The man who trapped sound and turned darkness into daylight left 
hundreds of inventions that have bettered Humanity. But more important, 


he opened a door through which future inventors and scientists could walk. 


Now—one hundred years after Edison’s birth, new achievements through 
Electronics . .. new achievements utilizing the electrical force he harnessed 


—are daily creating “/iving monuments” to his genius. 


EDISON 
Electhionic- 
VOICEWRITER 


WEST ORANGE, N. J. 













































Closing Bid Prices 
i\ Furnished through the courtesy of The First Boston Corporation 
Janu 
1947 Range ary 
High Low 31,1947 
Aetna Casualty & Surety Company ...... Sd 81 M4 
Aetna Insurance Company ............... DIY 52 a2 
GO ID) EY Aetna Life Insurance Company .......... 1S 4414 1414 
im Agricultural Insurance Company ........ 75 69 75 
American Alliance Ins. Company ........ 20 17% 20 
American Automobile Ins. Company ..... 34 3144 32, 
American Casualty Company ............ 11% 105g 11% 
American Equitable Assurance Company.. 16% 154% 16 
1] American Home Fire Assurance Company 10 10 10 
sly NY American Insurance Company (Newark).. 1914 1s 134 
OIPIPO}!R WON ro American Re-Insurance Company ........ 31% 2914 294, 
American Reserve Insurance Company ... 1644 16 1644 
American Surety Company ............++. 6044 554 5814 
Automobile Insurance Company .......... 36 35 36 
Baltimore American Insurance Company.. 5% 5% 55 
jankers & Shippers Insurance Company... 67% 62 
ee _ oy ae 5ebb 60406000000 ~ fo —- 
: Camden Fire Insurance Association ....... 2 2114 
The honest man who buys msurance to protect pe ama 5 Insurance Company ..........+e. 33 3 ' 
e ee City of New York Insurance Company..... 18% 18 
his property abhors fire. Yet he lacks the training Ii ttt tniniawa,... 
p ‘ Fi Continental Casualty Company ........... 52 D014 
to recognize the many hazards evident to experi- Continental Insurance Compaiy .......... 52% 4814 
: Kagle Fire Insurance Company ..........- Lig 1 
enced fire insurance men. Employers Group Associates ...........+++ 2942 2814 
Employers Reinsurance Corporation ...... 6544 to 
Excess Insurance Company of America.... 7% 7% 7% 
H ° ° Federal Insurance Company ............+. 514g 47%, ol 
Could underwriters personally interview all the Fidelity & Deposit Company of Maryland 163 152 154 
. . Fidelity-Phoenix Fire Insurance Company 57 52 367, 
people they insure and see all the risks they Fire p+ rt of Philadelphia ......... 61 52 61 
e ° Fireman’s Fund Insurance Company ..... 9S 9314 Ys 
assume, our fearful toll of fire loss in life and Firemen’s Insurance Company (Newark)... 144 1214 14 
- “ Franklin Fire Insurance Company........ 23 1944 22% 
property might be substantially reduced. General Reinsurance Corporation ......... 314 31 31% 
Gibraltar Fire & Marine Ins. Company.... 1544 1s 1544 
Glens Falls Insurance Company .......... 51% 49% a 
So much has already been done along these Globe & Republic Insurance Company ... 8% 7% 5% 
Globe & Rutgers Fire Insurance Company 22 19%, 22 
lines that it should spur us all on to greater ee en eee <+0s~s — 2 oe 
Hanover Fire Insurance Company ........ 2644 2444 23514 
H Hartford Fire Insurance Company ....... 110'2 103 105'4 
achievement. Harttord Steam Boiler Inspec. & Ins. Co. 39 38 39° 
Home Insurance Company .........6..+6. 2614 2344 25% 
° ee e Homestead lire Insurance Company ...... 14% 14 1444 
In the routine of solicitation, agents and brokers Insurance Company of North America.... 99 93 95 
h e . Jersey Insurance Company of New \York.. 36 32 36 
ave a golden opportunity to point out fire Kansas City IF. & M. Ins. Co. ....... .. 19% 18% © 183 
‘ Lincoln National Lite Insurance C ompany 60 a7 60 
hazards, thereby helping to make our country Maryland Casualty Company ............+ 12 10 12 
Maryland Casualty Conv. Pid. ........... 21% 1944 21% 
safe. Mass. Bonding & Insurance Company.... 83 5144 Sliz 
Merchants ire Assurance Corporation ... 27% 23 214% 
Merchants & Mfgrs. Fire Insurance Co. .. 6 54% 64g 
Monumental Life Insurance Cumpany..... 43% 41 42 
National Casualty Company .............. 2542 24% 2344 
National Fire Insurance Company ....... 54 5014 A) 
National Liberty Insurance Company .... 5% 5% 0% 
r @ PEARL ASSURANCE COMPANY, LTD. National Union Fire Insurance Company... 1538 145 153 
@ EUREKA SECURITY FIRE & MARINE New Amsterdam Casualty Company ...... 2814 26%4 27% 
INSURANCE CO. — whee pi — Company. 2414 24 od 
New Hampshire Fire Insurance Company 51 40 0014 
@ MONARCH FIRE INSURANCE COMPANY New York Fire Insurance Company ...... 236 1144 J2} 
Northern Insurance Company ............ 79 734% 79 
North River Insurance Company ........ 23 20%, 28 
’ Northeastern Insurance Co. of Hartford... 64 o% 6 
/ / }/ Y f [7 / Northwestern National Insurance Co. ... 130 126 150 
_ 4 . Ohio Casualty Insurance Company (The) ) 3o b414 3o 
Pacific Fire Insurance Company .......... 97 91% 97 
Pacific Indemnity Company .............. 51% 50 Wy 
. Paul Revere Fire Insurance Company .... 22% 22 2214 
HOME OFFICE: 19 RECTOR STREET, NEW YORK 6 Phoenix Insurance Company ............. 89% S82 S94 
Preferred Accident Insurance Company .. 10% 4 4 
CLEVELAND NEW YORK Providence Washington Insurance Co. .. 36 33% 6 
313 Bulkley Bidg. 26 Cliff St. Reinsurance Corporation of New York.... 5 44 a) 
PHILA’ Republic Insurance Company—Dallas .... 27 26% 27 
525 Chestnet St weet. Rhode Island Insurance Company ...... , 3% 3 3 
: : ae i See . a no : 
SAN FRANCISCO CHICAGO ae need ‘oa ¢ oven canal — ee 56% Mn 
ine Street 175 W. Jackson Blvd. Security Insurance Co. (New Haven)...... 33 2914 30 
Springfield F. & M. Insurance Company .. 113 102 115 
Standard Accident Insurance Company .. 29% 27 28} 
Travelers Insurance Company ............ 605 592 06, 
U. 8S. Fidelity & Guaranty Company ..... 45% 44 1345 
U. S. Fire Insurance Company ........... 5144 47% 0144 
U. S. Guarantee Company .............. 78% 77% 7744 
Westchester Fire Insurance Company .... 3614 3214 a 
Best's PUBLICATION oer ies. BOX 1259, ALBANY, N. Y. Entered as Second Class Matter at Post Office at Albany, N. Y. 
EXECUTIVE AND GENERAL OFFIC ES Under Act of March 3, 1879. Subscription one "$3.00 Per 
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BEST’S STOCK INDEX a ala canta wii Ls Sanaa 
/, You don’t have to be a detec- 
tive to detect something special 
about the Hotel Pennsylvania. A 
oration warm welcome; friendly, old- 
fashioned hospitality; and cour- 
Janv- teous, interested service make it 
1 O47 obvious that this is one place 
S4 where you really are a guest! 
20 
32% ss ei in las a eis ii si iin eames i les las cis sini li ii etn 
11%, 
10 
yi 2. To solve the secret of a good 
tn night’s sleep, be an undercover 
6 man. Just climb under the covers 
Gri, of the bed that made the Hotel 
3% ee pene ire pies, ree ee 3) Kai ae titan aT Pennsylvania famous. Let the 
oS. wae ediidaasmaemesaie anne 
ol Casualty Fire tect just how super-comfortable 
+ 1945 1946 1947 1945 1946 1947 a bed can be. 
~ Jan. 31..... 377.8 485.8 399.7 203.2 245.6 209.8 
7% Feb. 28..... 389.5 454.8 211.7 238.3 
sl Mar. 31..... 375.8 466.7 205.6 241.9 .— —-------— —------ 
Lit Apr. 30..... 386.4 474.8 211.0 242.9 
v6% May 3!1..... 395.3 472.1 215.3 236.4 
= June 30..... 402.9 464.9 213.1 229.7 . 
. ily 31... 400.5 461.6 206.9 226.8 3.No mystery about the uni- 
22% Aug. 31..... 403.5 449.0 207.6 222.5 form excellence of Hotel Penn- 
ah wy 4 m8 aaa tp a +94 sylvania meals, either. They’re 
4 Nov. 30..... 448.2 394.0 227.6 193.7 off to a good start with the finest 
09" Dec. 31... 458.8 400.5 229.8 200.9 foods money can buy. They’re 
30 made better by skilled chefs. So, 
ion of course, they end up by being 
3y The better market performance of fire insurance | just about the best meals in town. 
rth shares in recent months reflects the improved earnings 
= trend in that field as indicated in annual reports now 
18% being released. Following a 7 point rise in December, | 7° eee rons 
- Best’s Fire Stock Index advanced an additional 9 points 
21% in January to close that month at 209.8. Casualty shares 
Diy turned in an indifferent performance, our index of these 4, And there’s one more clue to 
6% issues being 399.7 on January 31 compared with 400.5 the Pennsylvania’s popularity. 
254 on December 31, 1946. You don’t need bloodhounds to 
33 locate the business, shopping, or 
153 Fire Stocks theater districts . . . they’re all 
27% conveniently close when you stay 
. Virtually all fire shares participated in the forward at the Pennsylvania. 
1244 movement last month. Advances ranging from 5 to 10 
po points were recorded by Fire Association, Hartford, 
6 |) St. Paul and Springfield while Franklin, Home, Secu- 
=|) rity, U. S. Fire and Westchester had rises ranging from 
. | 2% to 4 points. Two notable exceptions were Aetna HOTEL | 
voy (Fire) and Ins. Co. of North America which declined ere PENNSY ai aie lie: a a 
te } 2% points each. | ane LVAN IA | 
i. | | e+ H-MeCabe general manager 
% Casualty Stocks | 
js & : , . | 
2 8 A mixed trend prevailed among casualty shares in| | 
3 |) January. The most notable change was recorded by | | 
113, | Preferred Accident, the market bid on these shares | | 
596. dropping from 91% to 4. Other issues displaying weak- | 
pot » tess were American Reinsurance, Fidelity & Deposit | 
72 |) and U.S. Fidelity & Guaranty with percentage declines | 
“ij of slightly under 4%. Leaders on the up side were ' 
Te Maryland Casualty, New Amsterdam, Seaboard Surety | 
Month. & Standard Accident with rises of about 2 points each. oan 

















~TMAEE AEASONS WHY ROYALS 
ARE A BETTER GUY FOR YOU 


| 





eS ee 


‘ GREATER EFFICIENCY! Royal has more 
work-saving, time-saving features than any 
other typewriter. This is a fact which results 
in higher production per machine. Call in 
your Royal representative—and be shown the 
proof—in an actual Royal demonstration! 


GREATER DURABILITY! Royals are the 
sturdiest typewriters engineering science has 
produced. Because of this fact, Royals stand 
up longer, spend more time on the job, less 
time out for repairs. Result: Royals cut steno- 
graphic work losses to a minimum, give you 
the maximum return from your typewriter 
investment. 





THE FAVORITE WITH TYPISTS! A national sur- 
vey made among hundreds of business girls shows 
that Royal is the preferred typewriter—2 to 1 over any 
other typewriter. Your stenographic staff will do more 
and better work on machines they prefer to use. Order 
Royals! 
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never forgets / 


But an elephant’s memory is not 
necessary to recall the tremen- 
dous losses which are caused by 
dishonest employees—the head- 
lines in the daily papers are a 
constant reminder. 

The best safeguard against 
such losses is the protection af- 


forded by fidelity insurance. 
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CASUALTY + BONDS « FIRE + MARINE 








COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina- 
tions conducted, and also new, licensed and retired companies, 


COLORADO 
Licensed 
Keystone Mutual Casualty Company .......... Pittsburgh, Pa, 
DELAWARE 


Licensed 


Resolute Fire Insurance Company .......... Providence, R. J, 
FLORIDA 
Licensed 

Pioneer Equitable Insurance Company ......... Lebanon, Ind, 

Southern Fire Insurance Company ............ Durham, N., C. 
Examined 

All-American Surety Company ...... West Palm Beach, Fla, 


GEORGIA 
Licensed 


Ideal Mutual Insurance Company .......... New York, N. Y, 
South Carolina Insurance Company .......... Columbia, S. C. 
INDIANA 

Licensed 
3ankers Life & Casualty Insurance Co. .......... Chicago, III, 
Seaboard Mutual Casualty Company ........ Philadelphia, Pa. 
IOWA 
Licensed ; 
Transdt Casualty Company ...0006600060ceecess St. Louis, Mo, 
KANSAS 
; Licensed | ; 
Farmers Elevator Mutual Casualty Company ..Des Moines, Ia 
Ideal Mutual Insurance Company ..........New York, N. Y. 


KENTUCKY 


Licensed 


American Health Insurance Company ........ 3altimore, Md 
Carolina Casualty Insurance Company ...... Burlington, N. ( 
Piedmont Fire Insurance Company ........... Charlotte, N.C 
State Automobile Insurance Association ....Indianapolis, Ind 
Title Insurance Company of Minn. ........ Minneapolis, Minn 
MARYLAND 

Examined 
Cavalier Insurance Corporation .............. 3altimore, Md 
Commonwealth Mutual Ins. Co. of America ...Baltimore, Md 
Farmers Mutual Fire Ins. Co. Dug Hill ....Manchester, Md 
Homestead Fire Insurance Company ......... 3altimore, Md 

MASSACHUSETTS 

Merged 
Fall River Manufacturers Mutual Ins. Co. ..... Boston, Mass 
Worcester Manufacturers Mutual Ins. Co. ..... Boston, Mass 


MINNESOTA 


Licensed 


Resolute Fire Insurance Company ......... Providence, R. I. 
Placed in Rehabilitation 
Merchants & Farmers Mutual Casualty Co. ....St. Paul. Minn. 
Withdrew 
American States Insurance Company ........ Indianapolis, Ind. 
MISSISSIPPI 
Licensed 
DP caest Castalty GCOgigGey ooinsccccscvewsccvns St. Louis, Mo 
United National Indemnity Company ....... New York, N. Y. 
NEBRASKA 
Incorporated 
Standard Castialty Company ....c...0scee coe Lincoln, Neb 
United Benefit Fire Insurance Company ........ Omaha, Neb. 


New Company 
Nebraska Farmers’ Protective Insurance Assn. 
Wauneta, Neb. 
Licensed 


Ideal Mutual Insurance Company .......... New York, N. Y. 
creme: Caey COREE os. <.0060cscecscuews St. Louis, Mo. 
Withdrew 
American States Insurance Company ....... Indianapolis, Ind. 
Examined 
National Security Insurance Company ......... Omaha, Neb. 
NEW HAMPSHIRE 

Licensed ; 
Ideal Mutual Insurance Company .......... New York, N. Y. 


NEW JERSEY 
Licensed : 
Penn Liberty Insurance Company .......... West Chester, Pa. 
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NTS NEW MEXICO 
“ Licensed , 
Louisville Fire & Marine Insurance Co. ....... Louisville, Ky. 
pi ‘ NORTH DAKOTA 
de Licensed 
nn Underwriters Insurance Company .............. Chicago, Il. | 
mpanies, SOUTH CAROLINA or Olll eW il 0 ees 
Licensed ad 
Ideal Mutual Insurance Company .........New York, N. Y. 
United National Indemnity Company ......New York, N. Y. Answer their every question about 
rgh. Pa Examined ‘ : 
rie Carolina Mutual Insurance Company ....... Charleston, S. C. the fire insurance business by 
Hibernian Mutual Insurance Company ...... Charleston, S. C. ivinge or loaning them a copy o 
ce, RI Merchants Mutual Insurance Company ...... Charleston, S. C. g & g rpy of 
oe SOUTH DAKOTA 
Licensed bb 4 
Phoenix Indemnity Company .............. New York, N. Y. 
on, Ind. TENNESSEE IN 
n, N.C. Licensed 
Hamilton Fire Insurance Company ......... New York, N. Y. 9 
ch, Fla, Mutual Fire Ins. Co. in Harford County ....... Bel Air, Md. 
Withdrew 
American States Insurance Company ....... Indianapolis, Ind. 
. M.S TEXAS 
ao. G New Company AND 
lotemnctionenl EARS visc5scnwcedcce 00% San Antonio, Texas 
Examined 
ago, Ill, Alamo Casualty Underwriters ...... San Antonio, Texas 
hia, Pa American Fidefity Insurance Company ....Fort Worth, Texas 
a Highway Insurance Underwriters ............./ Austin, Texas 
ee ee re rer San Antonio, Texas 
‘OM eS ae ee rrnrer Austin, Texas by JACK PIVER 
on ee OS eee ere Houston, Texas 
Stewart Title Guaranty Company .......... Galveston, Texas 
a Traders and General Insurance Company ...... Dallas, Texas A 56 page booklet telling the essential facts about 
NY Py pico fire insurance in non-technical language that anyone 
ae _icense res : . . 
Massachusetts Indemnity Insurance Co. ........ Boston, Mass. ra penne bg o yng one ot Geiss 
WISCONSIN umorous vein and illustrate y spot cartoons, 
re, Md. ceed photographs and simple diagrams, the book in- 
L Ae Dairyman’s Mutual Insurance Company ...... Janesville, Wisc. cludes: 
e, N.C. DOMINION OF CANADA ‘ ; 
lis, Ind. Licensed Short History of Fire Insurance—How to Write 
3, Minn. Providence Fire Insurance Company ........... Paris, France the Policy. 
Unity Fire Insurance Corporation .......... New York, N. Y. 

NOVA SCOTIA The Daily Report—What Happens To It After 
re, Md. : Licensed It Reaches the Insurance Company Office—by 
re, Md. Eureka Security Fire & Marine Ins. Co. ....... Cincinnati, O. Percy Gardiner. 
er, Md. Hardware Dealers Mutual Fire Ins. Co. ..Stevens Point, Wisc. toa = 
re, Md. Mutual Implement & Hardware ee Owatonna, Minn. How To Underwrite Fire Risks—by Frank Brady. 

United National Indemnity Company ........ New York, N. Y. How To Figure Return Premiums—by Thos. Green. 
oo Functions of the Loss Department. 
, Mass. CONVENTIONS AHEAD Fire Insurance Dictionary (24 pages). 
, RL FEBRUARY PRICE $1.50 
17 Pittsburgh Insurance Day, Hotel William Penn, Pittsburgh, 12 copies..... $16.80 50 copies..... $62.50 
|. Minn. Pennsylvania. 25 coples..... $33.75 100 copies $1.00 each 
25-26 Michigan Association of Insurance Agents, mid-year meet- 
lis, Ind. ing, Book-Cadillac Hotel, Detroit, Michigan. We showed the manuscript of this book to ONE 
MARCH insurance company official, He said, “Send us 
te Mo 10-11 Fire Underwriters Association of the Pacific, annual meeting, 100, — alias good as I think it will be, we'll 
N: Y. Palace Hotel, San Francisco, California. want 1,0Wv. 
: 19-20 Alabama Association of Insurance Agents, mid-year meeting, “TI have read many books on insurance in the past 
Jefferson Davis Hotel, Montgomery. six years and yours is the most interesting’—L. J. 
a. Neb. 27-28 en oon ay ge Agents, mid-year meet- Breen, Sacramento, Calif. 
a Neb, ing, St. Paul Hotel, St. Paul. 
i Ohio Association of Accident & Health Underwriters, Co- ' é 
a, Neb. lumbus. ; WEEKLY UNDERWRITER i] 
a I Rhode Island Association of Insurance Agents, mid-year a 116 John St., ' : 
, N. vs meeting, Providence Biltmore Hotel, Providence. § New York 7, N. Y. 1 
is, Mo. 21-25 National Association of Insurance Agents, mid-year meeting, ; ‘ - , . s 
Skirvin Hotel, Oklahoma City, Oklahoma. 1 Please send ...... copies of “So You’re New In : 
is, Ind. MAY a Fire Insurance” and bill us. a + 
+ 4 t 
a, Neb. 1-4 North Carolina Association of Insurance Agents, annual H OS EEN, TOE - 
meeting, Carolina Hotel, Pinehurst. © STREET ' 
5-6 American Management Association, insurance conference, ° Pe og ae re TD ay er ee a ' 
N. Y. Hotel New Yorker, New York City. TU sacecaninasisioendictstebbniiisicictinntinss cies alntlcaicn ‘ 
ne 5-6 New York State Association of Local Agents, annual confer- © Ordered B 1 
ence, Hotel Onondaga, Syracuse. ' coon _ PALLET IEA LEAS ELITE IISS a 
. 8-10 Industrial Insurers’ Conference, annual meeting, Cavalier feces eeeeessesssseessssseesssssssss 
ter, Pa. Hotel, Virginia Beach, Virginia. 











y News For February, 1947 








in Hundreds 
of Type Faces 








AT A COST SO LOW IT’S HARD TO 


assures Accuracy, too! 


Are youconcerned over the slowness, rising 
expense and uncertainty of printing and 
duplicating...over the scarcity and high 
cost of paper and other materials? If so 
you will welcome a saving of 50% or more 
in overall costs...plus an improvement in 
speed, accuracy and appearance. 


You can gain all of these benefits with 
VARI-TYPER, the Office Composing Machine. 
Any capable typist in your office, using the 
new streamlined VARI-TYPER, can quickly 
prepare master copy for reproduction. The 
copy will be comparable in attractiveness 
to printed matter because you have your 
choice of hundreds of styles and sizes of 
type. Your typist canchange from one style 
or size to any other in seconds! The copy 
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will be clean and sharp. ..with automatically 
justified (squared) margins...with bold 
headings and print-style text. This is 
reproduction copy, readyto be put in your 
offset, Mimeograph or Ditto machine for 
running off! Ready, if you wish, the same day! 


Because VARI-TYPERcopy is compact, like 
good printed matter, itoccupies only half 
the space of typewritten copy. This saves 
you 50% of stencils, paper, floor space, time 
and effort! 


Investigate now how a VARI-TYPER can 
greatly reduce your costs‘on forms, rate 
books, bulletins, manuals, records, house 
organs, and mailing pieces. Write for a 
free demonstrationat your office...send for 
free samples of VARI-TYPERwork. ..DEPT.BI-1. 
Ralph C. Coxhead Corp., 333 Avenue of the 
Americas, New York 14, N.Y. 


Text set by VARI-TYPER in 
the Bodoni Book series. 
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xxx Annual statement figures prepared in accordance 
with the laws of the various states can be and are fre- 
quently most misleading unless properly interpreted. 
Fortunately, complete adjustment of the filed statement 
is not necessary to interpret reasonably the true under- 
writing experience of a company. This may be accom- 
plished by obtaining two ratios—the ratio of combined 
losses and loss adjustment expenses incurred to earned 
premiums and the ratio of underwriting expenses in- 
curred to written premiums. If the total of the two 
ratios is under 100%, the difference reflects the approxi- 
mate profit margin. If above 100%, underwriting was 
conducted at a loss and in the degree indicated. A full 
explanation of the statutory accounting procedure and 
examples showing the need for proper interpretation 
are included in the editorial Underwriting Returns Must 
Be Interpreted, on page 15. 


***k Very few people outside of the insurance business 
realize that there are literally hundreds of insurance 
companies, and even few people within the business 
realize how many changes take place each year ; retire- 
ments, the organization of new companies, changes in 
title, contributions to surplus, or changes in capital. 
Our regular annual tabulation of the many changes in 
the fire and casualty insurance field appears under the 
title Company Changes, on page 16. 


*kk From time to time politicians and others ask 
questions about the ratio of expenses incurred by insur- 
ance companies. Often they jump to the conclusion 
that expenses are excessive. It is very easy for an out- 
sider to criticize, but the more one knows about any 
industry as well run as insurance, the less one is likely 
to criticize. Hundreds of times over a period of years 
companies have been formed with the set purpose of 
operating on a basis more economical than that of the 
existing insurance companies. However, there is a level 
below which it is impossible to bring down expenses, as 
outlined in Forty Per Cent, on page 18. 


*** Although there are a number of ways in which an 
insurance agent may join with others in helping to 
insure his own future security, the greater part of the 
undertaking is an individual and personal responsibility. 
There is no all risk policy available for this purpose, 
and the insurance agent must, to a large extent, be a 
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ance Companies, on page 21. 


FEBRUARY 
. 
self-insurer. Some of the important elements in attain- 
ing this goal are outlined in the article /nsure Your 
Future, on page 19. 


1947 


**x* There is general misconception of the extent of 
nationalization of French insurance—it is neither gov- 


ernment management nor the type of “nationalization” 
carried out in Great Britain with respect to certain 


leading industries in that country. The exact data is 
outlined in the article Nationalization of French Insur- 


***x During the past five years, the need for builders’ 
risk forms has been almost as limited as the need for 
vacancy permits; therefore, a review of this branch of 
insurance is of particular importance now that building 
prospects are improving. For a discussion of the com- 
pleted value form, the reporting form and other items, 
see Builders’ Risk, on page 25. 


**x* Inland marine insurance, as we know it today, 
appears to be a hybrid resulting from the mating of 
marine and fire insurance. Although the name may be 
a misnomer and there is no longer any marine feature 
whatever about the great majority of inland marine 
risks today, the product itself is all to the good and it 
covers a vast amount of goods and merchandise daily 
transported across the country. A discussion of the line, 
the all risk coverage, personal property floater and the 
various exclusions are in Jnland Marine, on page 45. 


*x* Two items of particular interest to the insurance 
agent are the specialized sales articles—Fidelity Cover- 
age, on page 55, and the article “Drop In” vs. Planned 
Calls, on page 87, which is applicable to any line of 
business. 


**k*k The doctrine of subrogation is one of increasing 
and growing importance because, in this day of low 
investment returns and of mounting operating costs, 
it affords a means of recoupment or reduction of losses. 
A discussion of the subject in the article the Doctrine 
of Subrogation, on page 29, is of interest not only to 
companies but loss adjusters and agents. 


**k*k Grumpy gophers, elderly horses and visiting fire- 
men cost one of our casualty companies cash recently. 
The company also paid out for a case involving a happy 
hunter, who trapped his own nose, and also a dressing 
room story of the girdle that trapped—well, read 
Comedy in Claims, on page 83. 


**x* This month we reinstate a section that we have 
allowed to lapse for some little while, Quiz of the Month, 
appearing on page 81. Also this month our section 
Buyers’ Round Table, on page 91, is in the form of 
questions and answers developed at a recent meeting of 
Risk Research Institute, an organization of insurance 
buyers. 
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CASUALTY AND SURETY 
RATE LAWS 


COMPILATION of casualty 

and surety rate and regulatory 
laws of 15 states has been published 
and is now being distributed by the 
Association of Casualty and Surety 
Executives, 60 John Street, New 
York City. 

The compilation, which includes 
laws enacted up through 1946, con- 
sists of a series of pamphlets, one 
for each state. Each pamphlet in- 
cludes an analysis and text of the 
state’s casualty and surety regulatory 
law and the text or citation of other 
laws relating to rating, rebating, and 
discrimination. The pamphlets are 
in a binder, permitting insertion of 
new laws and replacement of old. 

Laws included in the first publica- 
tion are for the following states: 
Alabama, Connecticut, Florida, Kan- 
sas, Kentucky, Louisiana, Maryland, 
Mississippi, New Jersey, New York, 
North Carolina, South Dakota, Ten- 
nessee, Texas and Virginia. Rating 
and regulatory laws of the other 
states will be published in the future 
as enacted for insertion in the binder. 


CROP INSURANCE 
REORGANIZATION 
SUGGESTED 


ECRETARY of Agriculture 

Anderson has suggested that fed- 
eral crop insurance should be sold 
by an “independent” staff of sales- 
men supervised by an experienced 
insurance executive rather than 
through state and local AAA farmer 
committees as at present. He 
charged that the latter method is 
too expensive and quoted figures 
for 1945 from California where ex- 
penses totaled $84,077 on a pre- 
mium volume of $39,990, giving an 
expense ratio of 210%. He cited 
that “for a private insurance com- 
pany that would mean quick and 
certain bankruptcy.” The Agricul- 
ture Secretary recommended changes 
including increased rates, employ- 
ment of experienced adjusters and 
the collection of premiums and pay- 
ment of losses in dollars rather than 
bushels of wheat. None of the 
changes would become effective be- 
lore the 1948 crop year, 
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NNUAL statement figures prepared in accordance 
with the laws of the various states can be and are 
frequently most misleading unless properly inter- 
preted. Fortunately, complete adjustment of the filed 
statement is not necessary to interpret reasonably the 


true underwriting experience of a company. This may 
be accomplished by obtaining two ratios—the ratio of 
combined losses and loss adjustment expenses incurred 
to earned premiums and the ratio of underwriting ex- 
penses incurred to written premiums. If the total of the 
two ratios is under 100%, the difference reflects the ap- 
proximate profit margin. If above 100%, underwriting 
was conducted at a loss and in the degree indicated. 


Abnormally Heavy Deficits 


The statutory accounting procedure in figuring un- 
derwriting returns leads many to be apprehensive of the 
insuring public’s unfavorable reaction to the abnormally 
heavy statutory underwriting deficits incurred in 1946 
by many carriers. The amount of some of these deficits 
may be anticipated when it is realized that it cost the in- 
dustry approximately two hundred million dollars to 
finance additional unearned premium reserve require- 
ments in the handling of the largest premium volume 
in history. 


Unearned Premium Liability 


How did this heavy cost arise? Insurance companies 
receive no credit for expenses incurred in handling new 
and unearned business under the statutory formula in 
computing underwriting returns. When a new policy is 
issued, a company incurs automatically an unearned 
premium liability equal to the premium under the new 
contract. At the same time there is incurred a liability 
for expenses to cover, among other items, various fees 
and taxes and the commissions due agents. 


An Example 


Premium rates are established to cover loss claims, 
operating expenses and to provide a reasonable under- 
writing profit margin. To take an example from the 
field of fire insurance, the component parts making up 
the rate may be predicated on the theory that of the 
premium dollar 50% will be needed for losses and 45% 
for expenses. In determining underwriting results, how- 
ever, a company may only take credit for that part of the 
premium dollar actually earned. To illustrate, a policy 
is written on June 30 at a premium of $600 to cover a 
period of three years, or thirty-six months. At the close 
of the first calendar year, the policy having been in force 
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for six months, one-sixth of the premium, or $100, is 
earned. This leaves an unearned premium liability of 
$500 to cover the unexpired period. 

Experience indicates that approximately 90% of a 
company’s expense originates with the cost of writing 
new or renewal policies. In issuing that policy for a 
premium of $600, assuming the loading for expenses 
is 45%, the initial cost to the company was about 40%, 
or $240, and it is this figure that is carried in the statu- 
tory underwriting account as expense. The only offset 
is that part of the premium actually earned at statement 
date, or $100. Assume that for the six-month period 
the policy was in force, losses were as anticipated by the 
rating formula, 50% of the $100 earned premium, or 
$50. If this were the only policy issued during the year, 
the underwriting account would show the following 
figures: premiums earned $100; losses incurred $50; 
underwriting expenses incurred $240. The statutory 
underwriting loss for the year would amount to $190, 
although the losses and expenses under this contract 
were in accord with the experience anticipated by the 
rating formula. 


A Reasonably Accurate Indication 


Contrast this experience with that which would be 
reflected by the combination of the two ratios mentioned 
in the first paragraph as a reasonably accurate indication 
of actual underwriting accomplishments. As compared 
with the earned premium, the incurred loss ratio was 
50% ; expenses incurred to written premiums amounted 
to 40%. The 90% combined ratio leaves a 10% indicated 
profit margin. This gain fails to match the 5% profit 
allowance under the rating formula because, as pointed 
out previously, there are, in addition to the initial ex- 
penditures of forty points, expenses of roughly five 
points in the handling of business to expiration. 


A Valid Guide 


The above illustration, based on a single policy, does 
not reflect the situation in a going company in which 
thousands of policies are in varying stages of maturity. 
Even in a year such as 1946, the lag of earned premiums 
behind the rapidly increasing written premiums resulted 
in no more than half a point distortion in the expense 
ratio, on the average. Therefore, as a practical matter, 
the combined loss and expense ratio is a reasonable 
guide and reflects actual underwriting results on a 
changing volume of business far more accurately than 
the statutory basis on which companies are required 
to file their annual statements. 
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COMPANY 


ERY few people outside of the insurance business 
realize that there are literally hundreds of insurance 
companies, and even few people within the business 
realize how many changes take place each year; retire- 
ments, the organization of new companies, changes in 
title, contributions to surplus, or changes in capital. 
The year 1946 was relatively quiet yet, twenty-six 
retired from business, fifty-six new companies entered 
the business and twenty changed their names. Capital 
changes or contributions to surplus were made in fifty- 


NEW COMPANIES 
Stock Fire and Casualty Companies 


Alamo Casualty Company, San Antonio, Texas: Licensed on 
June 18, this company began business July 1 with a capital of 
$200,000 and a surplus of $50,000 produced by the sale of stock 
$100 par value, at $125 per share. 

American Fidelity Insurance Compaany, Fort Worth, Texas: 
This company incorporated April 17th and received its license 
April 24th. It began operations with capital $25,000, surplus 

? 

—y 

American Progressive Health Insurance Company of New 
York, New York: Incorporated September 13, 1945, licensed 
March 26, and has a paid-in capital of $101,200 and a surplus 


of $50,600. Stock was sold at $150 per share, par value $100. , 


Angelina Casualty Company, Lufkin, Texas: This company 
incorporated under the laws of Delaware on March 8 and was 
licensed April 1. It has an authorized capital of $200,000 which 
was achieved through the sale of stock at par $20. 

Associated Veterans Aircraft and Automobile Insurance Com- 
pany, Oakland, California: This company was licensed March 
22 to write automobile insurance. It has a paid-in capital of 
$100,000 and a surplus of $100,000. 

Blue Ridge Insurance Company, Shelby, N. C.: Organized un- 
der the laws of North Carolina with authorized capital of 
$1,000,000 to succeed the Blue Ridge Insurance Company of 
Spartanburg, S. C. All assets and liabilities of the latter were 
transferred to the new company at year end. 

Cherokee Fire Insurance Company, Nashville, Tenn.: Licensed 
to write a fire and marine business on September 10 with paid 
in capital of $100,000 and surplus of similar amount. 

Commercial Fire and Casualty Company, Baton Rouge, La.: 
This company incorporated August 21 and was licensed October 
31 with a capital of $250,000 and a surplus of $50,000. Stock 
was sold at $12 per share, par value $10. ‘ 

Family Life Insurance Co., Chicago, IIl.: Licensed as a life 
insurance company on April 25, the company is writing only 
hospitalization insurance at present. Capital of $200,000 and 
surplus of $100,000 was produced by the sale of stock at $15 
per share, par value $10. 

Founders Fire & Marine Insurance Company, Los Angeles, 
Cal.: Licensed June 26 with initial resources of $4,000,000 (capital 
$1,000,000 and surplus $3,000,000). Sponsored by a group of 
prominent northern and southern California business men, 
the company writes a general fire and marine business. 

The Guardian Indemnity Company, Springfield, Ohio: Organ- 
ized to write accident and health insurance, this company in- 
corporated on December 6 and was licensed shortly thereafter. 
It has a paid-in capital of $100,000 and a surplus of $50,000. 

Harbor Insurance Company, San Diego, California: Incorpo- 
rated February 18 and licensed May 1, under the laws of Cali- 
fornia. It began business with a capital of $150,000 and a sur- 
plus of $180,000. 


16 





CHANGES 


seven companies, including eighteen changes due to 
transfer of funds from surplus to capital by stock 
dividends. 

Over $45,000,000 of new money was paid-in during 
1946 by stockholders, either through the organization 
of new companies or in augmenting the funds of existing 
companies. This total does not include nearly $30,000,- 
000 paid into subsidiary companies by parent insurance 
companies. Stock dividends totaled over $10,000,000. 
Following is the complete tabulation of changes : 


Haven Insurance Company, Winter Haven, Florida: This or- 
ganization incorporated March 23 and was licensed August 6 
with a capital of $25,000 and a surplus of $25,000. 

Industrial Insurance Company, Flemington, N. J.: Licensed 
January 31 with $400,000 capital and $850,000 contributed sur- 
plus. Company was sponsored by the Morris Plan Corporation 
of America. 

Insuro Medic Life Insurance Company, Dallas, Texas: This 
organization was licensed April 1 to write hospitalization in- 
surance. It had a capital of $100,000 and a surplus of $15,709. 

John Marshall Ins. Co., Chicago, Ill.: Organized to write ac- 
cident, health and hospitalization insurance, this company was 
incorporated on May 20 and licensed on May 28. Began busi- 
ness August 1 with a capital of $100,000 and surplus of $150,000. 

Lawyers Surety Corporation, Dallas, Texas: This company 
was incorporated and licensed during December with a capital 
of $100,000 and $12,974 surplus. 

Mountain States Casualty Company, Billings, Montana: This 
company was licensed with a capital of $200,000 and a surplus 
of $100,000, produced by the sale of stock at $150 per share, 
par value $100. 

North America Assurance Society of Virginia, Incorporated, 
Richmond, Virginia: This organization was incorporated De- 
cember 12, 1945 and licensed March 28, with a paid-in capital 
of $100,000 and surplus of $50,000. 

Northwestern Insurance Company, Seattle, Washington: Li- 
censed January 24 to write all classes of automobile insurance. 
It began business with capital of $300,000 and surplus of $120,- 
000. The company was sponsored by the Northwestern Life 
Insurance Company and has the same officers, except the vice 
president and general manager, D. G. McIntosh. 

Pennsylvania Accident and Health Insurance Company, Phila- 
delphia, Pennsylvania: This organization was licensed July 10 
with a capital of $100,000 and a surplus of $50,000. 

The Protective Life & Accident Company, Omaha, Nebraska: 
This organization was licensed August 14 with a subscribed 
capital of $212,500 and a surplus of $62,500. 

Reserve Insurance Company, Chicago, Illinois: This organiza- 
tion was licensed January 11, and began business with a capital 
of $100,000. 

Security Life & Accident Ins. Co., Mobile, Ala.: This com- 
pany was licensed April 20. It has a capital of $25,000 and a 
surplus of $15,000 produced through the sale of stock at $2I 
per share, par value $12.50. 

Southern States Indemnity Company, Miami, Florida: This 
company incorporated March 23 and was licensed October 1 
with a paid in capital of $10,000 and a surplus of $2,000. 

Standard National Insurance Company, Atlanta, Ga.: Formed 
under sponsorship of Hurt & Quin Inc. of Atlanta on January 
2, with initial capital of $100,000 and surplus of similar amount. 
Operations are confined to fire reinsurance only. 

State and County Insurance Company, Waco, Texas: This 
company was incorporated October 21 and licensed November 
8, with a capital of $25,000 and a surplus of $5,000. 
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State Fire and Casualty Company, Miami, Florida: This com- 
pany was incorporated on July 29 and licensed on August 15 
to write full coverage automobile, general liability and property 
damage and workmen’s compensation. It began business with 
a capital of $120,000 and surplus of $40,000. 

Sun Bail Bond Company, Miami, Florida: Incorporated and 
licensed January 11, with a capital of $11,000 and no surplus. 

Texas Casualty Insurance Company, Longview, Texas: This 
organization incorporated June 7 and was licensed June 8 with 
a capital of $100,000 and a surplus of $50,000. 

Vernon Casualty and Reinsurance Company, Indianapolis, In- 
diana: This company was incorporated May 16 and licensed June 
12 to write all casualty lines and their reinsurance. It began 
business July 1 with subscribed capital of $132,000 and surplus 
of $159,000, par value of shares is $2.00. 

Western Livestock Insurance Company, Denver, Colo.: Li- 
censed November 26. 


Mutual and Assessment Companies 


American Farmers Mutual Ins. Co., Chicago, Ill.: Prompted 
by interests identified with the Kemper Group this mutual 
incorporated May 24 with a guaranty capital of $500,000 and 
a guaranty fund of $500,000 and was licensed June 7. : 

American Republic Insurance Company, Richmond, Virginia: 
Corporated January 9 and licensed under the cooperative and 
assessment insurance laws on March 23. 

Arkansas Farmers Mutual Fire Insurance Company, Little 
Rock, Ark.: Licensed September 26 to write fire and allied 
lines. 

Automobile Dealers Mutual Insurance Company, Kansas City, 
Missouri: Licensed as of July 15 to transact full coverage auto- 
mobile insurance, garage liability and dealers reporting form 
insurance, the company began business with a surplus of $210,- 
000 and $26,000 in premiums. The mutual is under the sponsor- 
ship of Automobile Dealers Insurors, Inc. 

Capitol County Mutual Insurance Company, Dallas, Texas: 
Licensed February 21. 

Coast Mutual Fire Insurance Company, Los Angeles, Cal.: 
Licensed by California Insurance Department on July 1. Com- 
pany began business with initial surplus of $126,946 contributed 
by the Cardinal Investment Company. 

Farm Bureau Fire & Tornado Insurance Company, Indianap- 
olis, Ind.: Licensed February 21 with contributed surplus of 
$104,475 paid in by members of the Indiana Farm Bureau. Com- 
pany operates on a deviation and participating basis. 

Farm Bureau Mutual Insurance Company of Missouri, Je ffer- 
son City, Missouri: Owned and controlled by the Missouri Farm 
Bureau, the company was incorporated January 9, and licensed 
April 1. 

Home County Mutual Fire Insurance Conipany, San Antonio, 
Texas: Licensed May 1. 

The Hospital Medical Benefit Association, Adrian, Michigan: 
This Association was authorized to begin business October 1. 

Independent County Mutual Fire Insurance Company, Houston, 
Texas: Licensed May 1. 

Liberty County Mutual Fire Insurance Company, Fort Worth, 
Texas: Licensed May 1. 

Lone Star County Mutual Insurance Company, Dallas, Texas: 
Licensed April 24. 

Mutual Commerce Casualty Company, Kansas City, Missouri: 
Licensed during the year with a surplus of $10,009. 

Mutual Indemnity Insurance Company, Ardmore, Oklahoma: 
This organization was incorporated and licensed to write hos- 
pitalization insurance on April 3. It had a paid-in surplus of 
$10,000. 

Mutual Medical Insurance Company, Inc., Indianapolis, In- 
diana: A mutual incorporated March 18 and licensed Septem- 
ber 1. It was sponsored by a group of Indiana physicians. 

Nebraska Farmers’ Protective Insurance Association, Wau- 
neta, Neb,: Licensed in November to write hail insurance on 
growing crops. 

Nodak Mutual Insurance Company, Fargo, North Dakota: 
The company was licensed April 24 and had a paid-in surplus 
of $50,000. 

Oklahoma Farm Bureau Mutual Insurance Company, Okla- 
homa City, Oklahoma: Organized to write full coverage auto- 
mobile and tractor insurance the company was incorporated 
March 15 and licensed April 19. The company has a paid-in 
surplus of $26,500. 

Old Homestead Hail Insurance Company, Lincoln, Neb.: 
Licensed to write hail insurance on April 1. 

_Old Lincoln County Mutual Fire Insurance Company, Dallas, 

Texas: Licensed May 7. 
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Security Mutual Fire Insurance Company, Birmingham, Ala.: 
Licensed in April to write fire lines. 

Travis County Mutual Fire Insurance Association, Austin, 
Texas: Licensed February 1. 


Lloyds 


_ International Lloyds, San Antonio, Texas: Licensed to write 
fire, windstorm and extended coverage. 
Texas United Lloyds, Dallas, Texas: Licensed May 31. 


CHANGES IN TITLE 


Stock Fire and Casualty Companies 


Economy Insurance Company, Columbus, Ohio: Adopted title 
Mayflower Insurance Company on March 12. 

_The Excess Insurance Company of America, New York, New 
York: During June this company changed its title to Excess 
Insurance Company of America. 

Inter-Ocean Casualty Company, Cincinnati, Ohio: As of De- 
cember 14, the company adopted the title Inter-Ocean Insurance 
Company. 

Lawyers & Realtors Title Insurance Company, Seattle, Wash- 
ington: During March this company changed its name to Law- 
yers Title Insurance Corporation. 

Metropolitan Fire Reassurance Company, New York, N. Y.:: 
Revised title to Metropolitan Fire Assurance Company on 
February 16. 

Preferred Automobile Insurance Company, Grand Rapids, 
Michigan: In January this company changed its name to Pre- 
ferred Insurance Company. 

Republic Indemnity Company, Tucson, Arizona: Effective Feb- 
ruary 20 this company changed its name to Republic Indemnity 
Company of America. 


Mutual and Assessment Companies 


Farmers Mutual Reinsurance Company, Chicago, IIl.: Revised 
title to Country Mutual Fire Company effective February 1. 

Farmers Union Mutual Automobile Insurance Company, Des 
Moines, Iowa: In January this organization changed its title 
to Farmers Casualty Company, (Mutual). 

Good Health Cooperative Incorporated, New York, New York: 
During November this organization changed its title to Group 
Health Co-Operative Incorporated. 

Illinois Agricultural Mutual Insurance Company, Chicago, 
Illinois: Effective January 26, this company changed its name 
to Country Mutual Casualty Company. 

Merchants Casualty Company, Lincoln, Nebraska: As of Feb- 
ruary 25 this company adopted the title Lincoln Bonding and 
Insurance Company. 

Michigan Shoe Dealers Mutual Fire Insurance Company, Lan- 
sing, Mich.: Revised title to Michigan Retailers Mutual Insur- 
ance Company effective January 2. 

The Nebraska Surgical Plan, Omaha, Nebraska: As of July 
24 this organization adopted the title, Nebraska Medical Serv- 
ice. 

Patrons Fire, Tornado and Hail Association, Olathe, Kans.: 
Adopted title Patrons Mutual Insurance Association effective 
July 1. 

Retail Druggists Mutual Fire Insurance Company, Cincinnati, 
Ohio: Title revised to Druggists Mutual Insurance Company 
and home office transferred to Mansfield in February. 

Wisconsin Brotherhood of Threshermen Insurance Company, 
Limited Mutual, Fond Du Lac, Wisconsin: Effective January 
8, this company changed its name to Threshermen’s Mutual In- 
surance Company. 

Wisconsin Tornado Mutual Insurance Company, Milton Junc- 
tion, Wisc.: Shortened title to Wisconsin Mutual Insurance 
Company on September 14. 

Wolverine Mutual Motor Insurance Company, Dowagiac, 
Michigan: During the latter part of the year this organization 
shortened its title to Wolverine Mutual Insurance Company. 


Reciprocals 
Aeronautic and Automotive Inter-Insurance Exchange, Kanka- 
kee, Illinois: Effective January 17 this organization changed 
its name to Aer-Auto Inter-Insurance Exchange. 


(Continued on page 62) 
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EADERS may have noticed 
that a little time ago one of our 
~arnest-minded politicos asked 

a question about the ratio of ex- 

penses incurred by insurance com- 

panies. He pointed out that this 
ratio is around 40 per cent, which 

(knowing mighty little about the 

business) he held to be excessive. 

In our opinion, the subject merits 

close consideration, from several 

angles. 

That figure of 40 per cent is more 
or less correct, but is it excessive ? 
If it is, how do the critics explain 
the fact that some hundreds of in- 
surance companies have about the 
same expense ratios? Not once or 
twice, but literally hundreds of times 
in the past two hundred years, com- 
panies have been formed with the 
set purpose of operating on a basis 


more economical than that of the 
existing insurance companies. Of 


these, the vast majority have gone 
down with all hands. They have 
lost everything, capital, business, 
premiums, anything you care to 
name. 


Irreducible Minimum 


The same thing has held good in 
other countries. There is a 
below which it is impossible to 
bring down expenses. 

The men who criticize the expense 


level 


ratios of insurance companies are 
often ambitious and forceful per- 
sonalities, and that being the case, 
insurance must have often 
puzzled over the thought: “Why do 
not these men enter the insurance 
business, and show us how much 
hetter they can do the job?” The 
obvious answer is that they have 
no practical suggestions to make, 
no definite ideas on saving or econ- 
omy to put forward, but merely the 
cry which so often is based on entire 


men 


ignorance : “This service costs some- 
thing more than I imagine should 
be the case, consequently there is 
an argument in favor of reducing 
expenses.” 
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Yet at the same time, the same 
men will—given the slightest chance 

take up the cudgels on behalf of 
higher pay for insurance employees. 

Do insurance men earn their 
salaries? Are they overpaid? Are 
insurance organizations too costly ? 

As to the first of these queries 
we say emphatically: ““They earn 
every penny they ever receive. In 
fact, they give in human, personal 
service, in technical skill, and in gen- 
uine satisfaction, than their 
policyholders have a right to de- 


more 


mand.” 

Are they overpaid? Not on your 
life. 
too costly ? 


Jut are insurance organizations 


Do insurance offices run premises 
which are too expensive? Are their 
methods out-of-date ? 


Sound Investments 


Taken by and large, insurance 
companies have been very wise in 
buying their office premises. As 
a result of this, they have their 
accommodation at a fraction of the 
cost which would be entailed if it 
were acquired today. The methods 
of insurance companies are as mod- 
ern as keen competition, alert man- 
agement, and the desire to achieve 
the highest results, can make them. 

Then why the criticism? Simply 
because it is dead easy for an out- 
sider to criticize. The more 
knows about many organizations, 
the less one criticizes, and the more 
admires and And 
so many of the men who criticize 
insurance simply don’t know. They 
have had no business experience ; 


one 


one approves. 


they have never seen a “cost anal- 
applied, they just lack any 
basis of comparison. 

They are not like a specialist in 
one of the most up-to- 
date office recording systems who 
called on a famous insurance com- 
pany with an offer to improve its ac- 
counting system. He was invited in- 
side, he examined the current sys- 
tem, and he announced that : “It had 


“ 
VsIs 


modern of 





FORTY Ph CEM 


lhe 


his firm’s methods whacked.” 
point of that story is that the visitor 
had a basis on which to judge what 
he saw, having so judged, he ap- 
proved. A critic, having no previous 
foundation for his ideas, can criticize 
from any angle—it is all right by 
him whatever a company is doing 
if he wants to condemn, he will do so 
in any case. 


Advertising Costs 


On the day on which we read the 
preceding reference to 40 per cent, 
there was a leading article in The 
Times arising from an official in- 


vestigation into advertising costs. 
In this it was stated that certain 


manufacturers of baby foods, patent 
medicines, dentifrices, etc., incurred 
in advertising costs “upwards of 40 
per cent of their total of sales.” 

There is more than one instance 
where a patent medicine was found 
on analysis to contain water, coloring 
matter, and “a smell.’ It had no 
known value. It could not conceiv- 
ably cure anything. It was boosted 
to the public by advertising which 
amounted to vastly more than 40 per 
cent of the sales total. 

The actual value of that product 
Was around one per cent of the price, 
including the value of the bottle. 
Expenses took 75 per cent, dividends 
20 per cent, and no one criticized 

It is an odd world. There is much 
to be cleaned up, but the critics look 
elsewhere, and criticize things that 
are being well managed and honor- 
ably conducted. 

The editorial Oudeis 
appeared in the January 1, 1947 
issue of The Policy-Holder, a British 


above by 


Insurance Journal. We _ took the 
liberty of making minor changes to 
eliminate specific reference to the 


United Kingdom 
personal pronoun to the editorial 
“we” so that our readers might think, 
until the end, that the editorial was 
prepared in our own office. 
well it might have been—we 
the same situation. 


face 


and changed the | 


| 


And | 
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INSURE YOUR FUTURE 


HE insuring of the business fu- 

ture of an insurance agent to the 

extent it can be insured—and, 
unfortunately, no all-risk policy is 
available for this purpose—requires 
that he, to a large extent, shall be 
a self-insurer. Although there are a 
number of ways in which he can join 
with others in helping to insure his 
future security, the greater part of 
the undertaking is an individual and 
personal responsibility. His goal 
is certainly nothing less than the 
building and maintaining of an ade- 
quate and dependable income for 
himself. His objectives may well be 
a good deal higher than this, such 
as the building of a large and suc- 
cessful organization which will be 
outstanding in his community and 
which will be so solidly organized 
and developed that it should carry 
on successfully in succeeding gen- 
erations. 

The attainment of this goal is 
what he seeks to insure. The “pre- 
mium” he pays for this insurance 
cannot be determined by any rating 
bureau. It is one premium he can 
determine for himself, and the higher 
he makes it, the better his insurance 
will be. Some of the important ele- 
ments of this premium are, of course, 
good planning and managerial skill, 
effective salesmanship and the faith- 
ful observance of the principles 
which govern the course of every 
and enduring agency 
which is properly serving its com- 
munity. 


successful 


Cooperative Efforts 


The dues he pays his state and 
national associations and, much 
more importantly, his contributions 
in time and effort to the success of 
these organizations can re- 
garded as premiums he pays for the 
msuring and preservation of his 
business. As an example of one of 
the opportunities—I should call it 
a necessity rather than an oppor- 
tunity—-for the closest co-operation 


also 
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by C. G. HALLOWELL 
Vice President, 
Aetna Casualty and Surety Company 


and thorough study and thought 
within our industry, I have only to 
mention the problems created by 
Public Law 15, which resulted from 
the SEUA decision. 

As you well know, the insurance 
industry is today operating under 
a moratorium which expires less 
than a year from now. The agents 
have a vital interest in not only 
what is done with respect to rate 
making, but also in what is done 


regarding the regulation of commis- 
sions. There are many in the indus- 
try who do not think it will be pos- 
sible to have sound and effective 
regulation of rates without also hav- 
ing some form of regulation of what 
is by far the largest single element 
of expense in the insurance dollar— 
the amount paid for the acquisition 
of business—and, I might add, the 
element of expense in which compe- 
tition, healthy or otherwise, plays 
so important a part. There are also 


many who do not subscribe to this 
view regarding the regulation of 
commissions, but who feel the de- 
termination of commissions should 
be left to individual negotiation be- 
tween company and agent. If, from 
January Ist, 1948 on, there is to be 
legal negotiation and 
agreement on commissions, such ac- 
tion, | am informed, can be taken 
only under laws, yet to be enacted, 
which specifically sanction such ac- 
tion. Now, if this latter statement 
goes unchallenged, it will be for one 
of two reasons: either it will receive 
no attention, or we will have found 
a small island of agreement in a sea 
of conflicting opinion on this and 
related subjects. In any event, it is 
now the law of the land that after 
January Ist, 1948 the Sherman, 
Clayton and Federal Trade Com- 
mission Acts “shall be applicable to 
the business of insurance to the ex- 
tent that such business is not regu- 
lated by state law.” 


collective 


Qualification Laws 


Although considerable progress 
has been made in improving license 
qualification laws, it appears there is 
still room for improvement in the 
laws of this type in many states. It 
is not a fair question to ask whether 
we would now find large numbers 
of automobile dealers, licensed to 
sell insurance, in a majority of states 
if the examinations for license were 
as thorough as they might be? | 
think you would find that the states 
in which there has been little or no 
licensing of automobile dealers have, 
in most instances, examinations of 
a superior nature. It seems that the 
agents and the com- 
panies should work for further im- 
provement of agency standards 
through the strengthening of license 
examinations. 


associations 


As a further step, might it not be 
well for the agents’ associations to 
give consideration to some strength- 


(Continued on the next page) 
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Insure Your Future—Continued 


ening of their qualifications for 
membership? We are all aware that 
the associations are doing much 
toward raising the standards of 
agency service, but I believe we 
would find that in certain other 
businesses and professional associa- 
tions the requirements for member- 
ship are somewhat more strict than 
those which prevail in insurance 
producers’ associations. Let me 
quickly add that I am not for a 
moment seeking to belittle the 
standards of service which have 
been developed in this great busi- 
ness of ours, but I think we will all 
agree that it should be our 
stant aim to improve our standards ; 
that, certainly, is one of the best 
ways in which we can insure our 
business futures. 


con- 


Knowledge of the Business 


Aside from the field of co-opera- 
tive action—and I have touched only 
on a few points in that field—what 
specific things can an agent do to 
insure his business future? One of 
them, of course, is to make certain 
that he has an adequate—yes, even 
better than adequate—knowledge of 
the insurance business. Fortunately, 
many facilities for training are now 
available which were not to be had 
a generation ago. 

The agent who is not fully posted 
on agency management and the lines 
of business he is handling and who 
does not take advantage of the many 
opportunities to acquire such knowl- 
edge is failing in an important de- 
gree to insure his business future. 
It is of special importance that the 
agent be trained in the application 
of his knowledge of the 
lines. It is one thing to be informed 
on policy coverages, conditions, ex- 
clusions and rates; it is quite an- 
other thing to know how to apply 
to translate it into 


various 


this information 
sales. 

A good knowledge of the business 
is, in itself, a valuable asset, but un- 
less this is accompanied by sales 
aptitude which can, in large measure, 
be acquired through proper training 
in the various techniques, the agent 
will fall short of maximum achieve- 
ment. We are told that most men 
come within one of the two classi- 
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fications: the “‘thinkers’’ and the 
“doers.” Certainly, an agent needs 
to be a “doer” as well as a “thinker,” 
and if he is not getting satisfactory 
results, he will do well to take ad- 
vantage of available training in the 
field of accomplishment as 
well as in field of technical 
knowledge. 


sales 


the 


No Set Pattern 


Aside from certain basic methods 
which can be successfully used by all 
beginners in the business, it does not 
seem advisable to recommend any 
pattern for all agents to 
follow. Certain agents have done ex- 
ceedingly well through specializing 
in selected lines. Some agents have 
obtained good results through spe- 
cializing in certain fields of industry. 


one set 


Many agents are successfully using 
the survey method, while others do 
very well without using that method. 
Some agents have specialized in the 
field of personal insurance, while 
others commercial 
business. 

Let me tell you the story of John 
K. Shepard of Stamford, Conn., who 
after four years in the Army, en- 
tered the business less 
than a year ago. He first 
course in sales training and then 
started to work in a city in which 
he had few acquaintances and no 
business connections. He decided to 
specialize at the start among the 
more prosperous class of industrial 
workers in Stamford. Most of his 
selling has been done in the evening. 
He has rung doorbells night after 


concentrate on 


insurance 


took a 
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night, and here is what he has ae- 
complished : 


Making approximately 110 cold 
canvass calls each week, from which 
he gets 18 actual sales interviews and 
12 sales, he has written over $16,000 
in premiums in 10 months. Of this 
volume approximately one-quarter 
was in fire and marine lines and the 
remainder in casualty lines. He has 
255 whom he _ has 
written 368 policies, with an average 
premium of $44.30. Any policy that 
three 
always solicited on that basis; he 


customers, for 


can be written for years is 
doesn't give a one-year quotation un- 
less he has to. On policies which car 
be sold for three vears, he has missed 
on only two. He has made four com- 
mercial surveys, resulting in $1,90 
in premiums, and five personal sur- 
veys, resulting in $1,000 in pre. 
miums. He found that 50% of the 
people he interviewed had _ never 
been solicited for insurance. 


Extra Hour's Work 


His back had been broken by a 
Teller mine explosion on the Sieg 
fried Line in Germany and he sai 
that many a night, in his sales work 
his back would bother him, but that 
he would say to himself that an extr 
hour’s work ought to be worth sey- 
eral dollars to him and that for this 
he could stand a little 
There are not many agents who ar 
willing to work this way, but her 
is an agent who is willing to pay a 


back-ache 


stiff price in order to insure his bus- 
ness future. He is now doing mor 
and more daytime selling, with more 
attention to commercial risks. 

You may have noticed in a recent 
issue of the Saturday Evening Pos! 
an interesting article on what 1 
being done to rehabilitate Cheboy 


gan, Michigan, which had been 1 


poor shape. In that town of 5,000 
population, A. FE. Barnich opened 
his agency in 1934 after taking at 
insurance sales course. Mr. Barnich 
spent four years in the Army, dur 
ing which time his business was 
carried on by an able assistant 


now his partner. The agency, which] 
started almost from scratch only 129 
years ago (Barnich had bought aj 
small agency), today has a premium) 


volume well in excess of $75,000: 
accomplished through intensive and 


(Continued on page 50) 
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NATIONALIZATION 


FRENCH law of April 25, 

1946, has “‘nationalized”’ a con- 

siderable number of French 
insurance companies. The law went 
into effect on July Ist. Few data 
are as vet available in the United 
States concerning this reform about 
which little more is known than the 
name “nationalization”, which sug- 
gests management. 
There is also a certain tendency to 
compare these “nationalization” with 
those which have been carried out 
sritain with respect to the 
soth ideas give a 


government 


in Great 
coal industry. 
false conception of the French re- 
form. 


Essential Principles 


To be exact, 34 insurance com- 
panies have been nationalized by the 
law of April 25, 1946. A list will be 
given below. The other French com- 
panies and alll foreign established 
in France operate as before, with 
the sole reservation that in the future 
they will be required to cede a small 
fraction of their premiums to a 
“Central Reinsurance Fund.” 

With regard to the 34 nationalized 

the change in their 
consists essentially and 


companies, 
operation 

almost exclusively in a modification 
These 
boards, which had been composed 
of the elected representatives of the 
stockholders (who were practically 
always kept the same through the 
use of “blank powers of attorney”) 
shall in the future be composed of 
representatives of the insured and of 
the general interests of the Nation. 


of their boards of directors. 


To attain this end, the State re- 
purchases all the shares of the 
nationalized companies by reimburs- 
ing the stockholders to the extent of 
the market value of their share- 
certificates. (The reimbursement 
will be spread over a 50-year period ; 
the holders of shares who are not 
vet reimbursed are to receive inter- 
est at a fixed rate to be paid by the 
nationalized society, but guaranteed 
by the State.) 


For February, 1947 





by J. FOURASTIE 


Professor, National School of Administration 


Controller in the Ministry of Finance (Paris) 


Thus the State repurchases all the 
shares; it reimburses their capital 
value out of its treasury. It might 
be assumed thereby that, according 
to traditional law, the State becomes 
the owner of the concerns, that it 
merges and administers them accord- 
ing to its own free will. The facts are 
quite different. 


Limited Rights of the State 


The law makes it plain that such 
a repurchase invests the State with 
no proprietary rights whatsoever, 
nor with any managerial nor even 
with any directorial rights. The 
nationalized companies retain both 
their juridical personality and their 
autonomy ; they “retain their status 
as commercial companies” (Art. 5) 
and even as “Sociétés anonymes” 
(limited liability companies) (Art. 
33). They retain their former 
names, by-laws, activities and com- 
mercial organization. They are 
administered by boards of directors 
comprising 12 members each. Of 
these 12 members, only 3 are rep- 
resentatives of the State ; 3 are mem- 
bers of the firm’s staff; 3 are 
technicians and 3 representatives of 
the insured. 

The staff of the nationalized com- 
panies retains its private status ( Art. 
23) and depends on the Government 
neither for its remuneration, nor for 
its recruitment, nor for its promo- 
tion. 


Likewise the nationalized com- 
panies remain financially autonom- 
ous, and any State 


excluded by the law. 


guarantee 1s 


Thus the repurchase of the shares 
by the States has for its sole purpose 
and consequence to make it possible 
to modify the membership of the 
boards of directors in order to re 
place the stockholders’ represent- 
atives by persons chosen among a 
wider public. The State does not 
even secure the powers wich were 
heretofore vested in the general 
assembly of the stockholders, for the 
law confers these powers on an in- 
dependent National Council. 

I shall explain briefly (1) the 
operation of the nationalized com- 
panies ; (2) the role of the National 
Insurance Council; (3) the role of 
the Central Re-insurance Fund. 


The Nationalized Companies 


The 34 nationalized companies are 
enumerated by name in Article 1 of 
the Law; they actually form but 9 
“groups” each group being composed 
of three or more companies, under 
the same board of directors and the 
same management. For instance, the 
most important of these groups, the 
“Sequanaise,”’ was formed by four 
companies, namely : Sequanaise-Vie, 
Sequanaise-Nuptialite-Natealite, Se- 
quanaise-Capitalisation, Sequanaise- 
Incendie et Accidents. The nine 


(Continued on the next page) 
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French Companies—Continued 


nationalized groups are the follow- 
ing: La Sequanaise, L’Union, La 
Compagnie d’Assurances Generales, 
l’'Urbaine, La Caisse fraternelle. 
L’Aigle et le Soleil, La Nationale, 
le Phenix, La Mutuelle Generale 
francaise. These are in fact the 9 
most important groups in the French 
insurance field, both with regard to 
the domestic market, about 24 of 
which were under their control, and 


with regard to business abroad, more 
than 3% of which were handled by 
them. 

The text of the law does not give 
the reasons why 9 groups have been 
nationalized instead of 8 or 10. In 
fact, these 9 groups lead all others 
in amount of premiums collected. 
Juridical status. The nationalized 
companies remain autonomous en- 
tities of the commercial and limited- 
liability character. They remain 
subject to French commercial leg- 











A TOP-FLIGHT GOLFER is permitted 14 clubs in his bag and hardly 
a tournament closes that all are not required. 
achieve full production, an agent must have complete service 


facilities from his companies. 


of Detroit, you get the benefits of 64 years of experience, intelli- 
gent field and home office cooperation on production, under- 
writing, advertising and safety engineering. 
time-honored record of fair dealing is reflected in prompt, 
equitable claim payments from coast-to-coast on the multiple 


lines offered by the group. 


Standard of Detroit Group 
STANDARD ACCIDENT INSURANCE COMPANY, DETROIT 
PLANET INSURANCE COMPANY, DETROIT 
PILOT INSURANCE COMPANY, TORONTO 
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islation and to legislation governing 
insurance. In_ particular, State 
supervision, which in France is car- 
ried out in a very modern way ( Law 
by Decree of June 14, 1938), is 
applied to the nationalized companies 
exactly in the same manner as to 
the non-nationalized ones. 
Administration. The board of dir- 
each of the nationalized 
companies is composed of twelve 
members : 

—three members appointed by the 
National Insurance Council on ac- 
count of their technical competency; 

three members representing the 
staff of the company and its local 
agents and designated by their own 
unions: 

three members representing the 
insured, appointed on the recommen- 
dation of: the producers and con- 
sumers organizations and of family 
associations ; 

three representatives of the 
State. 


ectors of 


Chairman of the Board 


The chairman of the board, who 
is also the general manager, is 
appointed by the Minister of Fi- 
nance, but on the recommendation of 
the board itself. At the present time, 
pro-tem directors general are in 
office until new boards are con- 
stituted. More than 50% of the 
pro-tem directors have been chosen 
from among the directors who were 
in office before nationalization took 
place. Thus we see that M. Guil- 
laume has remained at the head of 
the Sequanaise, M. Auterbe at the 
head of Union-Vie, M. Leport at 
the head of Union Casualty & Fire 
and M. Roux at the head of the 
Compagnie d’Assurances Generales. 
There is every reason to believe that 
the pro-tem directors will be con- 
firmed in their functions at the first 
meeting of the new boards of direc- 
tors. 

The powers heretofore vested in 
the general assembly of stockholders 
are now vested in the National In- 


surance Council of which | shall 
speak later. 

Financial administration. Vhe na- 
tionalized companies retain theif 


registered capital and their reserve 
funds. Their balance-sheets are not 
modified by nationalization. Once 


{Continued on page 66) 
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BUILDERS’ 


URING the past four or five 
years, our 
risk forms has been almost as 
limited as our 
permits. 


need tor builders’ 


need for vacancy 
think we can 
agree that the subject of builders’ 
risk insurance is particularly de- 
serving of our consideration at this 
time. 


However | 


To insure buildings in course of 
construction, there are two prin- 
cipal forms which are fairly uniform 
in all underwriting jurisdictions. 
They are the builders’ risk com- 
pleted value form and the builders’ 
risk reporting form. Under these 
forms we can insure against the haz- 
ards of fire, lightning, the perils 
enumerated in the extended cover- 
age endorsement, and 
malicious mischief. 


vandalism 


Completed Value Form 


The completed value form is com- 
paratively new and was developed 
after considerable by a 
joint committee representing the 
Associated General Contractors of 
America, the American Institute of 
Architects, and stock fire insurance 
companies. The fact that this form 
has been endorsed by the Associa- 
tion of General Contractors should 
prove of sales value. The advantage 
of this new form over the reporting 
form is that it gives the insured 
automatic protection on increasing 
values without the necessity of mak- 


research 


For February, 1947 


by W. C. DANIELS 
Special Agent, America Fore Group 


ing monthly reports, yet it provides 
for an equalization of cost during 
the period of construction. This is 
done by charging only 55% of the 
90% coinsurance rate applying to 
the builders’ risk. 


The Reporting Form 


Like the completed value form, 
the purpose of the reporting form is 
to automatically cover the increasing 
value of buildings in course of con- 
struction. However, with this form, 


monthly reports of value are re- 


RISK 


quired, and it is necessary to endorse 
the policy showing the amount of 
each monthly increase and the ap- 
propriate pro rata additional pre- 
mium. The endorsement is dated 
midway between the dates of the 
last two reports of value so as to 
produce the approximate average 
premium. Under certain circum- 
stances, as for example when build- 
ing construction is stalled due to 
labor trouble, this form would be 
more desirable to the insured from 
a cost standpoint than the completed 
value form. The rate for the report- 
ing form is the 90% coinsurance 
rate applicable to builders’ risks. 

Let us compare and analyze a few 
of the more important conditions of 
these two forms. 


Inception Date 


Under the completed value form, 
the inception date of the policy must 
not be later than the date of the 
commencement of construction 
above the level of the lowest base- 
ment floor, or in case there is no 
basement, the date the construction 
starts. Therefore, in order to give 
the insured the fullest benefit under 
this form, it is necessary for the 
agent to know about the proposed 
construction before, or at least on 
the commencement date. 

The inception date of the report- 
ing form policy may be any time, 
even before the construction starts. 

(Continued on the next page) 
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Builders’ Risk—Continued 


In this event, it can be issued for a 
nominal amount at a minimum pre- 
mium so that the interim cost to the 
insured would be negligible. Thus, 
the insured is provided with automa- 
tic protection from the moment any 
material or equipment is placed on 
the premises, and the agent can sell 
and deliver the policy weeks before 
the construction starts—eliminating 
competition. 

When a policy is issued with the 
completed value form attached, the 


rules require that the provisional 
amount of insurance shall equal the 
full value of the property at the date 
of completion, including all perma- 
nent fixtures and decorations. If 
plans are altered after construction 
is under way, causing the completed 
value to be higher than the original 
estimate, the amount 
should be increased by endorsement. 
However, the premium for the in- 
amount must be figured 
from the inception date of the policy 
—not from the effective date of the 


provisional 


creased 


increased coverage. 





| 
| 








American Casualty Company 
Fire Affiliate: neice iaicaecl eed Insurance Company 
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Under the reporting form, unless 
the policy was written before the 
work actually started, the policy 
should be written for an amount 
equal to the present value of the 
building, plus the materials on the 
premises, and if the contractor's 
equipment is to be covered, the value 
of such equipment. The limit of lia- 
bility is also stated in the form. Or- 
dinarily this limit should be some- 
what higher than the original esti- 
mated cost of the construction in 
order to take care of any added ex- 
penses caused by changes in_ the 
plans. 


Coverage 


The completed value form covers 
materials, equipment, supplies and 
temporary structures of all kinds in- 
cidental to the construction of the 
building ; the building while in the 
course of construction, including all 
of its permanent fixtures ; also build- 
ers’ equipment when they are not 
otherwise insured. It does not cover 
the cost of excavation, brick, stone 
or concrete foundations, piers or 
other supports which are below the 
under surface of the lowest base- 
ment floor, or where there is no 
basement, which are below the sur- 
face of the ground, or underground 
flues, pipes or wiring. This exclu- 
sion should be called to the attention 
of the insured because any loss or 
damage to the excluded portion of 
the building, caused by explosion or 
other insured perils, would not be 
covered. The Board of Fire Under- 
writers of the Pacific have a pro- 
vision in their rules whereby the ex- 
tended coverage endorsement may 
be extended to insure excavations 
and foundations, provided the ex 
tended coverage endorsement pre 
mium is increased 10%. 


The reporting form covers the 
building in course of construction, 
including foundations and all per- 
manent fixtures and equipment ; also 
building material while contained 
therein or on the premises immedi- 
ately adjacent thereto. It should be 
noted that this form covers founda- 
tions. When it is desired to elimi- 
nate coverage on foundations or 
such other coinsurance exclusions as 
permitted by the published rules, the 


(Continued on page 88) 
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This store didn’t have BUSINESS INTERRUPTION Insurance 


Going Out 
of Business 








Which one is YOUR client? 


HERE ARE THE FACTS FOR YOUR CUSTOMER. Statistics show that 
43% of fire-interrupted businesses are forced to 
close their doors and go out of existence. BUSINESS 
INTERRUPTION insurance could have saved these 
enterprises, because it is written to keep a mer- 
chant in business AFTER a fire. A Business Inter- 
ruption policy would have provided him with his 
regular pre-fire earnings until he could reopen. 


HERE IS YOUR MATERIAL. LHlow many merchants in YOUR 
town know about BUSINESS INTERRUPTION insur- 
ance? They’d be interested these days because busi- 
ness is good again—no longer are they so hampered 
by merchandise shortages and other post-war 
problems. A 3-fold return mailing card, 2-page 





folder and 2 newspaper mats have been prepared 
by the American Insurance Group for its agents. 
Mail the attached coupon today for samples. 
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The American Insurance Co. - Bankers Indemnity Insurance Co. re 
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Of watching the weavers, Amaturus 
never tired. One day came a Prince 
from Egypt to inspect their work 


“O wise Amaturus,” said the 
Prince, “of the many characteristics 
of these Persian rugs, which is most 
worthy of my study?” 


Amaturus replied: “Observe the 
Senna knot, tied so tightly around 
warp and woof. To it is due the Per- 


sian rug’s famed firmness of pattern 
and durability. Yet the knot is in- 
visible to the one who admires the 
beauty of the rug. Only when one 
turns the rug over can the knot be 
detected.” 


How like the Senna knot is an in- 
surance policy! Properly written, ade- 
quate in amount, it holds together 
firmly the warp and woof of our 
economic fabric. 


. . . for three-quarters of a century National Fire 
Group agents, companies, and fieldmen have de- 
veloped skill and ability in modern insurance matters. 


—D. S. Butler 


7. Malional FU Group 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
MECHANICS and TRADERS INSURANCE COMPANY 


FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
TRANSCONTINENTAL INSURANCE COMPANY 


UNITED NATIONAL INDEMNITY COMPANY 
EXECUTIVE AND ADMINISTRATIVE OFFICE, HARTFORD 15, CONN. 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
175 W. JACKSON BLVD., CHICAGO 4, ILL- 234 BUSH STREET, SAN FRANCISCO 20, CAL. 


MEMBER THE ASSOCIATED AVIATION UNDERWRITERS 
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by JOHN W. HUDSON, Attorney at Law, 


Kansas City, Missouri 





The Doctrine of Subrogation 


HE doctrine of subrogation is 

one of increasing and growing 

importance to insurance com- 
panies. In this day of low-invest- 
ment returns and of mounting 
operating costs, it affords a means 
of recoupment or reduction of the 
loss entailed by virtue of the as- 
sumed risk and a consequent reduc- 
tion in operating costs. It often is 
the means through which a company 
may render an augmented service 
to the insured, such a service as will 
foster and encourage a permanency 
of relationship. The rapid increase 
of values and of costs of reproduc- 
tion of property may cause the non- 
compliance of — the 
clause to become an undue burden 
on the insured in the event of a loss. 
Timely advice to the insured of his 
rights against the tort-feasor, and a 
prompt joint undertaking in behalf 
of the company and the insured to 
enforce their respective rights, may 
result in a substantial mutual sav- 
ing. 


co-insurance 


That the right of subrogation has 
not been more fully exploited as a 
means of reducing the amount of the 
sustained loss and resultant costs of 
operation, is, no doubt, due to the 
unfamiliarity of the companies and 
their loss managers with the doc- 
trine of subrogation and its potenti- 
alities as a means of reducing the 
cost of operation. As a consequence, 
the investigation of the loss is fre- 
quently conducted in a lackadaisical 
and unskillful manner and often it is 
begun after the evidence of the cause 
has been obliterated or removed. 


For February, 1947 


The origin of the doctrine of sub- 
rogation is buried in antiquity. In 
early English history it is found that 
the English kings appointed a bishop 
to administer justice in the king’s 
name. The appointee was called the 
Keeper of the King’s Conscience. 
The court which thereby grew up, 
became known as the Court of 
Chancery, from the railing (in 
latin cancellarii), by which it was 
surrounded. The branch of law 
which it administered became known 
as equity, to distinguish it from the 
strict and rigid justice administered 
by the Courts of Common Law. 
And from this source is derived our 
modern American and English 
chancery or equity jurisprudence. 

The bishops were men of learning. 
They were required to complete 
their course of studies in Rome. 
They were, no doubt, conversant 





with the Latin language and _ that, 
pre Ibably, is the basis for the conten- 
tion of those scholars who maintain 
that the doctrine of subrogation 
springs from the Justinian code— 
Corpus Juris Civilis. Regardless of 
the origin of the doctrine, it is today 
universally recognized by the courts 
of America as a doctrine of equity 
jurisprudence and is universally ap- 
plied under those conditions which 
make it necesary for equity to inter- 
pose its authority. 


Definition 


Subrogation is the substitution of 
another person in the place of a 
creditor, so that the person in whose 
favor it is exercised succeeds to the 
rights of the creditor in relation to 
the debt. Thus a court of equity 
when it do 
exact justice between the parties in 
a given transaction may place one 


becomes necessary to 


of those parties to whom a legal 
right does not belong, in the position 
of a party to whom the legal right 
does belong. This mode, adopted for 
the purpose of doing justice is called 
subrogation. 

There are two kinds of subroga- 
tion, legal and conventional. Legal 
subrogation is that which arises by 
operation of law in order that jus- 
tice, equity and good conscience shall 
prevail in the particular matter un- 
der consideration. Conventional 
subrogation is that which arises by 
contract. The right of legal subroga- 
tion is not a matter of contract; it 


(Continued on the next page) 
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Subrogation—Continued 


is not dependent on privity and it 
does not arise from any contractual 
relation between the parties. Nor 
does the right depend upon the act 
of the creditor, but may be inde- 
pendent of him and also of the 
debtor. It takes place as a matter 
of equity, in lawful and meritorious 
transactions, when its enforcement 
is consonant with right and justice. 
Conventional subrogation, on the 
other hand, arises only by acts of 
the parties. It rests on contract and 
is measured by the agreement for 
subrogation. It must be based on a 
consideration. 

The right of subrogation being an 
equitable right, its application is 
limited by the equity maxims which 
are applicable to all equitable reme- 
dies. Thus one who seeks equity 


must do equity and one must come 
into court with “clean hands.” One 
must not be guilty of laches or undue 
delay in forcing his right; and a 
court of equity will never intercede 
in behalf of a petitioner who is at- 
tempting to profit by his own wrong, 
or release a party from the conse- 
quences of his own wrongful neglect 
or unlawful act. 

The doctrine of subrogation is not 
a fixed and inflexible rule of law or 
equity. Its appeal is made solely to 
the conscience of the court which is 
required to exercise a judicial dis- 
cretion pursuant to the established 
rules of equity jurisprudence. 


Tendency to Extend the Doctrine 
The tendency of the American 


courts is to extend the scope of the 
doctrine. Formerly, the right was 








Start “PR” today —continue tomorrow! 


The best time to start a program of public relations— 
for your agency or for your association—is today! 
Then continue tomorrow! A week of fire prevention 
activity is good public relations but there are 51 
weeks when the public may forget us. Public rela- 
tions means “rendering a service in EXCESS of our 
paid responsibility” and the easiest and most logical 
way is through a program of fire and accident edu- 
cation and prevention. It’s a “natural” for the insur- 
ance man. Why not start your public relations today 


-then continue tomorrow! 








When somebody asks you 
“why is the agent a good 
man to know?”, the an- 
swer is “he makes people 
safer and happier!” 











Ohio Farmers 


INSURANCE COMPANY >: LEROY, O. 
Chartered 1848 


MEMBER * THE NATIONAL BOARD OF FIRE UNDERWRITERS 


THE INSURANCE AGENT IS A GOOD MAN TO KNOW 








limited to transactions between prin- 
cipals and sureties, but it is no 
longer confined to cases of surety- 
ship. It is now generally recognized 
by the Courts of America that if one 
secondarily liable, that is being under 
some compulsion and not merely 
acting voluntarily, pays a debt, he is 
entitled as against a debtor, who is 
primarily liable, and who in equity 
and good conscience ought to pay it, 
to be subrogated to all the rights of 
the creditor, including securities held 
by him, and this, although there is 
no express agreement for subroga- 
tion. And the fact that the right of 
subrogation is provided for in a 
contract, neither adds to nor takes 
from the right which the law of its 
own force creates. The contract in 
such instances is treated as being 
merely a declaration of principles 
of law already existing. 


This rule applies where the party 
secondarily liable pays the obligation 
in full. In the event the party sec- 
ondarily liable pays but a part of 
the obligation he may be granted 
pro tanto subrogation under some 
circumstances but the doctrine con- 
templates full substitution and until 
the whole debt is paid there can be 
no interference with the creditor's 
rights or the securities held by him 
by which he might collect the residue 
of his claim. This rule is for the 
benefit of the creditor, and he alone 
can object to subrogation under a 
partial payment but only to the ex- 
tent that it would impair his pre- 
ferred rights. However, one entitled 
to subrogation can only enforce such 
rights as the creditor could enforce 
and must exercise such rights under 
the same conditions and limitations 
as were binding on the creditor. He 
“stands in the shoes” of the creditor. 


The Doctrine Applied 


Applying the rule to the relation- 
ship of insurer and assured, it fol- 
lows that where an insurer pays to 
the assured the total amount of the 
loss, such insurer is subrogated by 


operation of law to all of the asf 
sured’s right of action against third J 


persons who are responsible for the 
loss. 





LT 


The law also seems to havef 


been settled that the conventional f 
subrogation provided by the subro- § 
- 


(Continued on page 84) 
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All Americans can join Old»Line Staters in 
appreciating “Maryland,.My Maryland.” 
Where the “Star-Spangled Banner” was written; 
y where Johns Hopkins University and, Hospital give unesti- 
mated benefits to mankind; where our fitst religious tolerance 
act was passed; where famed American dishes originated, 
Chicken Maryland, Terrapin Maryland, etc.; home of U. S. 
_———( Naval Academy. The nickname Merry-Land still applies, with 
-{ Chesapeake Yacht Races, Annapolis Races (often attended by 
George Washington), Maryland Hunt Cup, Pimlico’s Preakness, 
Prince Frederick’s ancient Tilting Tournament, statewide fox 
hunting», Baltimore’s 40-mile deepwater frontage and 
nearness to raw materials and markets keeps it a leading 
port. “Seafood pastures” with 200 kinds of fish and shell- 
fish, the Eastern Shore’s bountiful vegetables, Aberdeen 
Proving Grounds, Conowingo Hydré-electric Plant, 
steel mills, refineries and shipbuilding, typify the 
state Lord Baltimore foundedias the first English 
Catholic settlement in»America. Small 
in size but enormous in insurance li 


possibilities!” Wee 
Wf 





MANAGERS 
110 Wtth Oe STREET : HGwW Vege, (ee 
UNITED STATES FIRE INSURANCE CO. . . . . . Organized 1824 RICHMOND INSURANCE CO. ee Organized 1836 
THE NORTH RIVER INSURANCE CO Organized 1822 WESTERN ASSURANCE CO., U.S. Branch . . . . Incorporated 1851 


WESTCHESTER FIRE INSURANCE CO... .... Organized 1837 BRITISH AMERICA ASSURANCE CO., U. S. Branch . Incorporated 1833 
THE ALLEMANNIA FIRE INSURANCE CO. of Pittsburgh . Organized 1868 SOUTHERN FIRE INSURANCE CO., Durham, N.C... . Incorporated 1923 


WESTERN DEPT FREEPORT, ILL PACIFIC DEPT. SAN FRANCISCO SOUTHERN DEPT. ATLANTA ALLEGHENY DEPT. PITTSBURGH CAROLINAS DEPT, DURHAM N C 





MARYLAND ADVERTISEMENTS APPEAR 


““Unforeseen events ... need not change and shape the course of man’s affairs” 


By awakening businessmen to 
the ever-present threat of em- 
ployee dishonesty, such adver- 
tisements as this help Maryland 
agents and brokers sell Fidelity 
Bonds to cover an organiza- 
tion’s entire personnel. 


HOW MUCH IS ENOUGH? 


The phrase “a drop in the bucket” is a painful 
one to many a sadder but wiser business man 
these days. 

For they have been shocked to discover that 
their protection against employee dishonesty — 
the limits of their Fidelity Bond coverage—was 
wholly inadequate—“‘just a drop in the bucket” 
compared to their losses. 

They have discovered, too late, that just as you 
cannot foresee zf an employee will steal, neither 
can you foresee how much he will steal. 

Today, as you can see from your newspaper, 
it’s more important than ever to cover a// your 


employees with a Fidelity Bond . . . and to cover 
them to an amount that anticipates the worst. 
Only then are you safe against the unpredictable 
dishonesty of one or more of your personnel. 
Guaranteed honesty is the best policy in any 
business . . . and a blanket Fidelity Bond, giving 
adequate protection, is the best guarantee. 
Whether your business is large or small, your 
Maryland agent or broker is standing by with the 
most practical plan for your complete protection. 
Remember: because your Maryland agent knows 
his business, it’s good business for you to know him. 
Maryland Casualty Company, Baltimore 3, Md. 


THE MARYLAND 


REGULARLY 
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AMERICAN FIDELITY Company 


Montpelier, Vermont 


Increases Capital 


This company has increased its capital and surplus 
to $1,450,000 through the sale of a new issue of 10,000 
no par shares of stock at $59 each. The purpose of the 
additional capital is to finance further expansion plans 
throughout the remainder of New England. 


AMERICAN STATES Insurance Company 


Indianapolis, Indiana 
Increases Capital 


Through the sale of 40,000 shares of preferred stock 
at $25 per share, par value $10, the company increased 
its capital from $600,000 to $1,000,000 and contributed 
$600,000 to surplus. At present the capital structure of 
the organization consists of 90,000 shares of preferred, 
$10 par, 15,000 Class A shares, $5 par and 5,000 Class 
B shares, $5 par. 


AMERICAN HEALTH Insurance Corporation 
PENNSYLVANIA CASUALTY Company 


Baltimore, Maryland 
Takes Over A & H Business 


Under a reinsurance agreement this company took 
over the entire writings, home office and field personnel, 
agency plant, reserves and records of the accident and 
health department of the Pennsylvania Casualty Com- 
pany, Baltimore, Maryland. For the first eleven months 
of 1946 the accident and health writings of the reinsured 
company totaled $817,939 an increase of 21.4% over the 
corresponding period of 1945. All other Pennsylvania 
Casualty writings were reinsured by Manufacturers 


For February, 1947 





Casualty Insurance Company, Philadelphia, Pa., on 
August 1, 1945. 

This organization was formed early in 1944 with paid- 
in capital and surplus of $600,000. The entire stock is 
owned by American Credit Indemnity Company of New 
York which, in turn, is controlled by Commercial Credit 
Company, Baltimore, Maryland. Officers are: Chairman 
of the board, A. E. Duncan; president, J. F. Mcl*adden ; 
executive vice president, W. de V. Washburn; 
president and secretary, A. I’. Stone; vice president, H. 
C. Dodson; treasurer, S. C. Maguire; controller, J. T. 
Powers. It is licensed in Maryland, Pennsylvania, 
Delaware, Kentucky, West Virginia, Virginia, North 
Carolina, South Carolina, Georgia, Florida, Alabama 
and District of Columbia. 


vice 


ASSOCIATED FACTORY Mutuals 


Providence, R. I. 
Kelly Joins Staff 


Effective February 1, Ambrose B. Kelly joined the 
Associated Factory Mutuals as associate general counsel 
with offices at Providence, R. I. He will work with Ex- 
Senator Felix Herbert, the present general counsel, on 
legal and legislative problems. 

Mr. Kelly is well known in the fire and casualty in- 
surance field. He was associated with the American 
Mutual Alliance in various staff positions in the period 
between 1932 and 1941. He left that organization on 
July 1, 1941 to organize the American Mutual Rein- 
surance Company of Chicago and was elected secretary 
and general manager of that company. After service 
in the navy where he was a Lieutenant Commander in 
the Supply Corps, Mr. Kelly had been stationed in 
Washington for the American Mutual Alliance and had 
specialized in social insurance problems. 

Mr. Kelly holds degrees of A.B. and J.D. from 
Loyola University in Chicago and is a member of the 
Chicago Bar Association, the American Bar Association 
and International Association of Insurance Counsel. 
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ATLANTIC MUTUAL Companies 
New York, N. Y. 


Staff Promotions 


The following promotions in the official staffs of 
Atlantic Mutual Insurance and Atlantic Mutual Indem- 
nity Companies were announced early last month. 
J. Harold Poole, treasurer, has been appointed comp- 
troller; Harry K. Lubkert and H. Douglas Bliven are 
now assistant comptrollers ; and Edwin H. Zaeh has been 
named auditor. Donald H. Chadwich has been appointed 
assistant secretary of Atlantic Mutual Insurance Com- 


pany. 


BOSTON MANUFACTURERS Mutual Group 


Boston, Mass. 
Consolidation 


Consolidation of the three companies comprising the 
Boston Manufacturers Mutual Group consisting of the 
Manufacturers Mutual Fire Insurance Com- 
pany, l‘all River Manufacturers Mutual Insurance Com- 
pany and Worcester Manufacturers Mutual Insurance 
Company became effective as of December 31, 1946. 
Under the merger agreement all assets and liabilities 
of the Fall River and Worcester were assumed by the 
,oston Manufacturers. 


3oston 








As the operations of these three companies for several 
years past were under the one management with the in- 
surance liability under policy contracts being distributed 
among the three companies on a fixed percentage basis, 
the consolidation will have no effect upon policyholders 
It merely represents a further simplification of corporat. 
entities within the Associated Factory Mutual system 
which has now reduced the membership to nine individ- 
ual companies compared with nineteen prior to June 
30, 1941. Changes which were effected since the latter 
date were the merging of the six companies comprising 
the Manufacturers Mutual Group (June 30, 1941), the 
three companies comprising the Cotton & Woolen Group 
(December 31, 1941) and the consolidation of the Pro- 
tection and Mill Owners (February 1, 1942). 


CENTURY INDEMNITY Company 


Hartford, Connecticut 
Planning Merger 


In the interest of obtaining greater efficiency in per- 
formance and at the same time a reduction in the cost 
of operation, the directors of The Century Indemnity 
Company, Hartford, Connecticut and the Standard Sur- 
ety and Casualty Company of New York, have decided, 
subject to enabling legislation in Connecticut, and ap- 
proval by the New York and Connecticut Insurance 
Departments, to merge or consolidate the two companies 





PARTICIPATING STOCK 


For 22 Years 


EMPLOYERS 


INSURANCE CO. of ALA. 
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DIVIDENDS TO 
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“4 Strong Legal Reserve Stock Company” 


COMPANY INSURANCE 


@ Workmen's Compensation 


@ Manufacturers’ & Contractors’ Public 
Liability 

@ Automobile Public Liability & Property 
Damage 

‘@ Automobile Fire, Theft and Collision 

@ Owners’, Landlords’ & Tenants’ Public 
Liability 

@ Elevator Public Liability 

@ Property Damage Liability 

@ Plate Glass 


Wm. H. HOOVER, President and Chairman 


INCORDORATED 


BIRMINGHAM, ALABAMA 
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Miarnsn & MiciLENNAN 


INCORPORATED MINNEAPOLIS 








INSURANCE 





164 West Jackson Blvd., Chicago 4 


Federal Reserve Bank Building e 


during the course of the present year. Both organiza- 
tions are wholly owned subsidiaries of the Aetna Insur- 
ance Company, Hartford, Connecticut. 


COMMERCIAL BANKERS Mutual Casualty 
Company, Kansas City, Missouri 


Examined 


A report of examination of the company covering 
the period April 1, 1945 through July 31, 1946 was re- 
cently released by the Missouri Insurance Department. 
Operations for the period showed a loss from under- 
writing of $92,461, or —43.2% of earned premi- 
ums of $214,030; a loss from investments, $25,532; 
federal taxes, $2,311 and contribution to surplus, $31,- 
350. The examiners’ summary showed assets $68,562 
and liabilities of $187,764 leaving an impairment of 
$119,202. An order to suspend underwriting operations 
was issued by the Department on September 12, 1946 
(FirE AND Casuatty News, December, 1946). 


CONTINENTAL Casualty Company 


Hammond, Indiana 


Premium Volume 


The company reported net premium writings in 1946 
increased from $42,524,101 to $54,960,138, a gain of 
$12,436,037 or 29.2%. 


Boiler and Machinery Reinsured 


An agreement was entered into to reinsure the com- 
pany’s boiler, engine, flywheel, turbine and electrical 
machinery business in the Hartford Steam Boiler In- 
pection and Insurance Company, Hartford, Connecticut 
as of February 1, 1947. The Continental undertook 
this action because their staff of highly trained engi- 
neers was depleted during the war and replacements are 
very difficult to get. Therefore, since this line is highly 
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specialized business, it was deemed advisable to reinsure 
the business. 


COSMOPOLITAN Mutual Casualty Company 
of New York, New York, New York 


Changes Dividend 


This organization, known prior to January 21, 1947 
as Butchers’ Mutual Casualty Company of New York, 
discontinued the 15% dividend on automobile bodily in- 
jury and property damage. 


THE DRUGGIST Mutual Insurance Co. 
Mansfield, Ohio 
Absorbs Columbiana County Mutual 

Following approval by Superintendent Dressel of 
the Ohio Insurance Department on December 28th the 
Columbiana County Mutual Insurance Company, Lis- 
bon, Ohio, was merged with The Druggist Mutual In- 
surance Company of Mansfield, Ohio. 

The Columbiana County Mutual, organized in 1837, 
is the second oldest mutual insurance company in Ohio. 
Officials of the Druggist Mutual state that no plans 
have as yet been made regarding disposition of the 
charter of the absorbed company. 


DUBUQUE Fire & Marine Insurance Company 


Dubuque, lowa 
Graven Resigns 


Alfred O. Graven has resigned as secretary of the 
Dubuque Fire & Marine Insurance Company and will 
shortly return to San Francisco, where he will be 
associated with an established general agency as soon 
as present negotiations for fire company representation 
are completed. 
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EQUITY Fire Insurance Company 
Kansas City, Mo. 


In Liquidation 


This company, which has been operating on a greatly 
restricted basis in recent years, is now in process of 
voluntary liquidation. Virtually all of the outstanding 
stock is held by Bruce Dodson, attorney-in-fact 
manager of Reciprocal Exchange and Casualty Re- 
ciprocal Exchange, both Kansas City, Mo. 


and 


FARM BUREAU Mutual Automobile Insurance 
Company, Columbus, Ohio 


Premium Volume 
The Farm Bureau reported a gain in writings over 


those of 1945 of 38.3% in new automobile 
42.5% in liability and 60.5% in compensation. 


coverages ; 


FIDELITY AND DEPOSIT Company of Maryland 
Baltimore, Maryland 


Stockholders’ Report 


Net income of $1,312,434 for 1946 was reported by 
the company in a statement to its stockholders. This 
figure is equal to $10.93 per share, compared with 
$10.73 a share in 1945. Net insurance pre 
miums written during 1946 were $13,513,508 a decrease 
of $639,068 for the year but when adjusted to give ef 
fect to the portion of the premiums applicable to 1946 
on fidelity bonds written last year for the first time on 
a three-year premium basis, an increase of 20.4% 
1945 is reflected. Gain from underwriting was $1,438, 
716. Net investment income totalled $948,557 and profit 


bonding 


ovel 


Ee: 





from sale of securities $111,462. After provision for 
reserves and the payment of $720,000 in dividends, the 
company added $592,433 to surplus, which stood at 
$12,650,376 at year end. convention form 
requirements, the surplus would be $15,660,509, com. 
pared with $15,330,632 the 
$38,528,716 at year end, including United States Goy- 
ernment bonds of $23,147,960. 
were $1,122,294 or $9.35 per 
capital stock. Losses incurred for the year 
$4,057,608, an $1,147,461 
33.6% of earned premiums. 


Based on 


previous year. Assets were 
Federal and other taxes 
outstanding 
amounted to 
1945 or 


share of 


increase of over 


FIREMAN’S FUND Group 


San Francisco, Cal. 
Garrison Joins Staff 


Insurance Commis- 


when he 


resigned as 
sioner of California on February 1 
associated with the Fireman’s Fund Group in a senior 
Appointed California Insurance 
Commissioner in September, 1943, Mr. Garrison has 
in the affairs of the National Convention 
Commissioners and has served on many 


Maynard Garrison 


became 


executive capacity. 


been active 
of Insurance 
of its more important committees. 


GERMANTOWN Fire Insurance Company 
Philadelphia, Pa. 


Rosenlund, President—Stockholders Suit Continued 
the Board of Directors 


chairman, was unanimously 
Emhardt who retired as 


At the year end meeting of 
Arthur O. 
elected to succeed William H. 


president after 51 years’ association with the company. 


Rosenlund, 
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FIDELITY and SURETY BONDS 


° FIRE « INLAND MARINE 


Trinity UNIVERSAL INSURANCE Co. 


DALLAS, TEXAS > 
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Globe and Rutgers 


Fire Insurance Company 


“ Insurance Company 


State of Pennsylvania 


AMERICAN HOME 


Fire Assurance Company 


111 WILLIAM STREET, NEW YORK 7.N. Y. 





Actually Mr. Rosenlund had been acting president of 
the company since last March when Mr. Emhardt, be- 
cause of failing health, was granted a leave of absence 
with his resignation accepted but not to become effective 
until December 31, 1946. 

Hearing of the suit brought by certain stockholders 
in connection with the alleged misfeasance of Arthur 
QO. Rosenlund in acquiring 17,500 of the 50,000 out- 
standing shares of the company’s capital stock was 
resumed early last month in the United States District 
Court of Philadelphia. Resumption of the proceedings 
apparently marked the failure of the disputants to 
settle their differences out of court as suggested by 
Judge George A. Welsh. 


GREAT AMERICAN RESERVE Insurance 


Company, Dallas, Texas 
Increases Par 


As of December 30, 1946 this organization increased 
the par value of its stock from $10 to $25 each, thereby 
increasing capital from $100,000 to $250,000, trans- 
ferring $150,000 from surplus. 


THE GUARDIAN Indemnity Company 
Springfield, Ohio 


Newly Formed 


This organization was incorporated December 6, 
1946 and licensed shortly thereafter to write accident 
and health insurance as a stock company affiliate of the 
Credit Life Insurance Company, Springfield, Ohio. At 
present the new company has a paid-in capital of $100,- 
000 and a surplus of $50,000. As a companion organ- 
ization, it will reinsure some of the parent company’s 
accident and health business and seek licenses in other 
states to write the same line of business on a direct 
basis. Officers of the subsidiary, also officers in the 
parent company, are: President, Wesley T. Harrison; 
vice president and treasurer, Dwight W. Hollenbeck; 
vice president, John F. Hollenbeck ; secretary, William 


Ultes, Jr. 
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HARTFORD ACCIDENT and Indemnity 
Company, Hartford, Connecticut 


Premium Volume 


Premium volume of the company during 1946 was 
$66,892,330, a gain of 19% over the previous year. 
Premium volume was distributed as follows: Accident 
and health $1,766,540—up 12% ; automobile $26,151,- 
645—up 47%; general liability $9,742,401—up 22% ; 
workmen’s compensation $19,801,449—up 4% ; bur- 
glary and theft $3,759,200—up 28%* glass $767 ,471— 
up 25% ; fidelity and surety bonds $4,903,623—down 
220; 


ae Ct. 


IMPROVED RISK Mutuals 
New York, N. Y. 


Changes in Membership 


Membership in the Improved Risk Mutuals, New 
York, N. Y. was reduced recently to twelve companies. 
Carriers no longer participating in the business under- 
written by the organization are Millers Mutual Fire 
Insurance Association of Illinois, Alton, Ill., and The 
Millers Mutual Fire Insurance Company of Texas, 
Fort Worth, Texas. The participation in the I.R.M. 
business formerly assumed by these two companies has 
been apportioned among the remaining members. 


INDUSTRIAL Insurance Company 


HAMILTON Fire Insurance Company 
New York, N. Y. 

New Insurance Fleet Formed 
The executive offices of the Industrial Insurance 
Company and the Hamilton Fire Insurance Company 
have been moved from New York City to Des Moines, 
Iowa. The operations of the two companies hereafter 
are to be coordinated with the activities of the Hawkeye 

(Continued on the next page) 
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INDUSTRIAL INSURANCE—Continued 


Casualty Company of Des Moines and Security Fire 
Insurance Company of Davenport. Industrial Insur- 
ance Company, an affiliate of the Equity Corporation, 
owns the majority stock of Hamilton Fire and a re. 
cently acquired minority interest in the Hawkeye Cas- 
ualty and Security Fire. 

The insurance management functions for Industrial 
and Hamilton will be performed by an independent 
management company headed by George Olmsted, chair- 
man of the board; Arthur E. Petersen, president; 
Charles F. Rupprecht, vice president; Karl L. Critten- 
den, secretary and treasurer. Mr. Petersen will con- 
tinue to supervise operations in the East. Mr. Rup- 
precht, with headquarters in Des Moines, is to direct 
fire underwriting activities of the companies. 

Other interests of Equity Corporation Group, of 
which David Milton is president, include investments 
in the General Reinsurance Corporation and the North 
Star Reinsurance Corporation both of New York, N. Y. 
and the Morris Plan Corporation of America. 


INSURANCE COMPANY of North America 
Companies, Philadelphia, Pa. 


T. Leaming Smith Retires 


T. Leaming Smith, at his own request, has retired as 
vice president of the North America Companies after 
38 years of service. 

Mr. Smith spent his entire business career with the 
North America. He entered its service in 1908 as a 
clerk, became marine secretary in 1917 and was elected 
vice president in 1929, 


LONDON & PROVINCIAL Marine & General 


Insurance Co., London, England 
U. S. Operations Discontinued 


The London & Provincial Marine & General Insur- 
ance Company, Ltd., London, England, which for sev- 
eral months had been accepting no new business in this 
country, discontinued all operations in the United 
States effective December 31, 1946. Under an agree- 
ment approved by the Superintendent of Insurance of 
New York all assets and liabilities of the United States 
Branch of the London & Provincial are being trans- 
ferred to the United States Branch of the Yorkshiré 
Insurance Company, Ltd., York, England. 

The practical effect of this change is merely a merge! 
of the U. S. Branches of the Yorkshire and London & 
Provincial. Based on financial statements as of Decem- 
ber 31, 1945 combined assets of the two branches were 
$5,757,595 and combined policyholders’ surplus was 


$2,310,640. 
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LOYALTY Group 
Newark, N. J. 


Staff Promotions 


As a further step toward consolidation and simplifi- 
cation of its group activities, Frank W. Franzen, Wal- 
ter J. Christensen and Philip C. Abney have been ad- 
vanced to the positions of vice presidents and J. Wm. 
Mindnich, Chas. A. Dupuis and George C. Miller have 
been elected 2nd vice presidents of all fire and casualty 
companies of the Loyalty Group. 

Mr. Franzen, who previously had been vice president 
of the Commercial Casualty and Metropolitan Casualty 
only, now has supervision over the entire group activi- 
ties in the States of Pennsylvania, Maryland, Delaware, 
District of Columbia, West Virginia, Tennessee and 
Arkansas. Messrs. Christensen and Abney who had 
been second vice presidents of the fire companies will 
also cover fire and casualty operations, the former su- 
pervising New York and the New England states and 
the latter having supervision over the States of New 
Jersey, Ohio and the southeastern territory. 

Messrs. Mindnich and Dupuis, both of .whom have 
service records of more than thirty years with the or- 
ganization, had been assistant secretaries of the fire 
companies since 1935. Mr. Miller previously had been 
secretary of the two casualty affiliates only. 


MERCHANTS AND FARMERS Mutual Casualty 
Company, St. Paul, Minnesota 


Rehabilitator Appointed 


Minnesota’s Insurance Commissioner Newell R. 
Johnson was appointed rehabilitator of the Mutual on 
November 8, 1946. 


NEW JERSEY MANUFACTURERS Casualty 


Insurance Company 


NEW JERSEY MANUFACTURERS Ass‘n Fire 


Insurance Company 
Trenton, New Jersey 
Dividends to Policyholders 


The directors of these companies have declared the 
regular 20% dividend, an extra 5% dividend, and a spe- 
cial extra 5% dividend, or a total of 30%, on net pre- 
miums under policies expiring during the second quarter 
of 1947. Approval of these dividends has been received 
by the Department of Banking & Insurance of the state 
of New Jersey. 
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J. Austin Dilbeck 


D. D. Dominey 


GENERAL AGENTS, ATLANTA, GEORGIA 
SAY: 
“Bituminous, the best agency 
company, for lines it writes 
among entire casualty field.” 


“We have represented the Bituminous Casualty 
Corporation for ten years and have found it in 
every way the best agency company for the lines 
it writes than any other in the entire casualty field. 
The friendly cooperation and understanding of 
agents’ problems, shown by Bituminous, have 
helped us not only keep the same policyholders we 
had ten years ago, but to secure considerable addi- 


tional business!” 
Dilbeck-Dominey Insurance Agency 


J. Austin Dilbeck and D. D. Dominey 





(Signed ) 


The proof of the pudding is in the eating . . . and 
the test of an insurance company is the regard in 
which it is held by its agents. For 30 years, agents 
like Mr. Dilbeck and Mr. Dominey have found 
Bituminous to be a real agency-builder. Founded 
by agents, managed by former agents, Bituminous 
has earned for itself a deserved and enviable repu- 
tation for lending a helping hand to the agent at 
all times ... for having a sympathetic under- 
standing of his problems. BUILD WITH 
BITUMINOUS! 
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Specializing in: Workmen’s Compensation, Comprehensive 
Liability, Public Liability, Property Damage, Compre- 
hensive Personal Liability and Automobile Liability. 
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NORTH BRITISH & Mercantile Insurance 
Company, Ltd., London, England 


Canadian Manager Retires 


Edgar John Kay, manager for Canada and New- 
foundland of the North British & Mercantile Insurance 
Company, Ltd., and Railway Passengers Assurance 
Company and president of the Occidental Fire Insur- 
ance Company, who was appointed to these positions as 
of January 1, 1931, retired on December 31, 1946 and 
relinquished active direction of the companies. How- 
ever, he continues as a member of the board of direc- 
tors of the Occidental. 

Mr. Kay started his insurance career with the Pala- 
tine later taken over by the Commercial Union. In 1911 
he joined the North British and subsequently had sev- 
eral appointments as manager in England including 
Norwich, Sheffield and Nottingham. 


PENNSYLVANIA ACCIDENT and Health 


Insurance Company, Philadelphia, Pennsylvania 
New Company 


Incorporated on April 3, 1946 and licensed on July 
10, 1946, the company planned to begin underwriting 


BE SURE! 


Be sure all of your copies of 
BEST’S NEWS are clean, fresh 
and in one place! The reference 
value of the NEWS is undis- 


puted so—keep them in an at- 
tractive, simulated leather BEST 
BINDER and be sure they are al- 
ways intact and complete. 


BEST BINDERS cost only $1.83 
each (postage included). 











operations during January of this year with a capital 
of $100,000 and a surplus of $50,000. The stock was 
sold at $150 per share. This company was formed for 
the purpose of assuming the accident and health and 
hospital business of the Pennsylvania Life, Health and 
Accident Corporation and the William Penn Life Health 
and Accident Benefit Corporation, both of Philadelphia. 
The Pennsylvania Insurance Department's approval of 
the assumption agreement is pending. Management of 
the new company will be by the same group now super- 
vising the activities of the previously named companion 
companies, and include: Maxwell J. Kahaner, Esq., 
chairman of the board; C. Alvin Kahaner, president 
and director of agencies; Frank D. Niden, vice presi- 
dent and Robert W. Dallas, secretary. 


PENNSYLVANIA Casualty Company 
Philadelphia, Pennsylvania 


Change in Control 


Stock of this company held by the Commercial Credit 
Company has been sold to Chicago interests reportedly 
headed by W. Clement Stone. Mr. Stone is president 
of Combined Mutual Casualty Company, Chicago, IIli- 
nois; Combined Casualty Company, Des Moines, Iowa 
and Combined American Insurance Company, Dallas, 
Texas. The latter is a stock company. It is understood 
that the newly acquired organization will have its title 
changed to Combined Insurance Company of America. 


PETERSBURG Insurance Company 
Petersburg, Virginia 


Company Revived 


Control of the Petersburg Insurance Company, Inc., 
which has been dormant since 1933, has been sold to 
the Petersburg Savings & American Trust Company. 
Now controlling the company’s affairs are: Joseph T 
Mason, president; Worthington Romaine, vice presi- 
dent; and D’Arcy Roper, II, secretary-treasurer. The 
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T. R. FLETCHER, Manager 
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THE REASON WHY :; 


THE WESTERN SURETY COMPANY IS REP- 
RESENTED IN THE BEST AGENCIES EVERYWHERE 
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- THE SAME REASON WHY 


You SHOULD ALSO REPRESENT US 





Western Surety Bldg. 
Sioux Falls, $. Dakota 





WESTERN SURETY COMPANY 


21 W. 10th Street 
Kansas City 6, Mo. 


175 W. Jackson Blvd. 
Chicago 4, Minois 


“One of America's Oldest Surety Companies" 


Agents are invited to write for samples of the order blanks developed as part of our program of success through helping 
agents to succeed. 





Petersburg Insurance Company was incorporated in 
1918 as a step in the separation of the banking and in- 
surance activities of the Petersburg Savings and Insur- 
ance Company which had been operating since June, 
1860. The company operated in four States and de- 
veloped net premiums of about $125,000 annually. 
I:ffective as of March 30, 1933 all outstanding liability 
was reinsured in the New Hampshire Fire Insurance 
Company and it withdrew from the underwriting field. 


POTOMAC Insurance Company 
Washington, D. C. 


Addition to Staff 


Edward T. 
dent of the Potomac Insurance Company and, in that 
capacity, is responsible for the general management of 


Moynahan has been elected a vice presi- 


the company. 

Mr. Moynahan previously had been associated with 
the Meserole Group of companies which he joined in 
1925 as special agent in the New England field. He was 
transferred to the Home Office of the Group in 1940 as 
assistant secretary, was advanced to secretary in 1944 
and the following year was given the additional re- 
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sponsibility of supervising the country-wide operations 
as respects inland marine matters. 

The General Accident Fire and Life Assurance Cor- 
poration, Ltd. and its affiliate, the Potomac Insurance 
Company are engaged in a program of multiple line 
underwriting in which the facilities of the Potomac are 
being developed concurrently with those of the General 
Accident. Under the management of Mr. John fF] 
Grady who is chief officer of both companies, Mr. 
Moynahan will take a leading role in the furtherance of 
this program. 


THE PREFERRED ACCIDENT Insurance 
Company of New York, New York, New York 


Rating Withdrawn—Stockholders Meet 


As of September 30, 1946, this company reported 
capital $1,000,000, surplus $860,804, unearned pre 
miums $4,378,161, reserve for losses $3,673,541, and 
total assets $11,071,429. Premium volume for the first 
nine months of 1946 was $5,802,130, an increase of ap- 
proximately 20% if adjusted to an annual basis. The 
incurred loss ratio jumped 16 points to 68.6% but the 
expense ratio declined 2 points to 40.5% bringing the 
combined loss and expense ratio to 109.1% as against 
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Group Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 





A STOCK COMPANY 


All forms Casualty Insurance 


Fidelity and Surety Bonds 


° AMERICAN - 
FIRE AND CASUALTY COMPANY 


Nation-wide Claim Service 


Home Office -~ Orlando, Florida 











SCHROEDER HOTELS 


WALTER SCHROEDER, PRES. 


Fireproof — Sleep in Safety 
Hotel Northland 
GREEN BAY, WIS. 


Hotel Loraine 
MADISON, WIS. 


Hotel Wausau 
WAUSAU, WIS. 


Hotel Retlaw 
FOND DU LAC, WIS. 


Hotel Duluth 
DULUTH, MINN. 








Hotel Astor 
MILWAUKEE, WIS. 


Hotel Calumet 
FOND DU LAC, WIS. 





The Pride 
of Wisconsin 


HOTEL SCHROEDER 
MILWAUKEE 


Hotel Vincent 
BENTON HARBOR, 
MICH. 


Hotel Indiana 
WABASH, IND. 


We aim to serve our insurance company friends, exec- 
utives and agents. 
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PREFERRED ACCIDENT—Continued 


95.3% for the year 1945. The statutory underwriting 
loss (augmented by the setting up of required unearned 
premium reserves on the larger volume of business) 
for the nine months ending September 30, 1946 
amounted to $1,091,423 and the net gain from invest- 
ments, $24,682. As a result of total operations the com- 
pany reported a decrease of $1,195,870 in surplus to 
policyholders in the nine months’ period. 

On the basis of the above figures we withdraw our 
general policyholders’ rating of A, assigned last year. 
The regular triennial examination of this company by 
the New York Insurance Department, in which the In- 
surance Departments of several other states are par- 
ticipating, has been underway for several months and is 
expected to be completed within the next month or two. 

At the annual meeting of the stockholders, Arthur C. 
Bohen, vice president and treasurer of the company pre- 
sented the following figures on the company’s operations 
as of November 30, 1946: net surplus approximately 
$1,000,000 ; unearned premium reserve of $4,280,000, 
or $718,000 greater than December 31, 1945; loss re- 
serves, $3,850,000 as against $3,896,000 as of June 30; 
net premium writings of $8,423,545 of which approxi- 
mately 64%, or $5,418,190 represented automobile busi- 
ness. Stockholders re-elected all directors and approved 
a proposal to amend the company’s charter to permit 
multiple line underwriting at such time as the manage- 
ment believes it to be expedient and the Insurance Laws 
of New York State are so amended. 


PREFERRED RISK Mutual Insurance Company 


Des Moines, lowa 


Insurance for Abstainers 


This company was incorporated December 31, 1946, 
for the sole purpose of underwriting automobile insur- 
ance for people who abstain from the use of alcohol. 
It is felt that such persons, numbering many thousands, 
are preferred risks and entitled to lower rates. Incor- 
porators were: Rev. Sam Morris, San Antonio, Texas, 
president ; State Senator John Miller, Humboldt, Iowa, 
vice president; J. J. Mallon, former New York attor- 
ney, secretary. 


PROVIDENCE WASHINGTON Insurance 
Company, Providence, Rhode Island 


R. |. Commissioner Joins Staff 


J. Austin Carroll has tendered his resignation as 
Insurance Commissioner of Rhode Island effective Jan- 
uary 31 to become associated with the Providence 
Washington and Anchor Insurance Companies in an 
executive capacity. Appointed commissioner in June, 
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1942 Mr. Carroll, during his administration, completely 
reorganized the department and was actively identified 
with the revision of the Rhode Island laws, particularly 
with reference to agents’ qualifications and licensing 
provisions. He has served on many committees of the 
National Association of Insurance Commissioners in- 
cluding the executive, workmen’s compensation, fire 
and marine and interpretation and complaint. 


QUEEN CITY Fire Insurance Company 
Sioux Falls, S. D. 


Resources Enlarged—Business to be Expanded 


Resources of the Queen City Fire Insurance Com- 
pany, Sioux Falls, S. D. have been enlarged by $225,- 
000 (capital, $150,000 and surplus $75,000) and plans 
are being formulated for the development and expan- 
sion of its activities as the fire affiliate of the Anchor 
Casualty Company, St. Paul, Minn., which acquired 
control several months ago. With the new funds the 
company now has capital stock of $250,000 and net 
surplus of approximately $125,000. 

For a great many years the Queen City has main- 
tained reinsurance arrangements with the Hartford Fire 
Group through the Northwestern Fire & Marine Insur- 
ance Company, the contract providing for the automatic 
reinsurance of all business as written. This contract 
will be allowed to expire on May 31, 1947 when all 
business unearned will be reassumed by the Queen City. 
Premiums reinsured under this contract in 1945 ag- 
gregated $268,808. 


SEABOARD Surety Company 
New York, New York 


New President 


Robert W. Watt was elected president and director 
of the company on January 7, 1947. In 1924 Mr. Watt 
joined the Royal Indemnity Company and was second 
vice president during 1928 and 1929. He joined 
Moody’s Investors Service and was elected vice presi- 
dent in 1929 and director in 1930. 


SECURITY Life and Accident Company 


Denver, Colorado 
Revises Accident and Health Lines 


On January 15, 1947 the company offered a brand 
new line of accident and health policies. The many 
changes involved resulted from the urgent necessity of 
revising and modernizing policy forms to fit present day 
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BALTIMORE NEW YORK 


A PROGRESSIVE 


SURETY and CASUALTY 
COMPANY 











needs with broad coverage and freedom from ambiguity. 
Among the many changes were: Adoption of short form 
standard provision number 1; per monthly indemnity 
for non-confining sickness, all forms; no reduction of 
indemnity on account of age on accident policies; re- 
duction of waiting period on sickness 30 to 15 days, etc. 


STATE AND COUNTY Insurance Company 


Waco, Texas 
New Company 


This organization was licensed November 8, 1946, 
to write life, health and accident insurance. It has 


capital of $25,000 and surplus of $5,000. 


UTICA MUTUAL Insurance Company 
Utica, New York 


Changes Dividend Schedule 


This mutual is paying a 15% dividend on all auto- 
mobile policies having expiration dates between Febru- 
ary 1 and April 30, 1947, except those in Massachusetts 
and New Hampshire. Previously a dividend of 20°% 
was paid on these policies. 
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On February 11, 1735, Daniel Boone was | and towns, the need for fire insurance became in 


born. Trained to the woods from boyhood, Boone | creasingly apparent and led to the organization ot 
became one of America’s most energetic pioneers | companies like Fire Association of Philadelphia 

. played an especially important role in opening companies that **pioneered’’ today’s low rates 
up Kentucky, then regarded as **the West’’,to | by making reduction of fire hazards their No. 1 


ettlement. As settlements developed into villages | objective from the start 





**One person's liberty ends 


1947—FEBRUARY hath 28 days, this year. where another person's begins.”’ 
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1l— Sa. —1733, English Colonists settled Georgia. 
2—Su.—Candlemas Dav. 1928, Fall River fire—cstimatcd loss, $6,000,000. 
3—M.— The Fire Association Group rushed adjusters to Fall River... in line with 
the policy of settling all claims promptly... and, as a result, were able to 
mail settlement checks promptly. 
1902, Chas. Lindbergh born. 
— ++ Full Moon, 10:50 A. M., E. S.T. 
= 1631, Roger Williams arrived in America. 
6—Th.—1777, France recognized U.S. independence—diplomacy by Franklin 
7—Fr. —1904, start of Baltimore fire—estimates on property damage range up to 
150 million dollars. Only 20% was covered by insurance 
8 —Sa.—Is your insurance coverage adequate? If you're not sure—and you can't be 
unless you've recently had your policies reviewed by an expert—call your 
Agent or Broker now 
9—Su.— 1942, Normandie burned and capsized. 
10—M. —1841, Upper and lower Canada united. 1939, death of Pope Pius XI 
11—Tu.— 1893, the Noronic, a White Star liner, vanished on her maiden trip, 
12—W.— <¢ Last Quarter, 4:58 A. M., E.S.T. 1809, LINCOLN’S BIRTHDAY. 
13—Th.— “1924, Tut-ankh-amen’s tomb opened, Egypt. 
14—Fr.—St. Valentine’s Day. 1933, epidemic of bank holidays began in Michigan 
15 —Sa. — 1898, battleship Maine sunk in Havana Harbor. 
16—Su.—1935, Hauptman sentenced to dic for murder of Lindbergh baby 
17—M. — 1943, $500,000 fire in North Kansas City. 
18—Tu.—1930, Admiral Byrd left Antarctica for home 
19—W.—1473, Copernicus, great Polish astronomer born 


4—Tu 
5. 


1878, phonograph patented 


20—Th.—,», New Moon, 9:00 P. M., E.S.T. 1938, Eden leaves Chamberlain cabinct. 
21—Fr. “© 1928, Philadelphia National Insurance Co. incorporated. 
2—Sa.— 1732, WASHINGTON’S BIRTHDAY. 1942, Gen. MacArthur moves to 


Australia. 

23—Su.—190S, first Rotary Club mecting. 

24—M.—1868, bill to impeach President Johnson introduced. 

25—Tu.—If you're planning to buy more property insurance, don't put it off. 
your Agent or Broker at once—rates are at an all-time low! 

26—W. —1918, hurricane swept N.Y. C. 1845, Wm. F. (Buffalo Bill) Cody born. 

27—Th.— 1933, German Reichstag destroyed by fire—supposedly started by communists. 
1807, Henry W. Longfellow, poct, born. 

28—Fr. — } First Quarter, 4:12 A. M., E.S.T. 1847, Battle of Sacramento, Mexico. 
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OBSERVATION for February: 


What was sufficient insurance in the light of 1944 





replacement prices will today be very Inadequate 
for building costs and all others have advanced sh irply 
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FIRE ASSOCIATION GROUP 


Fire Association of Philadelphia Lumbermen’s Insurance Company 
The Reliance Insurance Company Philadelphia National Insurance Company 
PHILADELPHIA PENNSYLVANIA 


SYMBOL OF SECURITY SINCE 1817 
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NEW BUSINESS 


. right in front of you all the 
time. Take Fire and Extended 
Coverage on Household Furni- 


ture, for instance, There are 
good prospects everywhere... 
frequently in your own file of 
record cards on habitation build- 
ing insurance. 

And it’s truly surprising how 
great the need for this coverage 
is. Estimates show that half the 
householders in America carry 
no insurance at all on furnish- 
ings, even though they recognize 
today’s inflated replacement cost 
factor. What better set of condi- 
tions could there be for new busi- 
ness development? 

Another way to build premi- 
ums is to check up on your cli- 
ents who do have some insurance 
on furnishings. Chances are 
you'll find their present coverage 
woefully inadequate in view of 
furnishings bought since the pol- 
icy was written. 

A third opportunity lies in 
selling present policyholders ex- 
tended coverage to include loss 
from Smoke, Windstorm, Air- 
craft Damage and the rest of the 
risks that all too frequently 
haven't been written into House- 
hold Furniture policies. 

To help you develop more of 
this business we have prepared 
a new circular on Household 
Furniture Insurance for general 
distribution. Write for a supply 
today. Fire Association group, 
401 Walnut Street, Philadelphia 
6, Pa. Branches in Atlanta, Chi- 
cago, Dallas, New York, San 


Francisco, Toronto. 







LIFT USEFUL IDBAS... 


for your local advertising 


from our Insurance Calendar ad. 
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INLAND 


MARINE 


by F. D. HAWKINS, Loss Manager, 
United Mutual Fire Insurance Company 


NLAND marine insurance, as we 
know it today, appears to be a 
hybrid resulting from the mating 
of marine and fire insurance. Trad- 
ers and ship owners of centuries 
ago sought to protect themselves 
against loss from the perils of the 
sea, and marine insurance thus had 
its inception. It is only within com- 
paratively recent years that marine 
insurance policies were extended 
and made applicable to risks on in- 
land waterways, lakes, rivers and 
canals. When that happened the 
term “inland marine” born, 
Later the name began to take on a 
new significance, as with the de- 
velopment of new methods of trans- 
portation by land the demand for 
broadening of the coverage in- 
creased. Gradually the scope has 
been enlarged until now inland ma- 
rine insurance has indeed come a 
long way from its original begin- 
ning. No longer is this type of in- 
surance coverage restricted to boats 
and cargoes on inland waterways. 
Its protection is available to almost 
any class of personal property 
where the element of movement, or 
changing locations, is present to 
some degree. That is why the name 
now is a misnomer. There is no 
“marine” feature whatever about 
the great majority of inland marine 
risks today. 


was 


Product Is Good 


But regardless of how misleading 
the name might be, the product it- 
self is all to the good. We have only 
to think of the vast amount of goods 
and merchandise that daily is being 
transported across this land of ours 
by railroad, motor truck and _ air, 
and consider the untold value of 
personal property contained in the 
homes of our country, to realize the 
potentiality, the vital 
need, of this type of insurance cov- 


enormous 
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erage. By means of it the insurance 
industry has kept pace with the de- 
mands of our modern and complex 
civilization, demonstrating 
again that our business supplies a 
need so great that the industrial and 
mercantile world as we see it today 
could hardly exist without it. 


once 


All Risk Coverage 


Inland marine insurance has done 
more than provided _ protection 
against specified hazards on prop- 
erty while being transported or 
while in a temporary location. It 
has introduced under certain forms 
a type of coverage that is virtually 
all risk. By doing so it gave the 
entire fire insurance industry a much 
needed shot in the arm with the re- 
sult that greater progress has been 
made within the past 30 years than 
in all the previous 236 years of its 
history. 

Inland marine insurance 
definitely is on the increase, not 
slowly and surely, but rapidly and 
surely. It represents a considerable 
factor in the aggregate premium in- 
come of the business of fire insur- 
ance. \WVe will soon see the day when 
it will be an important field for 
casualty insurors also. Because it is 
such a substantial part of our busi- 
ness, company loss executives are 
growing somewhat concerned at 
what appears to be a reluctance on 
the part of some adjusters in the 
field to become familiar with inland 
marine forms and coverage, and to 
shy away from loss adjustments 
under inland marine policies. This 
is not an idle statement, for that 
problem has been a subject of fre- 
quent discussion among company 
men. I have known adjusters, good 
men who have represented my com- 
pany for years, ask to be excused 
from an assignment because they 
were not an inland marine adjuster. 


very 





| submit that any adjuster who fails 
to study and progress with the busi- 
ness with which he is associated and 
who does not keep himself abreast 
of its developments and innovations 
does himself a distinct disservice as 
far as his own capacity for produc- 
tion and earning power is concerned. 

Because types of inland 
marine insurance provide very 
broad coverage, almost all risk in 
fact, particularly 
among the insuring public, have the 
impression that the name “inland 
marine” “all risk” insurance. 
Of course we all know that this defi- 
nitely is not the case as the greater 
volume is written on the stated peril 
or defined hazard basis. 


some 


some persons, 


means 


A Flexible Coverage 


Inland marine insurance is more 
flexible than fire and allied 
contracts, which is in its favor as 
it permits coverage to be hand- 
tailored to fit the requirements of 
the individual policyholder. There 
is a certain standardization of course 
but there also is enough deviation 
and latitude permitted in the con- 
tracts that it does place on the ad- 
juster the responsibility of thor- 
oughly reviewing the policy before 
approaching an adjustment. Just as 
fire and extended coverage 
tracts are completed by the attach- 
ment of a prepared form appro- 
priate to a particular risk, so is the 
inland marine policy likewise com- 
pleted. It will be found that there 
has been adopted by various under- 
writing associations standard forms 


lines 


con- 


for particular types of risks and 
coverages. 

The type of coverage afforded by 
the “personal property floater” gives 
the policyholder the insurance pro- 
tection needed to indemnify him 
against any kind of loss or damage 


(Continued on the next page) 
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Inland Marine—Continued 


to his personal property wherever it 
may be located. The growing popu- 
larity of this policy is attested by 
the fact that as recently as two 
years ago the contract was not per- 
mitted in such states as New York, 
Pennsylvania and Massachusetts. 
Today it may be written in every 
state. 

In line with a recent most inter- 
esting, and I believe healthy devel- 
opment in our industry, the multiple 
line underwriting bill which already 
has been approved by the legisla- 
tures of some 20 states, including 
New York and Massachusetts, per- 
mits either fire or casualty com- 
panies to write the personal prop- 
erty floater. Undoubtedly other 
states will soon follow suit. Ad- 
justers who have confined their 
practice in the past to casualty, or 
negligence cases, may soon find 
themselves called upon to adjust 
personal property losses for their 
client companies. 


A Large Volume of Claims 


The broad scope of coverage pro- 
vided by the personal property 
floater results in a sizable volume of 
claims. Thorough knowledge of the 
contract is, of course, essential to 
correct handling of those losses. In 
applying the test of liability to any 
particular claim the usual question 
“Does the policy cover the loss?” 
might well be reversed to “Do any 
policy conditions exclude the loss ?”’. 
Note the insuring clause which 
reads, ‘Personal property owned, 
used or worn by the insured and 
members of the insured family of 
the same household, while in all 
situations, except as hereinafter pro- 
vided,” and the perils covered are, 
“All risks of loss or damage except 
as hereinafter provided.” In fact, 
the coverage might well be con- 
sidered “all risk” except for certain 
reasonable restrictions and exclu- 
sions which quite properly are part 
of the form. With your permission, 
I would like to discuss those exclu- 
sions, and perhaps clarify a few 
points, or at least bring out in the 
open some of the difficulties in in- 
terpreting liability that has confused 
adjusters and company loss men 
alike. 
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Under the section of the form 
entitled “Exclusions,” Paragraph 
“B” excludes coverage on 

“Animals, automobiles, trailers, 
motorcycles, aircraft, boats or other 
conveyances (except bicycles, tri- 
cycles, baby carriages, invalid chairs 
and similar conveyances) or their 
equipment or furnishings except 
when removed therefrom and actu- 
ally on the premises of residences of 
the insured.” This provision seems 
sufficiently clear so that detailed 
comment is not necessary. How- 
ever, may I point out that in its 
present wording it is somewhat more 
restrictive than the latest dwelling 
and contents fire form, as the latter 
covers animals and pets, row boats 
and canoes while on the premises. 

Paragraph “C” excludes coverage 
on 

“Property of any government or 
subdivisions thereof,” referring of 
course to governmental property 
which may be in possession or cus- 
tody of the insured. 

?aragraph “D” provides that the 
policy does not insure 

“Unscheduled property pertain- 
ing to a business, profession or oc- 
cupation of the persons whose prop- 
erty is insured hereunder, excepting 
professional books, instruments and 
other professional equipment owned 
by the insured while actually within 
the residences of the insured.” 
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This provision likewise does not 
appear to present any troublesome 
problem of interpretation. 

Paragraph “E” has proved am- 
biguous to a disturbing degree. It 
excludes coverage : 

“Against breakage of eye glasses, 
glassware, statuary, marbles, bric- 
a-brac, porcelains and similar fragile 
articles (jewelry, watches, bronzes, 
cameras and photographic 
excepted) unless occasioned by theft 
or attempt thereat, vandalism or 
malicious mischief, or by fire, light- 
ning, windstorm, earthquake, flood, 
explosion, aircraft, riot, strike, col- 
lapse, of building, water damage and 
accident to conveyance, nor unless 
likewise occasioned, against marring 
or scratching of any unscheduled 
property.” 


‘ 


lenses 


Interpretation Varies 


Interpretation varies among com- 
panies as to what constitutes ‘Sim- 
ilar fragile articles.” If it was in- 
tended to exclude breakage of glass, 
such as in mirrors, book case doors, 
table tops and so forth, why did the 
designers of the form refer to 
“glassware” which in its narrowly 
accepted use describes table articles 
of glass. Also it is difficult to ex- 
plain to a policyholder the apparent 
inconsistency of accepting liability 
for a watch or piece of jewelry 
which is dropped and broken, but 
refusing coverage for a similar mis- 
hap involving statuary or bric-a- 
brac. Clearly this paragraph needs 
to be re-written and clarified. 
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Paragraph “F” does not insure 

“Against mechanical breakdown, 
against loss or damage to electrical 
apparatus caused by electricity other 
than lightning unless fire ensues and 
then only for loss or damage by 
ensuing fire.” 

The wording is clear enough al- 
though silent on the subject of con- 
sequential loss resulting from me- 
chanical breakdown. 

Paragraph “G” does not insure 

“Against wear and tear; against 
loss or damage caused by dampness 
of atmosphere or extremes of tem- 
perature unless such loss or damage 
is directly caused by rain, snow, 
sleet, hail, bursting of pipes or ap- 
paratus ; against detericration, moth, 


(Continued on page 48) 
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HOW TO MAKE SURE BOOKS WILL BALANCE 





A sure way to unbalance a company’s Especially today, your company vitally 
books is through employee dishonesty. needs the protection of Fidelity Bonds 
If your books showed a shortage, would ... not only to make good cash losses, 
you make a red ink entry and assume but also to guard against theft of mer- 
the loss? Or would you call your insur- chandise, stamps and other valuable 
ance agent, secure in the knowledge that property. Make sure that your company 
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books back into balance? community today. 
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vermin and inherent vice; against 
damage to property (watches, 
jewelry and furs excepted) occa- 
sioned by or actually resulting from 
any work thereon in the course of 
refinishing, renovating or repairing 
process.” 

The phrase “wear and tear’’ per- 
haps gives rise to some confusion. 
I personally prefer to give it its 
legal meaning, that if loss or injury 
to which anything is subjected in the 


course of use, and not the literal 
meaning of tear. “Dampness of at- 
mosphere and extremes of temper- 
ature” to my mind refer to weather 
or climatic conditions rather than 
to those artificially induced. The 
exclusion dealing with “moths and 
vermin” is clear enough, except that 
the definition of vermin is some- 
times debatable as in the case of 
squirrels. “Inherent vice” might be 
explained as a defect or fault exist- 
ing within an article that results in 
damage or injury to it without any 
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They GO Together 


Chances are your clients wouldn’t be without 
proper burglary coverage. But there may be 
just as many burglars within company walls 
. . . systematically, cunningly embezzling a 
company’s hard earned gains. 


Last year “trusted” employees stole $400 
million from American business firms. 
while you can’t keep people from going 
wrong, you can protect your assureds against 
loss. Low cost Continental blanket fidelity 
bonds, covering all employees, make certain 
your client won’t be the loser, sell easily, 


Remind your customers . .. burglary and 
fidelity protection go together. It makes sense 
. . . and new dollars for you. Need help? 
Write Continental today. 


CONTINENTAL CASUALTY COMPANY 


310 SOUTH MICHIGAN AVENUE * 
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outside influence, or a natural qual- 
ity within a commodity which causes 
it to spoil, rot, disintegrate or other- 
wise deteriorate, particularly under 


adverse conditions. The provision 
which declines coverage on articles 
damaged in the course of, or as the 
result of being worked upon during 
repair is quite proper, as obviously 
the insuror should not assume re- 
sponsibility for the competence of the 
repair people. Here again, how- 
ever, the freeing of watches, jewelry 
and furs from that exclusion leaves 
us open to the charge of incon- 
sistency. As a practical matter the 
reason for that is because the 
jewelry-fur floater policy would 
cover in such cases, hence the per- 
sonal property floater is made to do 
likewise. To explain to a_policy- 
holder that his watch or fur coat 
damaged in course of repair is cov- 
ered, but other items of personal 
property are not, is difficult to 
justify. 

Paragraph “H” excludes liability 
on 

“Property on exhibition at fair- 
grounds or on the premises of any 
national or international exposition 
unless such premises are specifically 
described herein.” 

This is surely clear and definite 
but what is the basic difference in 
risk between a “national exposition” 
and one which is only local in na- 
ture. | suggest that the term “public 
exhibition” might better be used. 


Paragraph “I” does not insure 

“Against loss or damage arising 
from war, invasion, hostilities, re- 
bellion, insurrection, seizure or de- 
struction under quarantine or cus- 
toms regulations, confiscations by 
order of any government or public 
authority and risks of contraband or 
illegal transportation or trade. This 
clause shall not be construed to ap- 
ply to strikes, riots or civil commo- 
tions, nor to damage or destruction 
by civil authority during a con- 
flagration and for the purpose of 
retarding the same, provided neither 
such conflagration nor such damage 
or destruction is 
tributed to by war, invasion, hostil- 
ities, rebellion, insurrection or war- 
like operations. This sub-paragraph 
shall not be affected by any endorse- 
ment which does not svecifically re- 
fer to it.” 


caused or con- 
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These exclusions are proper and 
should give rise to no questions or 
misunderstandings. 


Contributing Insurance 


Provision #7 states “Unless 
otherwise endorsed hereon, no other 
insurance against the risks hereby 
insured is permitted on the property 
covered hereunder. If at the time of 
loss or damage there is any other 
insurance obtained by the persons 
whose property is insured here- 
under which would attach on the 
property insured hereunder had this 
policy not been effected, then this in- 
surance shall apply only as excess 
insurance over all such other insur- 
ance whether valid or not and in no 
event as contributing insurance.” 
This should be read while keeping 
in mind the recent “Agreement of 
Guiding Principles” as prepared by 
the National Board and Inland Ma- 
rine Underwriters’ Association. I 
understand that most companies, 
stock and mutual, have agreed to 
abide by the agreement which has 
been given wide publicity. If some 
of us are not familiar with its pro- 
visions it would be time well spent to 
become acquainted with them. 

I am sorry if my remarks have 
sounded overly critical of the per- 
sonal property floater as an insur- 
ance contract. Actually I consider 
it perhaps the most complete and 
sensible product the fire companies 
have yet produced. No one con- 
siders it perfect, however, and I 
think you will agree that it can be 
improved. In some respects the per- 
sonal property floater seems to go 
beyond the basic: concept of insur- 
ance, which should be to provide 
indemnity for loss that otherwise 
would prove financially burdensome. 
This thing of paying a succession of 
trifling sums for trivial losses to 
policyholders to whom the amount 
involved is of no moment removes 
the undertaking from the realm of 
insurance and places it in the cate- 
gory of a petty cash transaction. 

There is a growing tendency on 
the part of some policyholders who 
are aware of what the contract will 
do to regard it as an investment, 
rather than as indemnity for harm- 
ful financial loss. Too often com- 
panies have been forced to cancel 
because of frequency of small claims 
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Ln Losses paid exceed Three Hundred Fifty Million Dollarsammm 


by an individual who otherwise 
should be a desirable account. This 
merely is the effect. The cause can 
be traced directly to the contract 
itself. It invites claims, and the 
glowing terms in which it is pre- 
sented to prospects by agents and 
salesmen do not lessen the invita- 
tions. No doubt 
general are alert to this danger and 
will take suitable action to see that 
so admirable a policy is not rendered 
wholly unprofitable by policyholder 
abuses. Deductible clauses are but a 


underwriters in 


partial answer. 


From an address delivered before the Na- 
tional Association of Independent Insurance 
Adjusters. 
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American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company of 
New York 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 
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RATES AND BENEFITS 
INCREASED 


A SSOCIATED HOSPITAL 
Service, New York’s Blue Cross 
Plan, will raise subscription charges 
to its members by about one third be- 
ginning May 1, 1947 as a result of a 
rise in hospital costs amounting to 
approximately 40%. Members will 
be given an improved contract with 
greater benefits in private rooms, 
an increase in the allowance for 
maternity care from $60 to $80, and 
the inclusion of penicillin and other 
henetits previously granted as “‘divi- 
dends.” 
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Insure Your Future—from 20 adverse conditions. Certainly, with 
the more favorable circumstances 

intelligent sales work and the use under which most agents are privi- 

of methods suited to a town of that leged to operate, even better results 

size. The agency has well demon- than these two men have obtained 

strated that the survey plan can be — should be possible. 

successfully used in the smaller 


cities, as they have made many sur- Survey Selling 

veys which have produced good re- 

sults. Practically all of this agency’s Of all the methods which are be- 
business is made up of small ac- ing successfully used today in de- 


counts; I like the way Barnich puts veloping an agency, the survey 
“the bulk of our big stuff is well method which has come into general 
under $500 a vear.”’ use during the past 20 years is the 
I give these two examples of suc- most effective. Much progress has 
cess only for the purpose of showing been made in perfecting this plan, 
what can be accomplished under but there is every reason to believe 


‘ Chartered 1842 
ity 


©) New yor® 





@ Over 98% of the policies on our books at the end 


of 1946 were placed by agents and brokers. 


@ Today there are three times as many agents and 
brokers placing business with the Atlantic companies 


as there were 10 years ago. 


These facts mean that more and more producers are convinced 
that the friendly Atlantic companies are good companies to 


do business wih— good for the insured, good for themselves. 


‘ ATLANTIC 


Milial YNSURANCE CGryay 


FORTY-NINE WALL STREET + NEW YORK 5,N. Y. 
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that further improvements can be 
made. The survey idea is not merely 
an advertising catchword. A sur- 
vey, properly made, represents 
agency service in its highest degree, 
To properly make surveys, a sound 
and thorough knowledge of the busi- 
ness is of course a prerequisite. It 
is not enough to give a customer a 
pretty record of his policies. The 
real meat in a survey is of course 
found in the recommendations the 
agent makes, based on a most careful 
study of the insurable hazards to 
which the client is exposed and an 
examination of the insurance carried. 

For most agencies, I know of no 
better way to insure their business 
future than to use the survey method 
—provided they use it correctly. 
Although many agents make good 
use of the assistance of various com- 
panies in the making of surveys, I 
am convinced that the agent who 
has been properly trained in survey 
work will derive the greatest bene- 
fits from the surveys for the making 
of which he is fully responsible. In- 
cidentally, I would have little faith 
in surveys which are handled on a 
mail order basis and turned out as 
“mass production” jobs. 


Customer Development 


I believe that every agency, 
whether large or small, can profit- 
ably use an organized customer de- 
velopment plan. Essential parts of 
such a plan are the analysis and 
classification of customers. As a 
basis for the analysis, a record of 
some kind should be used that will 
give the agency, at a glance, a pic- 
ture of the present status of each 
account and, in detail, the possibili- 
ties for further business. Separate 
records might be prepared for per- 
sonal and commercial customers, 
and spaces provided for the check- 
ing of the types of insurance carried 
by the agency and also tor the types 
needed but not carried by the 
agency. 

Each customer can be given the 
classification of either A, B or C. It 
is recommended that the agent per- 
sonally determine the classifications, 
rather than to delegate this to an 
assistant. The three groups, A, B 
and C, will not be discussed in that 
order, but rather, according to a 
simple plan of making the classifica- 
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tion. The classifications are of 
course subject to change from time 
to time. 

Under Class C will come those 
customers whose total present busi- 
ness is small and who, according to 
the agent’s analysis, offer the least 
opportunity for the writing of addi- 
tional business. It is for this group 
that service time should be cut to 
a minimum, so that more time is 
available for attention to Classes A 
and B. Reducing your time spent 
in servicing the C accounts does not 
mean cutting down on _ essential 
services, including claim service. 
Those services every policyholder 
is paying for and is entitled to re- 
ceive. Time may be saved on these 
customers, however, by mailing re- 
newals instead of delivering them 
personally. Likewise, the agent can 
afford to spend little time on col- 
lections from this group. If repeat 
calls are necessary in order to col- 
lect the premiums, the agency might 
very well be better off without the 
account. 


Class A Customers 


Class A customers are those who 
offer the greatest opportunities for 
the production of additional business 
and do not necessarily include those 
who at the present time place with 
the agent the largest amount of busi- 
ness. These are the clients who have 
the buying power but from whom 
the agent is obtaining only a por- 
tion of the present or potential busi- 
ness. In assigning the A _classifica- 
tion to a customer, consideration 
should be given to the general buy- 
ing attitude of the customer—that 
is, whether he is a quality buyer or 
fundamentally a price buyer. The 
strength of the agent’s contact may 
be a factor to be weighed in making 
the classification. The A group is 
of course the top bracket of your 
customers from the standpoint of 
potential sales. It is advisable, at 
the start, to limit the number in your 
A group so that no more customer 
development work will be attempted 
than can be done within a reason- 
able time. If the number of Class A 
customers is too large for special 
servicing within the early future, 
temporarily place some in Class B 
and, as the work progresses, put 
them back on your A list. 
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Chicago's Largest Office Building 
SERVING INSURANCE 
The Business of Protection 


Firms and individuals engaged in the business of 
protection enjoy, at 175 West Jackson Boulevard, 
the convenience of quick personal contacts with 
other insurance firms in this great building. It is 
easily understood why insurance companies and 
executives give the Insurance Exchange Building 
first consideration as their Chicago address. 
Rental information furnished promptly on request. 


INSURANCE EXCHANGE BUILDING 


America’s Greatest Insurance Building 


L. J. SHERIDAN & CO. 
Management Agent 
175 WEST JACKSON BOULEVARD, CHICAGO 4 
Telephone Wabash 0756 























Class B customers include all 
those not included in Classes A and 
C and, ordinarily, will be the largest 
group. Included will be those who 
are giving the agent a profitable 
amount of business or those who 
offer good opportunities for addi- 
tional business, but offer somewhat 
less in that respect than Class A. 


Systematic Development 


Having made your analysis and 
classification, a systematic develop- 
ment plan should be undertaken. 
The survey method is of course a 
“natural” for the A group. It pro- 
vides the customer with concrete 


evidence of the importance of agency 
service, it illustrates better than 
words can express the importance 
of having one well-qualified agent 
to supervise and control the cus- 
tomer’s insurance, and it enables the 
agent to know without guessing 
what additional forms the client 
needs and to sell those needed 
forms without pressure. Also, the 
proper follow through on the survey 
assures the customer of the 
tinued service and attention he re- 


con- 


quires. 

Under Class B, one development 
method which has been 
has been to concentrate on the sale 


successful 


~ ' \ | 
{Continued on the next page) 
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of one line of insurance at a time, 
going through your analysis sheets 
for prospects in the line selected. 
Some of your B customers will of 
course be prospects for survey serv- 
ice. 
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CHASE CONOVER & CO. 
AUDITORS AND ACCOUNTANTS 
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Certified Public Accountant 
and Actuary 
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Insurance Accountants 
90 John Street, New York 
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& DAVIS 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone Barclay 7-4443 














To reduce the amount of time 
spent in servicing your Class C cus- 


tomers, you should make special 
efforts to renew one-year policies on 
a three or five year basis where that 
is permissible. Of course, the three 
or five year plan should be made 
available to all of your customers. 
Many of your Class 
drawing attention 


C accounts can 
be increased by 
to the present advance in values and 
this also applies of course to your 
customers of the other types. 

One main reason for the present 
increase in the production of many 


lines of insurance is of course the 


return to their agencies of many 
thousands of insurance men who 
have been in the Armed Forces. 


Also, many agencies have taken ad- 
vantage of the opportunities to bring 
new men into their firms, thus help- 
ing to insure the futures of the 
Although the crest of this 
activity has un- 
there 


agencies. 
present 
doubtedly passed, I am sure 


wave of 


will continue to be plenty of men of 
the right type available for connec- 
tions with agencies if they are sought 
out and sold on the advantages of 
our business. We know from our 
own observation that a large number 
oi war veterans who have entered 
the insurance business are doing 
well. Some of them have gone into 
business for themselves, but we are 
under the impression that the ma- 
jority who have entered the business 





WANT TO SELL OUT? 


| am interested in pur- 
chasing an active interest 
in small or medium sized 
Accident & Health or 
Multiple Line Casualty 
Company. If you are 
looking for some one to 
take over partial or entire 
management in your or- 
ganization, get in touch 
with me. Young, aggres- 
sive, and experienced in 
all phases of Accident 
and Health management, 
with emphasis on sales 
promotion. Write Box 
91C, Best’s Insurance 


News, 75 Fulton Street, 
New York 7, N. Y. 





in the past year have connected with 
established agencies. Many of them 
are receiving Government aid under 
the Training-on-the-Job Program 
of the G. I. Bill Rights during 
their training periods. In this latter 
connection, good progress has been 
made in setting up sound and work- 
able plans in the various states. 
There was a lot of confusion and 
delay at the start, but this was more 
or less to be expected. The insur- 
ance industry, as far as we have been 
able to observe, has dealt with this 
matter in a commendable way and 
has worked with the various state 
authorities in setting up training 
plans for veterans in accordance 
with both the letter and the spirit 
of the law. 


Automobile Business 


One of the things which agents 
have most at stake at this time and 
in the foreseeable future is the con- 
servation and further development 
of their automobile insurance busi- 
ness. the largest finance 
companies, with their insurance sub- 
sidiaries, have been making big 
plans to corral the 


Some of 


financed car 
insurance business. | think that 
when they invaded the insurance 
field to the extent of getting thou- 
sands of dealers licensed as_ their 
agents, they them- 
selves. They chose brush aside 
the fact that the 
business is not any too popular in 
this country. Although skilled in 
the field of public relations, and usu- 
ally sensitive to public opinion, | 
think they slipped badly when they 
challenged the independent insur- 
ance industry, including the inde- 
pendent agency system. There are 
ample evidences of their 
concern over the greatly 
interest of banks in the direct con- 
sumer loan field and, with this, the 
widespread development of the Bank 
and Agent Auto Plan. 


IT can see no better evidence of 
the accumulated force and weight 
of the Bank and Agent Auto Plan 
than the fact that the National Auto- 
mobile Dealers Association has had 
before it a plan, which may by this 
time be in effect, for the formation 
of a special department to deal ex- 
clusively with this new competition. 


over-reached 


cartel system of 


growing 
increased 
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Quoting from the report of the 
NADA committee on this subject: 
“It must be recognized that com- 
petition from banks and insurance 
agents will be aggressive and con- 


tinuous in the post-war years. 
Therefore, NADA should be pre- 
pared to combat this type of com- 
petition over the long pull. Because 
of the specialized nature of the prob- 
lem, NADA should set up a de- 
partment that should engage itself 
exclusively in carrying out NADA 
activities dealing with this impor- 
tant subject.” 


Bank and Agent Auto Plan 


The organizing of the Bank and 
Agent Auto Plan continues in many 
parts of the country. It should not 
be long before it is in full swing, 
with the stepping up of new car 
deliveries. It is significant that some 
of the country’s largest banks, which 
heretofore have had no interest in 
the direct consumer credit field, 
have recently opened departments 
for this purpose and have announced 
their intention of co-operating with 
insurance agents in the development 
of business. We are well aware of 
the fact that the Bank and Agent 
Auto Plan cannot be successfully 
operated in each and every commun- 
ity, but there seems no question that 
it can be conducted to good advan- 
tage in the great majority of cities 
and towns. However, we in the in- 
surance business should take heed of 
the fact that some banks are frankly 
skeptical of the interest agents will 
take in co-operating with them un- 
der the plan. Although I do not 
believe this attitude prevails gen- 
erally, it has come to our attention 
sufficiently often that I feel war- 
ranted in urging that the agents at 
all points where the plan has or can 
be set up make certain that they are 
not lagging in their efforts to make 
the plan a success in their respective 
communities. 

We have in this entire situation 
not only the problem of conserving 
the business of our present custom- 
ers, but we also have the best oppor- 
tunity we have had in years to ex- 
pand the observance of the “open 
market” principle in our business, 
and by this I mean the freedom of 
insurance buyers to place their busi- 
ness wherever they may elect. Auto- 
mobile insurance represents a very 
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substantial part of the business of 
most agencies. It is a line in which 
an increasing premium volume can 
be expected for some time to come. 
i feel that as far as this line is con- 
cerned, no small part of the future 
success of most agencies will depend 
on how widely and effectively the 
“open market” principle prevails. 


Conclusion 


| have endeavored to give a few 
points to think about in connection 
with the insuring of business futures. 
{ am convinced that if we will give 
good attention to these and other 
points which affect our future se- 
curity, we will get along all right. 
We can expect some readjustments, 
but we also can with assurance an- 
ticipate further improvement in our 
business. The direct-writing com- 
panies, and they, I believe, will be 
our real competition in the future, 
have a healthy respect for the com- 
petition of the agency system. We 
can, I am sure, see to it that their 
respect for us increases. 


from an address before the Minnesota Asso- 
ciation of Insurance Agents. 
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More Than Ever 


The Accent 
is on 


SERVICE 


More than ever, the ac- 
cent is on service. Today's 
problems are of greater 
diversity and complexity. 
Recent and impending rate 
and classification changes 
require special analysis. 


Moreover, business and 
personal interests are at- 
tuned to longer range 
planning. The post-war 


trend to normalcy has 
placed added emphasis 
on careful scheduling to 
meet specific require- 
ments. 


Thus, from every stand- 
point, the accent is on 
service. An alert informa- 
tion and advisory pro- 
gram, coupled with long 
experience and training, 
equips our Fieldmen to 
render you maximum as- 
sistance on today’s special 
problems and _  opportu- 
nities. 


* 


THE HANOVER 
FIRE INSURANCE CO. 


OF NEW YORK 
Org. 1852 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 


* 


HOME OFFICE 
111 John Street, N. Y. 7, N. Y. 


WESTERN DEPT. 
Insurance Exch. Bldg., Chicago 4, 
Illinois 


PACIFIC COAST DEPT. 
340 Pine St., San Francisco 4, Cal. 









































JOHN M. 
CLAYTON 


és UENA VISTA,” so-called in honor 

B of Zachary Taylor’s victory at the 

battle of that name during the Mexican 

War, was built near Wilmington, Dela- 

ware by John Middleton Clayton in 
1846. This large rambling brick house 
with its approach through a magnificent 
avenue of trees is still in the builder's 
family and is now owned by his grand 
nephew, Senator Clayton Douglass Buck. 
Many famous paintings still hang in 
“Buena Vista,’ including the distin- 
guished portrait of Queen Elizabeth 
painted by Nicholas Hilliard in 1850, 
and several others painted by the re- 
nowned American artist, Gilbert Stuart. 

John Clayton, Chief Justice of Dela- 
ware, United States Senator and Secre- 
tary of State under Zachary Taylor, was 
graduated from Yale College with the 


highest honors of his class. He then 


studied law and was admitted to the bar 
in 1819. The skill with which he handled 
his cases and his remarkable powers of 
oratory soon made him the outstand- 
ing lawyer of his state. In 1828 he was 
elected to the Senate by the Whigs, and 
as the youngest member of that body he 
soon established an enviable reputation 
for himself as an orator. He continued 
to serve in the Senate until 1836, during 
which time he aided Henry Clay in put- 
ting through his famous tariff bill and 
was instrumental in effecting the satis- 
factory settlement of the Ohio- Michigan 
boundary dispute. 

After his retirement from the Senate, 
Clayton became Chief Justice of Dela- 
ware for two and_ one-half 
years. Later he became inter- 
ested in scientific farming and 
won an international reputa- 
tion as an agriculturist. In 
1845, he was again elected to 
FIRE © 


the Senate where he served 


brilliantly until he was appointed Secre 





tary of State by President Taylor. In 
this capacity, one of Clayton’s important 
contributions to his country was the 
program he prepared for opening up 
trade relations with the Orient which 
Commodore Perry used as a guide dur- 
ing his expedition to Japan. However, 
his greatest achievement in the diplo- 
matic field was the famous Clayton- 
Bulwer Treaty with England, which set- 
tled disputes which were apparently lead- 
ing to war with that country in 1850. 

The Home, through its agents and 
brokers, is America’s leading insurance 
protector of American Homes and the 


Homes of American Industry. 


* THE HOME * 
rs COPCE Company 


NEW YORK 


AUTOMOBILE © MARINE INSURANCE 
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FIDELITY COVERAGE 


FEW years ago, one of the 
largest flag manufactures in this 
country was undergoing bankruptcy 
proceedings. This concern which 
had weathered many financial storms 
and which found itself with its 
greatest market, with the demand 
for its products at an all time high, 
was on the monetary ropes. From 
floating on the crest of a wave, it 
found itself submerged with no 
quick assets and no bank credit. 
One morning in April, 1941, the 
President of this concern arrived at 
his office, and his good spirits were 
tremendously increased for he found 
on his desk several new and sub- 
stantial orders for his products. It 
was a beautiful spring day, and with 
this excellent start on an usually 
slack season, his heart was happy. 
These new orders were of such a 
size that raw materials in greater 
quantities than ever before were 
necessary, and he proceeded to or- 
der these supplies from his prin- 
cipal sources. Time was of the 
essence, so he used his phone. He 
had not contacted many when he 
noticed that there was a certain 
amount of coolness on the other end 
of the wire, and it was hard for him 
to understand this attitude when, 
according to his books and recollec- 
tions, all of his firm’s accounts had 
been discounted for many years. 
Becoming alarmed at the attitude 
of these suppliers, he asked them 
toformally indicate to him the 
reason for reluctance to make com- 
mitments. 


A $400,000 Loss 


Two or three days later on the 
same desk in the same office were 
many letters advising him that for 
some time his concern had not only 
failed to discount its obligations, 
but had through some “oversight” 
failed to meet several payments 
when due. And that started a line 
of inquiry which subsequently de- 
veloped the fact that the treasurer 


For February, 1947 


by NATHANIEL P. GARDNER, JR. 
Oklahoma Resident Manager, 
The National Surety Corporation 


of the concern, a valued employee 
for 24 years, and his assistant, a 
valued employee for 22 years, had 
so manipulated the books that they 
had taken from the concern in the 
course of their employment the sum 
of $440,000.00. This concern had 
employed outside auditors who had 
established the finest and most mod- 
ern system of bookkeeping and yet 
one morning in April 1941, in the 
midst of the biggest business in its 
history, it found itself without funds 
to carry on and was forced to take 
bankruptcy. 


Unpublicized Losses 


This is a sizeable loss and con- 
sequently obtained much publicity. 
There are many, many fidelity losses 
occurring every month about which 
nothing is heard and very little will 
be heard. Everyone knows when 
there is a fire, for the sirens scream 
and the newspapers give coverage ; 
practically everyone in any com- 
munity knows when there is a se- 
rious automobile accident, for the 
injured parties describe with a great 
amount of relish, if they are still 
alive, the gruesome details of their 
hurts and their experiences, either 
in their bridge or civic club, or 
wherever they happen to be or 
wherever they find an audience. 

But a person who steals his em- 
ployer’s money is usually not in- 
clined to make it a public issue, and 
the person whose money or goods 
has been misappropriated often has 
such understanding for the members 
of the absconder’s family that he 
keeps the subject as confidential as 
possible in order that innocent 
people may not be made ashamed or 
hurt unnecessarily. 

Just last year, my company paid 
a fidelity loss totaling approximately 
$20,000.00, and no newspaper, in- 


surance periodicai or any other pub- 
lic dispatch carried the slightest bit 
of information regarding it. At a 
refinery located in this state there 
were two employees, one a treater, 
the other a gauger, who felt that 
their tastes were better than their 
income. They found a distributor of 
gasoline who was more than willing 
to improve their income for an im- 
provement in his gasoline supplies. 
Now, it was a rule at this refinery 
that the gates were not to be opened 
until 6:00 A.M., but it was a simple 
matter for the treater to open the 
gates at 5:30 for the distributor to 
drive his truck to a storage tank 
at about 5:35, for the gauger to fill 
the truck at that time, and for the 
truck to leave the premises about 
5:50. And the gate was again locked. 
The gauger then took a reading and, 
of course, neglected to make any 
mention of or indicate the gallon- 
age taken by the distributor. 


Vital Protection 


This went on for many months, 
and as indicated above, the loss to 
our assured was substantial. For- 
tunately for him, the fidelity bond 
provided ample coverage. Inasmuch 
as the firm was in the process of 
being sold at that time, the bond 
protection was most vital. Had 
these employees gone the same 
amount of “haywire” without the 
same amount of fidelity protection, 
it might have upset the apple cart 
as far as the deal was concerned, 
have delayed consummation of the 
sale and certainly have reduced the 
price due to the loss of assets result- 
ing from the misappropriation of 
the property of the concern by the 
two employees. 

A short time ago, and we are now 
very aware of the value of coal, a 
large refinery in Colorado found 
that one of its employees had charged 
the company for many carloads of 
coal, not tons, that had not been 


(Continued on the next page) 
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Fidelity Coverage—Continued 


delivered. His manipulation of the 
coal benefited him to the sum of 
approximately $60,000.00, and while 
that loss which was fully protected 
by a fidelity bond would have done 
no great damage to the company, 
nevertheless, it was with a great deal 
of gratitude that they received their 
reimbursement from the surety. 


A Universal Hazard 


Practically every agent employs 
one or more clerks in his office. 
These clerks sign their policies for 
them, collect and bill their pre- 
miums, very often report and to a 


degree adjust losses for them, sign 


their checks: Yes, many of them are 
indeed in a position to cause irre- 
parable financial damage. And yet, 
by far the greater majority, because 
they know Mary Smith or Bill 
Jones so very well, and because they 
have so much confidence in his way 
of living, have neglected to purchase 
any protection for themselves 
against financial distress or destruc- 
tion caused by their employees. I 
submit that it is impossible for any- 
one to accurately predict the events 
and influences in any person’s life. 
It is impossible for anyone to tell 
when Mary Smith’s mother, or hus- 
band, or sister or brother will be- 
come desperately ill, when doctor 









HONEST 


Sources of 
Fidelity losses 


Until Temptation strikes 
through multiplied demands 
for ‘‘extra money!” 
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EMPLOYEE 








Tolec lion: is needed on 


FIDELITY BONDS! 


Business executives see the need of increasing insurance protec- 
tion to keep pace with growing values, but often overlook a 
similar need of additional Fidelity coverage. 





More and more fixed income employees, unable or unwilling 
to adjust their modes of living to changing values and unsettled 
conditions, succumb to the pressure of temptation. 
- - more and bigger Fidelity losses. 

Every employer should NOW review his Fidelity coverage 
- - and get adequate protection through CENTRAL SURETY 
Blanket FIDELITY BONDS. 


The result 


CENTRAL SURETY AND INSURANCE CORPORATION 





HOME OFFICE KANSAS CITY, MISSOURI 
R. E. McGINNIS, President 
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bills and medical payments will be- 
come far greater than Mary’s in- 
come and when Mary will crack 
under the strain. It is also impos- 
sible to predict when Mary may suc- 
cumb to the lush ads of our many 
manufacturers, get herself irretriey- 
ably in debt and help herself to some 
peace of mind from your funds. Just 
as it can happen to an agent, has 
happened to some agents, so it can 
and will happen to many of their 
clients. So protect yourself first, and 
then find yourself in a position to 
enthusiastically and forcefully rec- 
ommend this coverage to your 
clients. 

Fidelity rates are at their low- 
est, and the market for this coverage 
is at its highest. There is no more 
attractive field for your endeavors. 
Your Association has_ established 
educational courses to enable you to 
explore and understand the many 
ramifications of our business, this to 
enable you to better 
clients and better earn 
mission. Even as your 
endeavors to help you, you must help 
yourself. To do the job, you must 
help your clients to protect them- 
selves from contingencies that could 
have disastrous effects upon their 
operations. The infidelity of an em- 
ployee is such a contingency. You 
should discuss it with your clients, 
call to their attention the availability 
of the very comprehensive protection 
at the amazingly low cost. All com- 
panies stand ready and willing to 
assist you in doing the best job for 
all your clients. 

See to it that there is no loophole 
in the protective wall you build for 
your assureds. 


serve your 
your com- 
Association 





From an address before the Oklahoma Asso 
ciation of Insurance Agents. 


COMPENSATION RATES UP 


N OVER-ALL increase of 2.6% 

in the workmen’s compensation 
general rate level was recently an- 
nounced by the Texas Insurance 
Department, effective February 1, 
1947. The new schedule of rates 
includes increases of 1.8% for ad- 
verse loss experience and 0.8% for 
greater benefits to be received by 
injured workmen. 
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Aetna Fire Group: Special agent Paul 
W. Jerome has been transferred from 
Richmond, Virginia, to Cincinnati, Ohio, 
where he will specialize in inland marine 
business. £. R. Lightfoot has been made 
special agent and assigned to the state of 
Virginia. 
x & @ 


Agricultural Group: Robert I:llis has 
been made state agent in North Dakota 
and northwestern Minnesota, Paul Olin- 
ger state agent in southern and_ north- 
western Minnesota, and Grant Buchanan 
special agent operating largely in north- 
eastern Minnesota and norther Wisconsin. 
Claude Dobbs, formerly state agent in 
Minnesota, has been recalled to the home 
office to assist in supervision of under- 
writing midwestern business. 


x ** 


American-Associated Group: John 2. 
Coffey, Jr., has been appointed resident 
vice president in New York for the 
group. 

* & 


American Casualty: d/fred FE. Fuller 
has been made resident vice president in 
charge of the Pacific Coast department. 
In his new position, Mr. Fuller will also 
serve the interests of the American Avi- 
afion & General Insurance Company, its 
fire affiliate. 

W. A. Herbert has been appointed 
special agent operating from the com- 
pany’s Detroit branch office. 

Fred H. Hargreaves has been appointed 
special agent for Worcester County, 
southeastern Massachusetts and Rhode 
Island, in which territory he will be 
associated with special agent 7. [Valter 
Keany. 


x *k *& 


nanan Insurance Group: /arren 

Buell, formerly assistant manager of 
Tine American Insurance Group’s New 
York office, has been elected an assistant 
secretary of The American Insurance 
Company. 

Former secretary John P. Young, Jr. 
has been made manager of the western 
department of the fire companies. He 
will assume his new responsibilities at 
Rockford, Illinois, this month. 


xk * 


Auto-Owners: Crill Danby has been 


named assistant manager of the under- 
Writing department. 


For February, 1947 


Boston-Old Colony: Thomas A. Mac- 


Lean has been named state agent in 
southwestern Ohio, with headquarters at 
Cincinnati. 

x *k * 


Central States Fire: /Villiam H. Rolfe, 
Jr., has been appointed special agent in 
Kansas and Oklahoma. He will be asso- 
ciated with B. J. Elem, secretary. 

x* * 
Century Indemnity: ©. Bilquez has 
been made superintendent of the fidelity 
and surety department. 


x * * 

Commercial Standard: Rufus E. Rom- 
bold, field engineer of the accident pre- 
vention department, has been transferred 
from the Denver, Colorado, branch office 
to the Abilene, Texas, branch office. 
Kenneth Walter has joined the staff 
of the same office as claims adjuster. 


x ** 


Commercial Union Group: Charles 
Mancreif has joined the Los Angeles 
office as superintendent of its loss divi- 
sion. He previously had been associated 
with the Phoenix-London Group in Los 
Angeles. 

Wayne P. Atherton has been appointed 
Illinois special agent for the Commercial 
Union Assurance Company. He will suc- 
ceed M. H. Hegbom, now assistant man- 
ager of the company’s Cook County de- 
partment. 

x *®& *® 


Eagle-Globe-Royal: Frank E. 
has been made manager of the Detroit 
office to succeed Fritz K. Kleene, who is 
promoted to assistant production manager 
of the home office for the western depart- 
ment. 


Runey 


* & 


The Employers’ Group: John M. Mac- 
Arevey has been appointed manager of 
the Albany service office to succeed 
Lawrence H. McDonald, who has been 
named manager of the northern New 


Jersey department. 


Burton Y. Hess has been appointed 
manager of the western New York serv- 
ice department. 


x * * 


Excelsior: Harry C. Jewell, who will 
make his headquarters in Little Falls, 
now in charge of the eastern half a 


HOME OFFICE AND 
FIELD APPOINTMENTS 


New York, while Robert C. Hosmer, Jr., 
with headquarters at the home office in 
Syracuse, will supervise the central and 
western portion of the state. These 
changes follow the resignation of former 
special agent Robert H. Kelly, who su- 
pervised eastern New York State and 
northern New Jersey and who has ac- 
cepted a position with another company. 
Northern New Jersey will be covered by 
James C. Jamieson, who also operates an 
agency in Hackettstown and recently ac- 
quired an agency in Blairstown, New 
Jersey. 
xk 


Fireman's Fund Group: The following 
appointments have been made by the 
Fireman’s Fund and Western National 
Indemnity Companies: John L. Earl as 
chief underwriter of their eastern depart- 
ment in New York for all casualty lines ; 
Stanley J. Isaksen as manager of the 
compensation and liability department in 
their eastern territory, and Henry L. 
Carleton as assistant manager for their 
southern California department at Los 
Angeles. Mr. Carleton will also be as- 
sistant manager of the automobile depart- 
ment and will be associated with George 
W. McKey, manager of casualty and au- 
tomobile operations for the group in that 
area. 

George Olmstead, formerly with the 
Liberty Insurance Agency, Louisville, has 
been appointed a special agent for the 
group under J. W. Bethel, state agent for 
Kentucky. 


* & & 


Founders Fire & Marine: William A. 
Brady, Jr., formerly special agent for 
the Commercial Union Group in Los 
Angeles, has accepted a similar position 
with this company in its home office. 


xk 


Glens Falls Group: William L. Gould, 
special agent for the Glens Falls and 
Commerce Insurance Companies, has 
been placed in charge of the state of 
Oklahoma, the territory formerly super- 
vised by R. W. Crow, who died Decem- 
ber 17. 

Fred J. Engell has been appointed 
special agent for the eastern Pennsyl- 
vania territory of the Glens Falls In- 
demnity Company with headquarters in 
Philadelphia. 


(Continued on the next page) 
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Field Appointments—Continued 


Great American Group: Roger D. 
Billings, special agent for 13 years for 
the Detroit Fire & Marine with head- 
quarters at Detroit, has been promoted 
to agency superintendent in the western 
department at Chicago. He will assume 
special duties assigned to him by the 
management. 

State agent A. L. Jessup, Denver, Colo- 
rado, retired from active duty January 1, 
after 50 years of service in that territory. 
Harry C. Maltby, special agent, who has 
been Mr. Jessup’s assistant for 18 years, 
will become state agent and will be as 
sisted by special agent Harold V. Burke. 

Robert R. Harris, formerly employed 
by Fire Underwriters Inspection Bureau, 
Minneapolis, has been appointed special 
agent in Minneapolis to assist state agent 
J. W. Olson. 

James W. Plowman has been appointed 
special agent in Ohio, succeeding special 
agent C. G. McCray, recently retired. 

x *k * 
Hanover Fire Group: The Hanover 
Fire and Fulton Fire Insurance Compa- 
nies announce the division of their Maine 
and New Hampshire fields. This territory 
heretofore has been under the joint super- 
vision of one fieldman. 

Stanley B. Fossett has been appointed 
state agent for Maine and will make his 
headquarters in Portland. 


x * * 
Hartford: Sidney G. Behlmer and E. S. 
Purcell have been appointed assistant 


managers of the Western Department. 
Howard J. Bleser, who is succeeded by 
Kenneth L. Lilja as superintendent of 
underwriting, has been appointed super- 
intendent of the special hazard depart- 
ment, succeeding Mr. Behlmer. George 
W. Barker has been appointed special 
agent in eastern Ohio to succeed Albert 
B. Mehaffey, who has been transferred 
to southern Iowa as special agent to take 
Mr. Lilja’s place. 

Carl A. Benson has been appointed 
special agent at Spokane, Washington, 
succeeding Ernest E. Worth, who has 
been transferred to Sacramento, Cali- 
fornia. 

=f #& 


Hawkeye Casualty: Lyle Phillips, for- 
merly manager of the Illinois division, 
has been transferred to the home office 
in Des Moines where he will serve as 
company’s automobile 
Forrest Doyle 


manager of the 
underwriting department. 
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will take over the underwriting of other 
lines in the Des Moines office. 

The company has added to its claims 
office staff Dean Royse and Harold Cher- 
rington, both veterans of World War II. 
who -* to entering service were with 
the U. S. F. & G. 

x « 
Home Insurance: ?. Norman Fenton 
was appointed local 
Washington, D. C., 
January 1. 

The following promotions have been 
made in the Massachusetts field: L. G 
Fitsherbert has been advanced from stat 
agent of the Boston office to manager: 
L. P. Marsh has been promoted from 
associate state agent to state agent: 
C. Stewart Cole, formerly a special agent 
in service department, has been mack 
assistant manager of the eastern depart- 
ment; and John L. Powers of the Spring- 
field office has been promoted from special 
agent to state agent. 


secretary of the 
service othce eftective 


xk * 


Insurance of N. A. Group: On Janu- 
ary 1 David S. Mills was appointed 
agency superintendent for Canada. 

Thomas B. Ogburn, Jr., who has been 
associated with the Insurance Co. of 
North America’s agency department in 
its New York office, has been named an 
assistant manager of the fire department 
along with Joseph L. Lacher under J. Ai 
thur Rizy, manager. 

A. Wesley Barthelmes, secretary i 
charge of the inland marine and special 
lines department of the North British 
and Mercantile Insurance Company, Ltd., 
joined the parent company on January | 
Mr. Barthelmes, for years, has been active 
in affairs of the Inland Marine Under- 


writers Association and is president of 
the Rain Insurance Association. 
Curtis L. Clay, assistant secretary and 


assistant treasurer of the Insurance Co 
of North America, has retired after 35 
years of continuous service. 


x & ®& 


Kuffel, Eggert & Co.: IV. Kuffel, 
formerly executive vice fei of the 
Dubuque Fire & Marine, and D. A 
Eggert, formerly vice president of R. 

Crawford & Co., have formed this new 
agency to be located in the Insurance 
Exchange Building, Chicago, Illinois. 

x *k * 

Lititz Mutual: Two new men have been 
added to the field staff of the company 
John K. Stroh, now covering most of the 
central Pennsylvania territory, was for 
merly assistant manager of the Mutual 
Rating Bureau. Assigned to the wester! 
part of the state is Carl E. Gustasson 
The latter, with the organization sinc 
his release from the army, was former]; 
connected with the Pennsylvania Stat 
Department of Revenue and had acte 
as a field representative for General 


Motors. 


x kk 


Loyalty Group: Charles Watson, for 
merly associated with the Los Angeles 
branch office of the Fire Companies’ Ad- 
justment Bureau, has been appointed 
superintendent of the fire loss depart- 
ment of the Southern California office 
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Maryland Casualty: D. Blake Lumpkin, 
for the last four years assistant agency 
director in the home office, has been ap- 
pointed resident vice president of the 
Pittsburgh office, succeeding Ralph H. 
Furner, who resigned. Charles H. Peter- 
son, assistant vice president in the bond- 
ing division at the home office for the 
last two years, has been appointed assist- 
ant agency director, retaining the title 
of assistant vice president. 

Harry I. Parker has been made resi- 
dent manager in charge of the Kansas 
City, Missouri, office. J. Ives Barton, 
for 12 years resident vice president in the 
Kansas City office, has at his own request 
been relieved of all responsibility in con- 
nection with the office, but will remain 
in an advisory capacity. 


= © ® 


Meserole Group: John Beddingfield has 
been named superintendent of agencies, 
succeeding LE. 7. Moynahan, and will 
assume supervision of the eastern de- 
partment. Mr. Moynahan has accepted 
the position of vice president in charge 
of general management of the Potomac 
Insurance Company, 


xk & 


Michigan Millers Mutual: 8. L. Jewett, 
assistant manager of the western depart- 
ment of the Boston-Old Colony, has left 
those companies to become agency super- 
visor. 


xk & 
Michigan Mutual Liability: HW. W. 


Brower has been promoted to assistant 
vice president workmen’s compensation 
sales. His former position of district 
manager for western Michigan has been 
filled by E. A. Mumford of Grand Rapids. 
Also promoted were Durlin Hickok to 
credit manager and Harry Waligore to 
cashier. 


xk *& 


National Ass'n of Ins. Agents: Maw- 
rice G. Herndon of Washington, D. C., 
and Alexandria, Virginia, former execu- 
tive congressional secretary for the Rep- 
resentative of the Second District of 
Virginia, has been named assistant to 
Oscar H. Ilest, Washington Representa- 
tive of the association. 


=x & @& 


National Fire Group: Howard W’. 
Reynolds assumed the duties of special 
agent in the state of Vermont, succeed- 
ing the late rederick H. Burnham. 

John G. Eggers has been appointed 
special agent in Wisconsin to replace 
special agent Carl H. Sachs, Jr., who is 
being transferred to the western depart- 
ment at Chicago in an _ underwriting 
capacity. 

John J. Mulligan has been appointed 
special agent-engineer. He will head- 
quarter with the engineering department 
of the western department office. 


x * * 


National Union Fire: James B. Thomas 
has been promoted to the position of 
superintendent of the brokerage and gen- 
eral cover department in the home office 
in Pittsburg. 

The company has announced several 
changes in its field staff: William A. 
Murhammer has been appointed special 
agent to assist state agent Rareshide in 
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supervising Louisiana and Mississippi. 
E. J. Renkey, who has been a special 
agent in western Pennsylvania and West 
Virginia for the past year, has been 
transferred to supervise eastern Penn- 
sylvania with the exception of Philadel- 
phia and its suburban territory. Andrew 
D. McAtter and Arthur C. Gillespie have 
been appointed special agents to assist 
state agent Beagan in supervising western 
Pennsylvania and West Virginia. Joseph 
E. Kronz, special agent in Allegheny 
County for the past year, is transferred 
to Georgia to assist resident secretary 
White in developing inland marine busi- 
ness in southeastern territory. 


x * *& 


North British Group: J. Russell Cardona 
became a secretary of the companies in 
charge of the inland marine and special 
lines department on January 1, succeeding 
A. W. Barthelmes, resigned. Mr. Car- 
dona will supervise countrywide opera- 
tions for the group. 

Wallace E. Spedding has been ap- 
pointed special agent associated with 
state agent Charles L. Day with head- 
quarters in Kansas City, Missouri. 

Effective February 1, George H. Still- 
well has been appointed special agent for 
northeast Massachusetts territory to be 
associated with state agent Charles S. 
Coxe. 

x kk 


Northwestern Mutual: rank J. Calkins, 
Jr., for the past several years assistant 
manager of the Oregon department, has 
been promoted to manager of the com- 
pany’s Inter-mountain department. He 
will supervise production in the states of 
Idaho, Utah, Wyoming, Colorado and 
Nevada with headquarters in Salt Lake 
City. 
x * * 


Norwich Union: /. E. Haskins has been 
appointed general manager for Canada 
and Newfoundland of the Norwich Union 
Fire, the Canada Security Assurance and 
the Eagle Fire of New York. £, M. 
IVhitley has been appointed to the Cana- 
(Continued on the next page) 
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Field Appointments—Continued 


dian board of directors of the Norwich 
Union Fire and the Norwich Union Life. 
He recently retired from the general 
managership in Canada of the Norwich 
Union Fire. 

x * * 


Pearl American Group: /’cler J. Lowry 
has been made manager of the metro- 
politan department in New York City. 


x * * 


Pennsylvania Manufacturers Group: 
Charles M. Smith, who for the past ten 
years has been underwriter and produc- 
tion manager for the two companies, has 
been promoted to assistant to the execu- 
tive vice president and has been assigned 
to take charge of the Pittsburgh territory. 

x *k * 
Phoenix: 4. J. A/ueller has been named 
state agent for Michigan, succeeding 
Carl H. Johnson. In the northern Illinois 
field, I‘rederick Gorder has been made 
state agent. 

x *k * 


Phoenix-London Group: /o/in J. Cam- 
pion, formerly state agent for Michigan, 
has been appointed assistant secretary of 
all of the fire companies of the group in 
the western department to succeed A. C. 
Hoberg, who has been appointed an as- 
sistant United States manager of the 
Phoenix Assurance Company, Ltd. Mr. 


FIRE PREVENTION. 


Hoberg also assumes a similar position 
with the Union Marine & General and 
will be elected a vice president of the 
United kiremen’s Imperial and Columbia 
of New York at the next meetings of the 
directors of the companies. 

The loss department ot the fire com- 
panies and the claims departments of the 
casualty companies were combined both 
in the field and in the head office on 
January 1. Georye B. Wesley, formerly 
superintendent of liability claims for the 
London Guarantee and Phoenix Indem- 
nity, heads the new department with the 
title of general superintendent of the 
group loss department. William E. Low- 
ther, continues as general counsel for 
the group. 


x *k * 


Providence Washington-Anchor: Four 
appointments have been announced : Clay- 
ton E. Hoopes has been made assistant 
manager over all departments of the Chi- 
cago office. He was formerly in charge 
of the companies’ marine activities in the 
Middle West and will now assume addi- 
tional duties, assisting Jolin Ie. Cashel, 
manager. 

Cecil N. Muirhead has been made re- 
gional manager with headquarters at 
Philadelphia, comprising the territory of 
Pennsylvania, Maryland, District of Co- 
lumbia, Delaware and New Jersey. [Val- 
lace M. Adams has been appointed special 
agent for the western Pennsylvania ter- 
ritory and will assist special agent MJars- 
den, with headquarters at the companies’ 
present Pittsburgh office. 


hemo st mporrant words.in the fire insurance 
gents caf render no better public 





BOTH COMPANIES 
WRITE 


FIRE, WINDSTORM AND ALLIED LINES « 
AIR CARGO « 


60 


OCEAN AND INLAND MARINE «+ 
AUTOMOBILE, COMPREHENSIVE, FIRE, THEFT AND COLLISION 


this point constantly. 


ALL RISKS 


Haven lV. Andrews is now Manager 
of the Boston office and will be respon 
sible for all companies’ functions in the 
territory supervised from this offic« 


x * * 


W. E. Price & Son: Claude A. II'ells, 
for 15 years associated with the American 
Surety Company, has resigned and be 
come a member of this agency firm which 
is located in Charlotte, North Carolina 


x wk *& 


St. Paul Fire & Marine: George S. Dur- 
yee, who joined the eastern department 
in February, 1946 as associate fire man- 
ager, has been advanced to full fire 
manager of the department. Charles 4 
Fowler will continue to be associated 
with the company as fire consultant and 
will act in that capacity whenever the 
occasion arises. 
xk *& 


Security Group: Albert M. Rubens has 
been appointed Pacific Coast manager of 
the Connecticut Indemnity Company. 


x * *® 


Springfield Group: Special agent Clark 
Kk. Hall, who has had supervision over 
the entire New York suburban field for 
many years, will confine his activities to 
Nassau, Suffolk and Richmond counties. 
Supervision of agents in Queens, as well 
as Westchester and Bronx counties, has 
been given to special agent Donald | 
Warren. Succeeding Mr. Warren in cen 
tral New York State is special agent 
C. B. Fitch. 
x xk * 


Standard of Detroit Group: Lloyd / 
Goulet has been named manager of the 
Philadelphia branch office of the Stand- 
ard Accident and assistant manager at 
that point for the Planet, the fire and 
marine affiliate. He will serve under Sam 
J. Carr, resident vice president for the 
Standard at Philadelphia. 


xk * 


Henry A. Steckler Co.: Dudley 5. 
Caserta has been appointed manager of 
the casualty, automobile and inland ma- 
rine department as of January 1. 


xk *& 


Switzerland General-Helvetia Swiss: 


A. H. Johnstone was named manager for 
Canada effective January 1. Mr. John 
stone is also manager for Canada of the 
Baloise Fire Insurance Company. This 
is the culmination of plans of both the 
Switzerland General and the Helvetia to 
consolidate operations in Canada under 
a single management. On January | head 
offices of both companies were trans- 
ferred to the Baloise offices in Montreal 


x k * 


Toplis & Harding, Inc.: As of February 
1, W. J. Colford, vice president and di- 
rector, became associated with F. | 
Bledsoe, vice president and director, who 
is in charge of the Los Angeles office 
of Toplis & Harding, Inc., and Wagnet 
and Glidden, Inc. 
x * * 

The Travelers: Professor William B 
Bailey, economist, retired December 31 
The first economist to serve on the stafl 
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of a large insurance company, he joined 
the company in September, 1921. Prior 
to his association with the company, he 
had been assistant professor of social 
service, assistant professor of political 
economy and professor of practical phi- 
lanthropy at Yale University since 1897. 
For several years he was also editor-in- 
chief of the American Statistical Asso- 
ciation Quarterly and an editor of the 
Economic Bulletin. He is the author of 
books and articles on a variety of sub- 
jects: economics, the census, organized 


charity, labor problems and prison re- 
form. 
Lester F. Beck has been named assist- 


ant superintendent of agencies, all lines. 


In the casualty, surety and fidelity lines 
A. N. Graves has been made assistant 
superintendent of agencies; William C. 
Miller of Shillington, Pennsylvania, has 
been appointed field assistant at Reading ; 
Richard T. Washburn, field assistant, has 
been transferred from Worcester, Mas- 
sachusetts, to the New Haven branch 
office. William B. Clarkson, manager of 
the casualty, fidelity and surety lines at 
the Newark branch office, has been desig- 
nated advisory manager there: Ernest 
E. Ehlers, assistant manager, has been 
made manager. 


The appointment of eleven new field 
assistants—casualty, fidelity and surety 
lines—has been announced: Arthur T. 
Peevers, Cooperstown, N. Y., has been 
appointed at Albany; William N. Par- 
ham, Houston, Texas, at Houston; Henry 
H. Mumaw, Los Angeles, California, at 
Los Angeles; Thomas W. Maskill, De- 
troit, Michigan, at Detroit ; Joseph E. 
O’Brien, Madison, Wisconsin, at Milwau- 
kee and Frank J. Ehrman, Kalamazoo, 
Michigan, at Grand Rapids. The follow- 
ing are unassigned pending completion 
of a course in the training school : Walter 
D. Stauffer and William C. Vey of Pitts- 
burgh, Pennsylvania; Ward A. Crane, 
Charleston, West Virginia; Marcus E. 
Gardner, Indianapolis, Indiana, and Dan- 
iel E. Featherstone, Jr., Royal Oak, 
Michigan. 


Several changes in the managerial staff 
of the life, accident and group depart- 
ments have been announced: Frank 
Wiglesworth, Cincinnati manager, has 
been appointed to the managership of the 
St. Louis, Missouri, office and is suc- 
ceeded by Richard D. Jervis who was 
assistant manager at Cincinnati. John W. 
Sears, St. Louis manager, has been trans- 
ferred in the same capacity to the Wheel- 
ing, West Virginia, office. Walter E. 
Pattee, assistant manager at Newark, 
New Jersey, has been promoted to man- 
ager of the Rochester, New York, office 
succeeding /:. L. Mason, who has been ap- 
pointed regional group) supe rvisor at 
Boston. Il’. W. Barksdale, New Haven 
field assistant, has been promoted to the 
Managership of that branch office suc- 
ceeeding EL. S. Simmons, who has been 
transferred to the Jacksonville, Florida, 
office as district group supervisor. Peter 
K. Stewart, assistant manager at Hart- 
iord, has been named manager of the 
Manchester, New Hampshire, office. He 
succeeds I*. /-, Moss, who has been ap- 
pointed district group supervisor at the 
Manchester office. Franklin C. Hall, as- 
sistant manager, Central City branch 
ofhce, Philadelphia, has been promoted 
to the managership of the Baltimore, 
Maryland, office. J. Powell Watson, Jr., 
field assistant at Richmond, Virginia, has 
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1877 


EDISON’S PHONOGRAPH 


With only three months of formal education 
in the public school at Port Huron, Michigan, 
Thomas Alva Edison has to his credit more 
practical inventions than any other man of 
our times. Most modern devices result from 
the experiments of many men, but when 
Edison applied in 1877 for a patent on a 
phonograph, the United States Patent Office 
could discover no previous record of any 
similar instrument. His was the first actual 
audible reproduction of recorded sound. 
The original model cost eighteen dollars 
and was a cylinder covered with tinfoil 
and turned with a hand crank. The machine 


immediately captured the fancy of the public 
and soon held an important place in many 
homes. 
* * * 

The rapid development in the field of souna 
reproduction, radio and television since the 
early days of the phonograph has been 
paralleled by the marine insurance indus. 
try. The Personal Property Floater issuec 
by Appleton & Cox, Inc. provides the house. 
holder with protection against practically 
every possible form of loss, not only to his 
phonograph but to all his household furnish 
ings and personal effects. 





been appointed assistant manager there. 
Ralph W. Dyslin, assistant manager, 
Peoria, Illinois, has been appointed as- 
sistant manager at the Insurance [x- 
change branch office in Chicago, in place 
of Elmer H. Winkel, who goes to Kansas 
City, Missouri, as assistant manager. 
Joseph P. Goldsberry, who has returned 
from military service, has been appointed 
assistant district group supervisor at San 
Francisco. Francis W. Nee, formerly 
group assistant at New York branch, has 
been assigned to the home office staff. 
Three field assistants have also been ap- 
pointed: W. Wesley Niles at Toronto, 
Ontario; George B. Rung at Jacksonville, 
Florida; and Donald McDiarmid at Win- 
nipeg, Manitoba. 


NAND INLAND MARINE UNDERWRITERS 


I Joh Line New oe et 







In the fire lines, George D. Van Wag- 
enen has been appointed general agent for 


the Charter Oak Fire for the state of 
Minnesota; Herbert J. Kimm has been 
appointed special agent of the Travelers 
Fire in Minnesota. 

Wiliam F. Stockdale has been pro 
moted to manager of the railway and 
ticket division of the accident department. 


. 2 8 


United Air Lines: //oward II. 
has been named assistant to the insurance 
manager at Chicago. Prior to joining the 
Air Corps in 1942, he was with the Eagle 
Star Insurance Company of New York 
City. 


Yount 
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COMPANY CHANGES— 


from 17 


RETIREMENTS 


Stock Fire and Casualty Companies 


Atlantic City Fire Insurance Company, Atlantic City, N. J.: 
Dissolved on July 12. All insurance liability had been reinsured 
on December 31, 1945 with the Royal Insurance epg Ltd. 

Blue Ridge Insurance Company, Spartanburg, S All assets 
and liabilities transferred at year end to newly orgs solani Blue 
Ridge Insurance Company, Shelby, N. ¢ 

Broward Surety Company, Fort Lauderdale, Florida: The dis- 
solution of this company was announced in March by the In- 
surance Department of Florida. 

Central Insurance Company of Baltimore, Baltimore, Md.: 
Business reinsured with Philadelphia Fire & Marine Insurance 
Company effective January 1, and company subsequently liqui- 
dated. 

Equity Fire Insurance Company, Kansas City, Mo.: In process 
of voluntary liquidation. Virtually all of the outstanding stock 
is held by Bruce Dodson, attorney-in-fact and manager of Re- 
ciprocal Exchange and Casualty Reciprocal Exchange, Kansas 
City, Mo. 

The John Marshall Insurance Company, Huntington, West 
Virginia: The company retired from business March 30. No 
business had been written. 

London & Provincial Marine & 
Ei. anki England: United States Branch discontinued as 
of December 31. Entire assets and liabilities of the branch 
were absorbed by the U. S. Branch of the Yorkshire Insurance 
Company, Ltd., York, England. 

National Fire & Marine Insurance Company, Elisabeth, 
Notice of intention to commence dissolution was filed on os 
tember 19. Outstanding insurance liability had been reinsured 


General Insurance Company 


effective April 30 with Industrial Insurance Company, Flem- 
ington, N. J. ; 
National Reserve Insurance Company, Chicago, IIl.: Consoli- 


dated with Dubuque Fire & Marine Insurance Company, Du- 
buque, Iowa, effective as of June 30. 


National Security Insurance Company, Omaha, Neb.: Bus; 
ness reinsured with Philadelphia Fire & Marine Insurance Com 
pany effective January 1, and company subsequently liquidated 

Western Casualty Company, Chicago, Illinois: The liquidatior 
and dissolution of this company was announced in March bh 
the Insurance Department of Illinois. 


Mutual and Assessment Companies 


Columbiana County Mutual Insurance Company, Lisbon, Ohio 
Merged with The Druggists Mutual Insurance Company, Mans- 
field, Ohio, effective at year end. 

Co-operative Casualty Company, St. Louis, Missouri: In opera- 
tion since 1937, this company went into voluntary liquidation o1 
August 10. 

Dairyman’s Mutual Insurance Company, . Janesi alle, Wisc 
Absorbed by Citizens Mutual Fire Insurance Company effective 
December 31. 

Delta Mutual Casualty Company, Fort Smith, Arkansas: This 
organization was placed in voluntary liquidation during th 
latter part of the year. 

Fall River Manufacturers Mutual Insurance Company, Fal 
River, Mass.: Consolidated with Boston Manufacturers Mutual 
Fire Insurance Company at year end. 

Fidelity Protective Mutual Insurance Company, Denver. Colo- 
rado: As of February 15 this organization was consolidated 
with Fidelity National Insurance Company, Denver, Colorado 

Franklin County Farmers Mutual Insurance Company, Frank- 
lin, Neb.: Dissolved as of January 5. 

Great Eastern Mutual Insurance Company, Denver, Colorado: 
the business of this organization was reinsured by assumption 
on November 1 by Great Eastern Mutual Life Insurance Com- 
pany of Denver. 

Jerome County Mutual Fire Insurance Company, Jerome 
Idaho: Liabilities assumed by Snake River Mutual Fire Insur 
ance Company, Idaho Falls, Idaho. 

Merchants & Farmers Mutual Casualty Company, St. Paul 
Minnesota: Commissioner Newell R. Johnson was appointed 
rehabilitator on November 8th. 
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Mutual Casualty Insurance Company, New York, N. Y.: This 
organization reinsured all its business in force with the Em- 
pire Mutual Casualty Company of New York, the latter com- 
pany assuming all of the Mutual Casualty liabilities in consid- 
eration for its assets, as of September 30. 

Northern Mutual Casualty Company, Chicago, Illinois: This 
company retired from business on July 11, at which time it 
was merged with the Bankers Life and Casualty Company, 
Chicago, Illinois. 

Reserve Mutual Casualty Company, Chicago, Illinois: This 
organization merged with the Reserve Insurance Company as 
of July 29. 

Security Casualty Company, St. Paul, Minnesota: This com- 
pany was placed in liquidation by the Insurance Department of 
Minnesota on May 24. 

Worcester Manufacturers Mutual Insurance Company, Bos- 
ton, Mass.: Consolidated with Boston Manufacturers Mutual 
Fire Insurance Company at year end. 


CHANGES IN CAPITAL 


Stock Fire and Casualty Companies 


_ Allstate Insurance Co., Chicago, Ill.: Through an additional 
investment of $2,000,000 by the parent company Sears-Roebuck 
& Co., the capital was increased from $1,000,000 to $1,500,000 
and $1,500,000 contributed to surplus. 

American Automobile Fire Insurance Company, St. Louts, 
Mo.: Additional surplus funds of $1,000,000 were contributed 
by American Automobile Insurance Company on April 25. 

American Eagle Fire Insurance Company, New York, N. Y.: 
Capital increased from $1,000,000 to $2,000,000 through absorp- 
tion of First American Fire Insurance Company on April 1 and 
. $5,000,000 on June 20 by payment of a $3,000,000 stock divi- 
end. 

American Fidelity Company, Montpelier, Vermont: Capital 
was increased from $500,000 to $825,000 and $265,000 contri- 
buted to surplus through the sale of stock at $59 per share, no 
par value. 

American States Insurance Company, ‘Indianapolis, Indiana: 
Through the sale of 40,000 shares of preferred stock, $10 par, 
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at $25 each, capital was increased from $600,000 to $1,000,000 
and $600,000 contributed to surplus. 

Anchor Casualty Company, St. Paul, Minnesota: During July 
this company increased its capital from $500,000 to $600,000 
through the issuance of 10,000 shares of stock at $10 par value, 
thereby providing the necessary funds to acquire an interest in 
the Queen City Fire Insurance Company, Sioux Falls, South 
Dakota, through the cash purchase of its stock. 

Appalachian Insurance Company, Providence, R. I.: Capital 
increased from $28,500 to $34,200 in May by stock dividend. 

Buckeye Union Fire Insurance Company, Columbus, Ohio: 
By payment of a 75% ($150,000) stock dividend and issuance 
of 7,500 new shares, par $20, at $50 each in May, capital was 
increased from $200,000 to $500,000 and an additional $225,000 
was contributed to surplus. 

California-Western States Life Insurance Company, Sacra- 
mento, California: By means of a 33'4% stock dividend, capital 
was increased from $1,312,500 to $1,750,000 as of March 5. 

Centennial Insurance Company, New York, N. Y.: Capital 
increased from $500,000 to $1,500,000 in November by issuance 
of new stock at par. 

Citizens Casualty Company, New York, New York: During 
July this company reduced its capital from $362,700 to $350,000. 
Retirement of 982 shares of $25 preferred stock and an in 
crease in par value of common shares from $1.20 to $130 each 
resulted in the decrease. 

Combined American Insurance Company, Dallas, Texas: 
As of June 15th capital was increased from $25,000 to $125,000 
through the sale of additional stock at par, $100 per share. 

Commercial Standard Insurance Company, Fort Worth, 
Texas: Capital increased from $605,000 to $750,000 through the 
retirement of 30,250 shares of preferred stock. The preferred 
stock was exchanged for common on the basis of one and one- 
third shares for each one share preferred outstanding. An 
additional 4,41624 shares were sold for $25 each, par value 
$10, producing a contribution to surplus of $66,250. The sale 
of additional stock increased capital to $775,000. 

Continental Fire and Casualty Insurance Corporation, Dallas, 
Terns: As of Nerember 31. this organization increased its 
capital from $250,000 to $300,000 and contributed $50,000 to 
surplus through the sale of $2,500 shares of $20 par value stock 
at $40 per share. 

(Continued on the next page) 
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COMPANY CHANGES—Continued 


Dubuque Fire & Marine Insurance Company, Dubuque, Iowa: 
Capital increased from $1,000,000 to $1,150,000 through absorp- 
tion of National Reserve Insurance Company. 

Employers Insurance Company of Alabama, Birmingham, 
{labama: Capital increased from $100,000 to $200,000 as of 
February by stock dividend. 

Excelsior Insurance Company of New York, Syracuse, N. Y.: 
Capital increased from $400,009 to $480,000 and an ade litional 
$80,000 was contributed to surplus in December by sale of 106, 
JOO new shares, par $5, at $10 each. 

Fidelity & Guaranty Fire Corporation, Baltimore, Md.: Capi- 
tal increased from $1,000,090 to $2,000,000 and an additional 
$3,000,000 was contributed to surplus on November 18 when 
100,000 new shares, par $10, were sold at $40 each. 

Freeport Motor Casualty Co., Free port, Ill.: As of January 
1, this organization increased its capital from $200,000 to $300,- 
000 by means of a stock dividend. 

Great American Reserve Insurance Company, Dallas, Texas: 
As of December 30, capital was increased from $100,000 to 
$250,000 through an increase in the par value of stock from $10 
to $25 per share. 

Great Northern Life Insurance Company, Milwaukee, Wiscon- 
sin: By means of a stock dividend as of August 1, this company 
increased its — from $319,000 to $500,000. 

Gulf Insurance Company, Dallas, Texas: Capital increased 
from $1,000,000 to $1,100,000 and an additional $175,000 was 
contributed to surplus in December by sale of 10,000 new shares, 
par $10, at $27.50 each. 

Hamilton Fire Insurance Company, 
increased from $250,000 to $300,000 on A 
$50,000 from the surplus account. 

Idaho Compensation Company, Coeur D'Alene, Idaho: As oi 
June 28th capital was increased from $100,000 to $250,000. by 
means of a stock dividend. 

Industrial Indemnity Company, San Francisco, California: 
As of October 31, capital was increased from $400,000 to $632,- 
500 and $697,500 contributed to surplus as the result of the sale 
of stock at $400 per share, $100 par. 


Vew York, N. Y.: Capital 
pril 18 by transfer of 


Industrial Insurance Company, Flemington, N. J.: Additional 
surplus funds totalling $750,000 were contributed in July. 

Insurance Company of North America, Philadelphia, Pa: 
Capital increased from $14,938,610 to $15,000,000 as of March 
31 by sale of additional shares. 

Kansas City Fire & Marine Insurance Company, Kansas City, 
\/o.: Capital increased from $500,000 to $1,000,000 and addi- 
tional surplus of $510,000 was contributed in May by issuance 
of 50,000 new shares at wee each. 

Kentucky Central Life Accident Ins. Co., Anchorage, Ky.: 
\s of November 20, she was increased from $500,000 to 
—_— by means of a $100,000 stock dividend. 

Loyal Protective Life Insurance Co., Boston, Mass.: As of 
November 15, this company increased its capital from $600,000 
to $1,000,000 by means of a stock dividend. 

Manufacturers and Merchants Indemnity Company, Cincin- 
nati, Ohio: As of September 9 capital was increased from $350,- 
000 to $700,000 and $175,000 contributed to surplus through the 
sale of additional stock, par value $175 per share at $262.50 per 
share. 

Mayflower Insurance Company, Columbus, Ohio: Capit il in- 
creased from $100,000 to $202,125 and a further $27,875 was 
added to surplus on August 30. 

Merchants Fire Assurance Corporation of New York, i 
In February capital was reduced from $2,500,000 to $1, 500,060 
by redemption of preferred stock and concurrently increased to 
$3,000,000 by payment of a 100% stock dividend to common 
shareholders. 

Missourt Insurance Co., St. Louis, Mo.: Capital was increased 
from $400,000 to $500,000 as of October 3, by means of a stock 
dividend of $100,000. 

National Farmers Union Automobile and Casualty Company, 
Denver, Colorado: As of June 30 this company decreased its 
capital from $275,000 to $250,000 and with additional contri- 
butions of $75,000 increased surplus by $100,000. 

National Fire & Marine Insurance Company, Elizabeth, N.J.: 
Capital reduced from $1,000,000 to $401,597 prior to June 30 by 
redemption of all 444% and 6% preferred stock and reduction 
in par value of common stock from $23.50 to $11.70 per share. 
Liquidating dividend of $27.00 per share was paid on June 28 
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As of Sep- 
tember 1 this company increased its capital from $150,000 to 
$200,000 by means of a 3344% stock dividend. Contributions 
to surplus of $40,000 in August and $20,000 in December were 
also made. 

Vew England Casualty Insurance 


National Indemnity Company, Omaha, Nebraska: 


Company, Springfield, 
Vassachusetts: This company increased its capital from $750,- 
000 to $1,000,000 and added $1,250,000 to its surplus through 
the sale of additional stock at $00 per share, $10 par, on Novem- 
ber 12. 

Niagara Fire Insurance Company, New York, N. Y.: Capital 
increased from $2,000,000 to $5,000,000 on June 20 by transter 
of $3,000,000 from surplus funds. 

Ohio Medical Indemnity Incorporat d, Columbus, Ohio: As of 
December this company increased its capital from $105,000 to 
$108,000 and contributed $18,000 to surplus through the sale of 
additional stock at $7.00 per share, par value $1.00, 

Olympic Insurance Company, Los Angeles, California: As 
of May 23rd a voluntary contribution to surplus of $300,000 was 
made. 

Pacific National Fire Insurance Company, San Francisco, 
Cal.: Additional surplus of $750,000 was contributed early in 
1946. 

Paul Revere Life Insurance Co., Worcester, Mass.: This 
company increased its capital from $1,000,000 to $1,150,000 as 
a result of merging with the Massachusetts Protective Life 
Assurance Company. 

Peerless Casualty Company, Keene, New Hampshire: Capital 
increased from $750,000 to $1,000,000 and $350,000 contributed 
to surplus as of May 31, by the sale of 50,000 shares of com- 
mon stock, at $14 per share par value $5. 

Philadelphia Fire & Marine Insurance Company, Philadel- 
phia, Pa.: Capital increased from $1,000,000 to $5,000,000 and 
additional surplus $17,140,979 was contributed at beginning of 
year by sale of additional shares to Insurance Company of 
North America. 

The Porto Rican & American Insurance Company, San Juan, 
Puerto Rico: As of August 31, a stock dividend of $125,000 
increased this company’s capital from $250,000 to $375,000. 

Postal Life and Casualty Insurance Company, Kansas Citv, 
Vissouri: As of June 15, capital was increased from $200,000 
to $300,000 by means of a stock dividend. 

Public National Insurance Co., Miami Beach, Fla.: During 
the year this company increased its capital $200,000 and contrib- 
uted $100,000 to surplus through the sale of 2,000 shares of 
stock at $150 per share, par value $100. The present capital is 
$300,000. 
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Queen City Fire Insurance Company, Sioux Falls, S. D.: 
Capital increased from $100,000 to $250,000 and additional sur- 
plus of $75,000 contributed on December 30. 

Reserve Insurance Company, Chicago, Illinois: Effective July 
19 this company increased its capital from $100,000 to $200,000 
and contributed $52,000 to surplus through the sale of stock at 
$15.20 per share, par value $10. 

Rhode Island Insurance Company, Providence, R. 1.: Stock 
holders on June 28 approved a reduction in capital stock from 
$1,750,000 to $700,000 by change in par value of shares from 
$2.50 to $1.00 each and concurrently approved a stock dividend 
of $300,000 to place outstanding capital stock at $1, oe 

Selected Risks Indemnity Company, Branchville, New Jersey: 
As of August 15 capital was increased from $350,000 to $375,- 
000 by means of a stock dividend and on November 1, through 
the sale of additional stock, par value $10 per share, at $35 per 
share, capital was increased to $400,000 and $62,500 contributed 
to surplus. 

Southern Fire Insurance Company, Durham, N. C.: Capital 
advanced from $250,000 to $500,000 on March 15 by payment of 
100% stock dividend. 

Superior Insurance Company, Dallas, Texas: As of December 
4 capital was increased from $350,000 to $400,000 and $50,000 
contributed to surplus through the sale of additional stock, par 
value $10 per share, at $20. 

Tennessee Odin Insurance Company, Knoxville, Tennessee: 
\s of November 14, 26,000 additional shares of non par value 
capital stock were sold at $9 per share, thereby increasing capital 
from $250,000 to $354,000 and contributing $104,000 to surplus. 

Transit Casualty Company, St. Louis, Missouri: During the 
latter part of this vear the company increased its capital from 
$250,000 to $500,000 through the sale of additional stock at par 
$10. 

Vermont Accident Insurance Company, Rutland, Vermont: 
Through the sale of 150 shares of stock at par, $100 per share, 
capital was increased from $35,000 to $50,000. 
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French Companies—from 22 


the State has reimbursed their for- 
mer stockholders, the nationalized 
companies will no longer have any 
fixed dividend or any fixed interest, 
or any capital to pay on liquidation 
to the former stockholders or to the 
State. The law does not provide that 
they must at that time pay their 
profits to the State. It is therefore 
to be assumed that, if their opera- 
tions are profitable, the nationalized 
companies will cut down their prem- 
iums or distribute the surplus to the 
insured or further develop their field 
of activity with the aid of the 
accumulated funds. 


No State Financial Aid 


Should a serious emergency arise, 
a nationalized company may find 
credit with the nationalized banks. 
In case of deticit, should the control 
authority deem impossible the re- 
covery of the company, the adminis 
trative authorization would be with- 
drawn and the company would have 
to go into liquidation according to 
the terms set forth in the Law by 


Decree of June 14, 1938 for all 
insurance companies. In no case 
is provision made for financial aid 
from the State. 

To sum up, such a “nationaliza- 
tion” is far from constituting “State 
management” or “monopoly.” In 
reality the reform is to a certain 
extent of the same nature as the 
reform which was carried out in the 
United States with regard to such 
companies as “Metropolitan Life” or 
“New York Life” when they re- 
linguished the character of ‘stock 
companies” for that of “mutual com- 
panies.” 
ferent. 


The process alone is dif- 


The National Insurance Council 


As mentioned above, the National 
Insurance Council serves as a Gen- 
eral Assembly for the 34 nationalized 
companies. important 
role, and yet it is a secondary one 
when compared to the other func- 
tions which it has to fulfill. 

In fact, the State’s supervision 
of the insurance business is exer- 
cised in France by the Ministry of 
Finance, which thus fulfills the func- 


This is an 
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tion vested in the State of New York 
in the Insurance Superintendent, 
However the Minister of Finance 
cannot in general act without pre- 
vious consultation with a gathering 
of outstanding persons who for- 
merly were called the “Advisory” 
or Supreme Council.” They were 
reorganized by the law of April 25, 
1946 and have now taken the name 
of “National Council.” 

The Council is presided over in 
principle by the Minister of Finance. 
He is actually represented by the 
Director of Insurance of The Min- 
istry of Finance who at the present 
writing is Mr. A. Habemont. In 
the absence of the Minister, the 
council is presided over by one of 
its vice-presidents, who are at pres- 
ent Mr. Privez, of the National 
Union of Insurance Agents, and 
Mr. Rul, of the “Confederation 
Generale du Travail.” 

The Council includes 21 
bers: 7 representatives of the State, 


mem- 


7 representatives of the insured and 
7 representatives of the professional 
insurers. 
Although the 
merely advisory character, the Min- 
ister of Finance generally conforms 
recommenda- 


Council is of a 


his decisions to its 
tions. 


The Central Re-insurance Fund 


The creation of the Central Re- 
insurance Fund answers a double 
purpose: (a) to give a firm of the 
nationalized type, i.e. a firm pre- 
dominantly concerned with the pub- 
lic interest, a participation in the 
affairs of the non-nationalized sec- 
tor; (b) to constitute a powerful 
organization destined to promote in 
France a national and international 
market for re-insurance, similar to 
that which Switzerland 
and used to exist in Germany. 

All the insurance companies in 
the non-nationalized sector, whether 
French or foreign, when the latter 
are established in must, 
from next January Ist, cede to the 


exists in 


France, 


Central Fund a percentage of their 
premiums fixed by decree, but the 
maximum of which is fixed at 10% 
by the law. 

Thus provided with a steady and 
important income, the Fund will be 
able to perform all other re-insur- 
ance operations ; its by-laws provide 
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that it may “conclude with all 
French and foreign insurance and 
re-insurance concerns every kind of 
re-insurance contract” as well as 
“retrocession contracts in France, 
Algeria, the overseas territories and 
abroad.” 


Fund Is Autonomous 


The Fund’s board of directors is 
constituted exactly like the board of 
any nationalized company and _ its 
juridicial and financial autonomy is 
just as complete. However the 
State guarantees the operations 
carried out “obligatorily” by the 
Central Fund, i.e. the covering of 
the risks obligatorily ceded by the 
companies in the non-nationalized 
sector (as mentioned previously). 
For all other operations, the Fund 
alone is responsible for its commit- 
ments. Its financial power is guar- 
anteed by an organization fund, the 
initial amount of which will be pro- 
vided free of charge by the French 
State, although this subsidy will not 
confer on the French State any par- 
ticular rights over the management 
or the protits of the Fund. 

The State exercises in fact over 
the Central Fund the same powers 
it exercises over the other national- 
ized insurance companies, and such 
powers only. This means that the 
State has three seats out of twelve 
on the board of directors and that 
it exercises the State’s traditional 
supervision insurance com- 
panies. 


over 


The Chairman of the Board and 
Director General of the Fund is 
appointed by the Minister of Fi- 
nance on the recommendation of the 
Vational Insurance Council. My 
eminent colleague, Mr. Maurice 
Fanque, is now Chairman of the 
Board. 


The Essential Purpose 


Such are, briefly, the measures 
taken to effect “Nationalization of 
insurance companies.” Their essen- 
tial purpose is to rejuvenate the 
executive cadres, most of which 
were drawn from a milieu which 
was too exclusive and in large 
measure discredited. Far from hav- 
ing the effect of curtailing individual 
initiative, the reform tends on the 
contrary to develop it, by giving 
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the new Chairmen and General 
Managers powers and an_ inde- 
pendence they did not enjoy before, 
under the supervision of the boards 
of directors in which the interests 
of both the buyers and the public 
are represented. 

What is expected from this re- 
form is a regeneration of French 
insurance which, after conquering 
wide markets in the world from 
1850 to 1914, has remained stagnant 
and even retrogressive since 1920. 


90 JOHN STREET - 
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NEW YORK 


JAMES Y. MILNE, President 








AGENTS' QUALIFICATION 
LAW PLANNED 


HE Wisconsin Association of In- 

surance Agents plan an aggressive 
legislative program to attempt pas- 
sage of an agents’ qualification and 
license bill. A special committee is 
studying the rate regulatory situa- 
tion and will aid the State Insurance 
Department as liaison between the 
department and the local agents of 
the state. 
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WIRE RECORDER 


OUND is recorded magnetically on 

stainless steel wire with the recorder 
manufactured by the Peirce Wire Record- 
er Corporation. The small reels of wire 
have a capacity of an hour’s continuous 
dictation. Corrections are made by simply 
re-dictating at the proper point which is 
easily located by the timer. Any former 
record is automatically wiped off as the 
new recording is picked up. The reels 
may be safely and easily mailed, trans- 
ported or filed. The recording provides 
high sensitivity, may be greatly amplified 
and can be played back thousands of times 
without loss of tone quality, according to 
the manufacturer. An additional feature 
is the automatic two-way telephone pick- 
up. 
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To BEST'S INSURANCE NEWS 


75 Fulton St., New York 7, N. Y. 


Please forward complete information 
and prices on the items checked. 


[1] Adding-Figure Machine 
1 Tax Computor 

C] Typewriter Justifier 

C1 Handy Lubricant 

C1 Wire Recorder 
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ADDING-FIGURING MACHINE 


PERATORS of the Underwood 

Sundstrand Duplex adding-figuring 
machine have established records of 
listing as high as four thousand items per 
hour. The model illustrated is equipped 
with two-registers which may operate 
simultaneously to provide individual 
group totals and a grand total. If desired, 
each register may be used independently 
to provide individual totals. Each reg- 
ister has direct subtraction and credit 
balance features. Adding, subtracting, 
non-adding, subtotaling, totaling and 
printing credit balances are controlled 
from three motorized keys. The machine 
is available in 10, 11 or 13 columns, with 
a narrow or wide carriage. The universal 
motor operates on AC or DC current. 





TAX COMPUTOR 


1E WITHHOLDING tax computor 

manufactured by the Briam Industrial 
Corporation is not a gadget but an attrac- 
tive steel and aluminum machine. A time- 
saver in computing payrolls, it is operated 
with one hand and takes only a small 
space. It is equipped with either a daily, 
weekly, bi-weekly, semi-monthly — or 
monthly payroll chart. 





TYPEWRITER JUSTIFIER 


T IS NOW possible to prepare, on your 

ywn typewriter, material with a perfectly 
aligned right-hand margin. By use of the 
Edison margin justifier, the space between 
each character in the line of typing is 
either condensed or expanded unnotice- 
ably, bringing the lines out to a perfectly 
straight margin. The justifier is easy to 
use without special training and does not 
interfere with normal operation of the 
typewriter, according to the manufacturer. 





HANDY LUBRICANT 


HE Schmidgall Manufacturing Com- 

pany ha« developed a lubricating pow- 
der that is designed for use where oils 
and greases are either impractical or un- 
desirable. A fine powder, free of grit 
and abrasives, the manufacturcs indicates 
that “Grafize” may be used on the finest 
office equipment and machinery. It may 
be puffed into the moving parts of ma- 
chines, on desk and chair casters or stick- 
ing desk drawers, and on hinges and locks. 
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FFICE EFFICIENCY 


RITE more letters. Let 

them work for you. But re- 

member, it’s the kind of let- 
ter you write that determines its 
reception. 


Forget Yourself 


So forget yourself and think of 
the person you are writing to. Try 
to capture Ais point of view, and 
talk so he can understand you. Re- 
member the story of the man who 
stubbed his toe on the sidewalk and 
fell flat on his nose? He was em- 
barrassed to death and had quite a 
shock, and his knees probably shook 
all the way down the street. That 
was his point of view. And yours, 
as you saw him fall? You had a 
hard time to keep from laughing, 
but to him it was no laughing mat- 
ter. So keep your viewpoint straight 
when you write a letter. 


Write Naturally 


se natural. Write as if you were 
talking to your man face to face. If 
you met John Browne on the street 
you wouldn’t say: “Mr. Browne, I 
beg to acknowledge with many 
thanks the receipt of your letter of 
the 16th inst. enclosing your check 
for $107 in payment of your ac- 
count.” You’d probably say, “Mr. 
Browne, thanks very much for the 
check I received from you this 
morning.” 

And while we're on the subject, 
if this chap’s name is Browne don’t 
write it Brown. See that people’s 
names are spelled correctly. If your 
client operates his business as the 
Indian Gift Shoppe, for example, 
don’t address him at the Indian Gift 
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LETTER LESSONS 


Shop. Maybe he likes a shoppe bet- 
ter than a shop; don’t annoy him by 
inferring that you prefer shop. 


Get His Attention 


Now you've decided to write to 
Mr. Browne. First thing, you'd 
better get his attention or he'll throw 
your epistle into the waste basket 
half read. Getting a person’s atten- 
tion isn’t always as easy as it sounds. 
lf a letter reads easily you can be 
pretty sure the writer put a lot of 
thought into it. It’s like a well- 
tailored suit—the simpler the lines 
the more expert the tailoring. 

What is it in a letter that gets at- 
tention? It’s the words you use. 
We Americans fondly believe that 
we have a great gift for expressing 
ourselves in forceful language, with 
spontaneity, punch, color and brev- 
ity. Yet there is nothing on this 
earth that has less force, spon- 
taneity, punch, color or brevity than 
the average business letter. 


Stilted Phrases 


You will never be guilty, of 
course, of such phrases as these: 
Contents noted ; at hand; your favor 
to hand; favor of even date; I have 
before me your letter; permit me to 
say; you claim; you state; we wish 
to call your attention to the fact ; we 
take pleasure in sending you here- 
with; we would advise; we would 
ask that; thanking you we remain; 
and oblige. Aren’t they all unnat- 
ural and stilted? Don’t be a lazy 
thinker; be original. Choose the 
simplest words you can find; leave 
out the highbrow stuff, the ten-dol- 
lar words, the slang. Watch your 
grammar, but remember what Henry 





Ward Beecher said, “If 
gets in my way, God help the gram- 
mar.” 

Be clear. It doesn’t matter what 
the rest of the world thinks about 
your letter; it doesn’t make much 
difference what you think about it. 
The question is: What will the re- 
cipient think about it? Will he 
understand it? Does it say what you 
want him to know? Does it keep to 
his angle of the situation, or to 
yours? A letter writer’s job is al- 
ways the other fellow. 

Be concise. “The 
round is the sweeter 
doesn’t apply to letter writing. 

Don't plaster your correspond- 
ence with capital letters; they don't 
give emphasis to anything; they 
merely brand you as old-fashioned. 


grammar 


longest 
home” 


way 
way 


Write With a Smile 
A smile is worth a_ thousand 
grouches, so if you must refuse a 
request don’t write, “We cannot do 
so-and-so.” Soften your refusal and 
say, “Much as we should like to 
comply with your request we find 
it impossible, for such-and-such rea- 
sons.” 

Plan each letter before you write 
it; talk with your reader ; check over 
the letter before you sign it, in ink, 
and be sure the letter is neat in ap- 
pearance. Get enthusiastic about 
the letters you write. Never mind 
your limitations; grasp your possi- 
bilities, remembering that common 
things, uncommonly well done, pave 
the way to success. You'll reach far 
more people in less time if you can 
get your story across through well 
written, human letters. Try it! 
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DFFICE EQUIPMENT DIRECTORY 


Readers of Best's Insurance News may obtain without obligation, from selected manufacturers, 





* current literature and prices on any of the following products and services. * 
(If you desire information on any items not listed, we will make every effort to obtain it for you.) 


FILING CABINETS 
1. Card File 
2. Fibre Board 
Insulated 
Metal 
Micro 
Portable 
Rotary 
Stencil 
Visible 
10. Wooden 


OPN HS & 


FILING SUPPLIES 
11. Fasteners 
12. Folders 
13. Index Tabs 
14. Supports 


MACHINES, ACCOUNTING 
15. Adding 
16. Billing 
17. Bookkeeping 
18. Calculating 
19. Tabulating 





To BEST'S INSURANCE NEWS 


75 Fulton St., New York 7, N. Y. 


Please forward complete information 
and prices on the items checked. 
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MACHINES, MAILING 
20. Dating Stamps 
21. Envelope Sealers 
22. Mail Openers 
23. Postal Meters 
24. Postal Scales 


MACHINES, REPRODUCING 
25. Composing 
26. Direct Copying 
27. Duplicating 
28. Micro-filming 
29. Mimeograph Slip Sheet 
30. Typewriter, Electric 
31. Typewriter, Manual 


MACHINES, MISCELLANEOUS 
32. Addressing 
33. Checkwriting 
34. Dictating 
35. Intercommunication 
36. Stapling 
37. Paper Fastening 


OFFICE ACCESSORIES 
38. Ash Trays & Stands 
39. Cash Boxes 
40. Chair Cushions 
41. Currency Trays 
42. Desk Lamps 
43. Desk Pads 
44. Desk Trays 
45. Drawer Trays 
46. Moisteners 
47. Name Plates 
48. Pen & Ink Sets 
49. Waste Baskets 


OFFICE FURNITURE 
50. Air Conditioners 
51. Bookcases 
52. Cabinets 
53. Chairs 
54. Desks 
55. Fluorescent Lighting 
56. Matched Suites 
57. Safes 
58. Stools 
59. Tables 
60. Wardrobes 





SERVICES 
61. Accident Prevention 
62. Accounting System 
63. Fire Protection 
64. Office Planning 
65. Record System 
66. Sales Promotion 


SUPPLIES, GENERAL 

67. Blank Books 

68. Business Forms 

69. Duplicator Stencils & 
Inks 

70. Envelopes 

71. Erasers 

72. Loose Leaf Books & 
Systems 

73. Marking Devices 

74. Paper 

75. Paper Perforators 

76. Pens 

77. Pencils 

78. Pencil Sharpeners 

79. Stamp Pads 

80. Staples 

81. Staple Removers 


SUPPLIES, TYPEWRITER 
82. Cleaning Material 
83. Copyholders 
84. Copy Ribbon 
85. Justifier 
86. Line Indicator 
87. Pads 
88. Ribbons & Carbons 
89. Stands 


TELEPHONE ACCESSORIES 
90. Cord Cover 
91. Holder 
92. Index 
93. Pads 
94. Silencer 
95. Stands 


MISCELLANEOUS 
103 Birthday Cards 
96. Cleansing Cream 
97. Fire Extinguishers 
98. First Aid Kits 
104 Greeting Cards 
99. Leather Goods 
100. Promotional Gifts 
101. Silencer for Dictating 
Machines 
102. Visual Policy Jackets 
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F ALL THE prospects for public 
liability insurance who agents see 
day after day but never attempt 

to sell were to be assembled in one 

large crowd, there is not a stadium 
in the country big enough to hold 
them. This statement, far from being 

a farfetched exaggeration, is more 

than likely an understatement of fact, 

for it is undeniably true that a 

majority of agents pass the doors of 

good prospects for public liability 
policies day in and day out without 
trying to make a sale. 

All of us remember Maeterlinck’s 
story, “The Bluebird’, in which two 
little children who journeyed far 
from their home in search of the 
bluebird of happiness, finally came 
back home, tired and dispirited, only 
to discover that the bluebird had 
been in their own yard all the time. 
Many insurance agents do somewhat 
the same thing every day, when they 
spend their time trying to make a 
sale to some elusive or stubborn 
prospect when good prospects are 
under their very noses. 

Conceive a hypothetical case of an 
agent who purchases groceries, picks 
up his shirt from the laundry, buys 
razor blades at the corner drug store 
and stops at the bank to make a 
deposit, and never thinks of trying to 
sell a public liability policy to his 
grocer, the laundry proprietor, the 
druggist or the bank president. Each 
of them is an excellent prospect for 
such insurance. 

It may be that the average agent 
simply has no conception of the 
possibilities in this field of public 
liability insurance. One agent in a 
small town out in Ohio decided one 
day to make a determined effort to 
sell this type of insurance in his 
town. He wound up by selling a 
high percentage of the business 
establishments in the community, 
and with some nice commissions in 
his pocket. 

_ Possibly the scant effort expended 

in this direction by most agents is a 

case of familiarity breeding con- 
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PUBLIC LIABILITY 


tempt. The agent just never thinks 
about his grocer, butcher, baker, 
banker, laundryman and haberdasher 
as being sales prospects for public 
liability insurance. Actually, though, 
every man who maintains a place of 
business which is open to the public 
ought to be in the market for such 
a policy. 


The Need for Coverage 


Selling this type of insurance is 
simply a matter, in a good many 
cases, of pointing out to the business 
man. the utter inconsistency of 
carrying fire insurance but not 
carrying public liability insurance. 
Every man in business realizes that 
a fire could wipe him out if he were 
not protected by fire insurance, so 
there are relatively few business men 
who do not carry fire insurance, 
although most of them seriously 
doubt their premises will ever be the 
scene of a fire. On the other hand, 
only a small percentage of the men 
in public business carry insurance 
that would protect them in the event 
a visitor or a customer were to suffer 
accidental injury on their premises. 

People, even old acquaintances, 
have a habit of turning right around 








and filing a suit against the pro- 
prietor in such cases, and these law 
suits may reach large amounts. 

In selling public liability policies 
it should be pointed out to the 
customer that his familiarity with 
his surroundings may well cause him 
to overlook an accident hazard. An 
inspection provides a fresh, expert 
view of the premises, frequently 
pointing out perfectly obvious acci- 
dent hazards that the customer has 
been walking past for years. 


Accidents Are Unpredictable 


The unpredictable accident may 
happen in many ways. Goods in- 
securely stacked on a high shelf may 
topple off. A little grease carelessly 
dropped on a floor may send someone 
sprawling, breaking a leg or an arm. 
A wheeled conveyor pushed across 
the floor by a thoughtless employee 
might smash into a bystander. 

Theocritus, the Greek writer, once 
penned an apt expression which 
quite adequately sums up the point. 
He advised his readers to “Milk 
the cow that is near. Why chase 
after the one that has run away?” 
Public liability insurance can be the 


nearest cow. —The Marylander 














ASSURED 


Yes! A man can rest assured 
when his policies are in Pacific 
National, a company that’s 
known coast to coast for its 


Financial strength 


Conservative 
management 


Progressive outlook 

Friendliness 

Prompt, fair loss 
adjustments 

Helpful service to 
agents 


Agents in leading 


communities 


NATIONAL 
FIRE INSURANCE 
COMPANY 


HOME OFFICE +» SAN FRANCISCO 


EASTERN DEPARTMENT + !HILADELPHIA 


OFFICES IN PRINCIPA' CITIES 
COAST TO CAST 





AUTO DEALER LICENSING 
DECISIONS 


WO recent 
courts in disagreement as to the 


decisions find the 


licensing powers of insurance reg- 
ulatory authorities. Both cases in- 
volved suits entered by the Motors 
Insurance Corporation, a General 
Motors subsidiary. Common Pleas 
Court Judge C, A. Leach of Ohio 
upheld the right of auto dealers to 
write insurance by declaring invalid 
the recent ruling of \Walter Dressel, 
Ohio Insurance Superintendent, ban- 
ning the issuance of licenses to auto- 
mobile salesmen. Reversing a deci- 
sion of the Davidson County Circuit 
Court, the Court of 
Appeals in a recent opinion held 


‘Tennessee 


that the issuance of a license to in- 
surance agents is a matter in the 
discretion of the Commissioner and 
there being nothing unlawful and 
no abuse of his discretion shown, 
the court would not substitute its 
discretion for that of the Commis 
sioner. 


FIRE SAFETY RULES 
FOR HOTEL GUESTS 


LIST of recommendations for 

prevention of panic and deaths 
by asphyxiation in hotel fires has 
been published in pamphlet 
by the National Board of Fire 
Underwriters which points out that 
many lives have been saved when 


form 


guests followed the procedure out- 
lined in the recommendations. Free 
hotels, 
insurance agents, fire departments 


copies for distribution by 


and others are available by writing 
to the National Board of Fire Un- 
derwriters, 85 John Street, New 


York . N. x. 





PRODUCTION MANAGER 


Here is a man, 35, with II years of 
sales promotion and advertising with 
a multiple line company. A college 
graduate, with a pleasing personality. 
Can handle sales promotion from 
idea to printed product, including 
direct mail. 


FERGASON PERSONNEL 


Insurance Personnel Exclusively 


166 W. Jackson Blvd. HAR. 9040 
CHICAGO 4, ILL. 











REVISION OF ALL-INDUSTRY 
BILLS ADVOCATED 


W. SAWYER, counsel for the 
e National Association of Casualty 
and Surety Agents and the National 
Association of Insurance Brokers. 
pointed out in an address before 
the Insurance Brokers Association 
of Illinois that insurance producers 
should protect their interest by in- 
corporating provisions in rating 
bills covering the following tw 
points: “Ll. /n the All-Industr) 
Committee we failed to procur 
adoption of a provision protecting 
the right of producers to contract 
with carriers with respect to thé 
terms and amounts of their compen- 
sation. 2. We suggested incorpora- 
tion in the All-Industry Bills of a 
provision for concerted action, sub- 
ject to supervision by the Commis- 
sioner, that would have enabled pro- 
ducers to act in concert without vio- 
lation of the Sherman Act.” He 
went on to point out that “Jogi 
would dictate that if the All-Industr) 
Bills are not, in the opinion of thei 
proponents, perfect, ex perimenta- 
tion with so vital a point as govern- 
ment control over the activities of th 
business ought to be from a mini 
mum of control toward greater 
control instead of from a maximum 
of control toward less. Once gov- 
ernment is given strict control we 
shall never obtain less.” 


Risk Research Stand 


At the same meeting, W. Win- 
throp Clement, executive secretary 
of Risk Research Institute, also 
attacked the All-Industry bills. He 
listed as his group's objections to 
the bills the fact that they tend to 
destroy competition, provide gov- 
ernment with excessive power and 
permit concerted fixing of prices 
and said that if his organization had 
been able, at the time the All-Indus- 
try Committee was sitting, “to pre- 
view the product of the Committee 
it seems quite possible those buyers 
might have committed themselves 
quite definitely to Iederal super- 
vision.” Stating that the public has 
an interest in insurance legislation, 
he announced that ‘‘a Risk Research 
rate regulation bill is now in the 
process of drafting.” 
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100th ANNIVERSARY 


HOMAS ALVA EDISON is 

best known to the world as the 

man who invented the incan- 
descent lamp, the phonograph and 
motion pictures. However, many of 
his inventions and discoveries have 
played a vital safety role. Street 
lighting by incandescent lamps, dis- 
trict telegraphs and fire-alarms and 
miners’ safety lanterns are but a few 
of Edison’s inventions and discov- 
eries which have played an im- 
portant part in reducing loss of life 
as well as fire and theft losses. 

As far back as 1872, Edison had 
applied for a patent on the cistrict 
messenger signal box but it was not 
issued until January, 1874, another 
patent being granted in September 
of that year. The Domestic Tele- 
graph Company which was organ- 
ized in New York City in 1874 had 
for its original officers, Thomas A. 
Edison, J. T. Murray and J. B. 
Edson. In December of that year 





The first commercial incandescent lighting and power station in America was set in operation 


EDITOR'S NOTE 


February I1, 1947 marks the 100th anni- 
versary of the birth, at Milan, Ohio, of 
Thomas Alva, son of Samuel and Nancy 
Elliott Edison. On October |1, 1868 he pat- 
ented his first invention—the electrical vote 
recorder—to be followed by the host of 
inventions which made him world famous. 
Among the many honors heaped upon him 
was the Congressional Medal of Honor, pre- 
sented October 20, 1928 by Andrew W. 
Mellon, then Secretary of the Treasury. His 
death occurred at Llewellyn Park, West Or- 
ange, New Jersey, on October 18, 1931. 


when it was more formally organ- 
ized, Gen. Thomas T. Eckert was 
elected President and Thomas A. 
Edison, Vice-President. This com- 
pany provided a signal instrument 
in connection with a dwelling by 
which a messenger, policeman or 
fireman provided with an extin- 
guisher, could be sent for. The mes- 
sengers were numbered, and _per- 
formed a variety of duties such as 
delivering letters, making purchases, 


by Edison on September 4, 1882 at 257 Pearl Street, New York City. 
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calling physicians and the like. The 
average charge was thirty cents per 
hour, and two dollars for responding 
to a fire signal. A fixed light rent 
was charged for the instrument. 

This then, was the first system for 
getting swift response to calls for 
the police, firemen or physicians and 
at the time, it was hailed as filling a 
very real need. Heretofore, there 
had been no means to contact the 
police except by running to the police 
station with a resultant time lapse 
which was usually sufficient to allow 
the burglar to escape. Fires were 
often well under way before help 
came and as a result, fire losses were 
very high. To insurance men of the 
time, this presented a very real prob- 
lem and the district messenger sig- 
nal box proved a great aid in de- 
creasing these losses. 

As a young newsboy, Edison had 
saved the child of J. U. MacKenzie, 
station-master at Mount Clemens, 
from being hit by a train and the 
grateful father offered to teach Edi- 
son telegraphy. He started Edison 
on the road which was to bring him 
world fame. After Edison had be- 
come established at Menlo Park, 
MacKenzie came to him for a job 
and Edison set him to work on a 
fire-alarm. This fire-alarm which 
MacKenzie developed was much the 
same as the automatic fire alarms of 
today. It was an advance over the 
original fire messenger provided for 
by the district messenger service. 


Municipal Lighting 


Another contribution to commun- 
ity welfare which Edison made was 
his municipal street lighting system. 
The world’s first commercial incan- 
descent lighting and power station 

(Continued on the next page) 
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There’s no speed limit to Ohio Casualty’s claim 
service. Every day, in every way, we are striving 
to live up to and enhance our reputation for FAST, 


FRIENDLY, COAST-TO-COAST CLAIM SERVICE. 


But that’s only one side of the picture. In the 
Underwriting Department we are constantly learn- 


ing and applying new ways to simplify the writing 


of business for our agents. 


We have set up facilities enabling Ohio Casualty agents 
to pre-qualify contractors in their localities directly through 
the nearby branch office, thus speeding up the bonding 


procedure by eliminating need for home office verification. 


We cordially invite responsible agents everywhere 
to get in touch with us with a view to joining our 


ever-growing nation-wide corps of representatives. 


THE 






INSURANCE COMPANY 
Home Office —Hamilton, Ohio 


fast, friendly coast-to-coast ,claim service 
LZ 





100th Anniversary—Continuea 


was opened January 12, 1882 }, 
Edison at Holborn Viaduct, Lop. 
don, England. The streets and 
bridges of Holborn were lighted }y 
lamps turned on and off from thy 
station. The famous City Temple oj 
Dr. Joseph Parker was also lighte 
and this was the first church to }y 
lighted by incandescent lamps 
Streets had been illuminated by ar 
lights and gas but the cost of main 
tenance was so high that it discour 
aged their installation except on th 
main thoroughfares. This restrictio 
was overcome by the use of incar 
descent lamps for street lighting 
Well-lighted streets throughout th 
towns and cities helped decrease th 
number of burglaries and_ othe 
crimes. 

Edison invented the incandescent 
lamp October 21, 1879 and for sey 
eral years after that, he worked t 
perfect a complete system of under 
ground wiring as well as a systen 
of wiring for household installations 
One of his inventions which has 
probably been one of the most im 
portant but least talked about is the 
household fuse which he patented i 
1880. The very fact that it is no 
often discussed is testimony to the 
fact that it has done its job well 
Without it, there would be seriou 
overloads and fire losses would be 
greatly increased. 

Although the inventions met 
tioned above have played a very im 
portant role in descreasing fire an 
theft losses, the miners’ cap lany 
which Edison invented in 1914 has 
saved an inestimable number 0! 
miners’ lives and helped decreas¢ 
mine disasters. After a series of 
terrible coal-mine blasts had _ killed 
thousands of miners and_ horrified 
the nation, Joseph A. Holmes, Chiei 
of the U. S. Bureau of Mines, asked 
Edison to invent a safe cap lam 
which would not ignite the coal- 
mine gasses. The Edison miners 
cap lamp which is used throughout 
the country today earned for the 
inventor the Emil Rathenou Medal 
which was presented to him by the 
American Safety Council. 

The citation on the Congressional 
Medal of Honor which was pre: 
sented to him in 1928 by a grateful 
people read: “By the light of his 
inventions, he illuminated the path- 
ways of the world.” To this, we 
might add that he also made then 
safer than ever before. 
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DON'T SKID 


YOURSELF! 





at 20 mph 








Braking Distances on Various Surfaces 





CONCRETE 











New winter accident facts, based on research and tests by National 
Safety Council, reveal alarming increase of skidding and poor visibility 


crashes during snowy, icy weather. 


Authorities urge equalized brakes, 


using tire chains, windshield wipers, defrosters, good lights and lower 
speeds to minimize the added seasonal hazards of inadequate stop-and-go 
traction on snow or ice and reduced visibility, 


AVOUD WINTER AUCH 


1. When starting out, get “feel” 
of road by trying your brakes while 
driving slowly and when no other 
vehicles are near. 

2. On wet, snowy, or icy road 
surfaces, reduce your speed so that 
you can stop in time if faced with 
an emergency (see chart). Remem- 
her—you may find icy surfaces on 
bridges or shaded sections of an 
otherwise clear road surface. When 
snow-ice conditions generally prevail 
put on anti-skid chains. 


Brake Lightly 


3. When you have to stop, apply 
your brakes lightly and intermitt- 
ently—jamming on your brakes may™ 
lock them and throw your car or 
truck into a dangerous skid. 

4. You must see danger to avoid 
it. Keep windshield and windows 
clear of snow and ice outside, and 
fog and frost inside. 

5. Use tire chains on ice and 
snow, They reduce braking distances 
40 or 50 per cent and provide needed 


“oo” traction. (See chart.) Kemem- 
ber—chains are no cure-all for 
winter accidents, but they are indis- 
pensable under severe snow and ice 
conditions and will help the careful 


driver. 
Synthetic Tires 


6. Synthetic rubber tires are now 
about equal to natural rubber in 
virtually all respects such as wear 
and braking ability on dry pavement. 
They do not, however, provide as 
good stop-and-go traction on snow or 
ice. Greater precaution is needed. 
Tests also prove that the theory 
of deflating or “softening” tires will 
not increase safety, and it will cause 
excessive tire wear. 

7. Beware of carbon monoxide 
poison. Never warm up car in closed 
garage. Have exhaust system and 
fioor boards checked jor leaks. 
Manifold type of heater should not 
be used unless exceptionally rugged 
and checked frequently for leaks and 
other defects. 
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Please help the National 
Cancer Foundation build 
HOPE INSTITUTE... the 
world’s first model hospital 
for the care of advanced 
cancer patients. Send as 
generous a check as you 


can to: 


THE 
NATIONAL CANCER 
FOUNDATION 


GRIFFIN BUILDING 


85 Franklin Street, New York 13, N.Y. 





























































State Tax 
Reports... 
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Plex. through the individual state units of CCH’s State Tax Reports, is 


swift, accurate, dependable reporting of unfolding state and local tax poli 
gro 
changes for each one of the forty-eight states and the District of Columbia. tior 
fact 
pan 
significant state tax developments, including new laws, amendments, f oc 
. . = , sie app 
regulations, rulings, court and administrative decisions, return and report leas 


Fast, frequent, continuing issues keep subscribers constantly posted on all 


ani 
tati 
important or helpfui in the sound and effective handling of corporate or in t 
o of t 
individual state taxes and taxation is reported promptly, fully, faithfully. I 


forms, and the like. Coverage is complete to the “Nth” degree. Everything 
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COMMERCE) CLEARING: HOUSE; ING, | xi 


PUBLISHERS OF TOPICAL LAW REPORTS vali 
P , CHICAGO 1 New York 1 WASHINGTON 4 the 
Write for Complete Details 214 N. MICHIGAN AVE. Empire STATE BLDG. MUNSEY BLDG. 
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Automobile Liability Insurance— 
Interesting Case Involving 
Misrepresentation 


A lieutenant in the Army field 
artillery owned an automobile upon 
which he carried a liability policy 
with the Government [Employees 
Insurance Company, a company 


‘specializing in writing insurance for 


government employees, including 
military service personnel. When 
the lieutenant was sent overseas he 
left his automobile with his brother 
and authorized the brother to use it 
and to renew the liability insurance. 
insurance the 
application, a 


In renewing the 
brother signed the 
letter accompanying the application, 
and a later letter pertaining to the 
brother’s driving record, in the name 
of the lieutenant. While the renewal 
policy was in effect the car became 
involved in an accident. The insur- 
ance company thereupon filed an 
action in the United States District 
Court for the District of Connecti- 
cut wherein it sought to have the 
policy declared to be void on the 
ground of fraudulent misrepresenta- 
tions and concealment of material 
facts. It was the claim of the com- 
pany, advanced after the loss had 
occurred, that the signing of the 
application and the letter by the 
brother in the name of the lieutenant 
amounted to a fraudulent represen- 
tation that the lieutenant was still 
in this country and in general charge 
of the car. 

In Government Employees Insur- 
ance Co. v. Powell, (1946) 67 Ved. 
Supp. 32, the Court held that there 
had been no fraudulent misrepresen 
tation and that the policy had been 
valid and in full force and effect at 
the time the accident occurred. The 
Court took the position that the com- 
pany knew that the lieutenant was an 
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officer in the field artillery in a time 
of war and that it knew, or should 
have known, that a high percentage 
of field artillery officers were over- 
seas or would be sent overseas at an 
early date. The company, therefore, 
should have expected that renewal 
applications automobiles 
owned by Army officers in the com- 


covering 


bat branches of the service would be 
signed by their agents and repre- 
sentatives. 

The Court also stated that even if 
it be assumed that the acts of the 
brother in signing the lieutenant’s 
name constituted 
tions, they were not such misrepre- 


musrepresenta- 


sentations as would render the policy 
void, as they were not material to 
the risk. In considering this ques- 
tion emphasis 
placed upon the fact that the policy 
contained a provision extending the 
coverage to persons driving the car 
with the owner’s permission. This 


considerable was 


was a blanket provision and con- 
tained no limitation whatever upon 
the extent of the use of the car that 
could be made by other persons. 


Fire Insurance—Order of the Superin- 
tendent of Insurance of the District of 
Columbia, Reducing Rates Without a 
Full Hearing—Declared to be Invalid 


sy Act of Congress of June 1, 
1944, the Superintendent of Insur- 
ance of the District of Columbia was 
empowered to investigate the neces- 
sity for an adjustment of the rates 
on fire, lightning, tornado, wind- 
storm and explosion insurance, and 
to order an adjustment of the rates 
whenever he determined that they 
were excessive, inadequate or un- 
reasonable. Any person aggrieved 
by such an order of the Superin- 
tendent may appeal to the Commis- 
sioners of the District of Columbia, 







or contest its validity in any court 
of competent jurisdiction by appeal, 
or through any other appropriate 
proceedings. 

Acting under the authority of this 
statute, the Superintendent of In- 
surance on October 29, 1945. pro- 
mulgated an order reducing fire 
insurance rates. This 
modified by a supplemental order 
issued on February 1, 1946, by 
which the reduction was made some- 
what smaller than by the original 
order. Shortly thereafter 173 out of 
a total of 234 fire insurance com- 
panies doing business in the District 
of Columbia joined as plaintiffs in 
an action filed in the U. S. District 
Court for the District of Columbia, 
wherein they sought to enjoin the 
enforcement of the amended order 
and to secure an adjudication that 
the order was of no force and effect. 
American Eagle Fire Ins. Co. v. 
Jordan, (1946) 67 Fed. Supp. 76. 

One of the principal grounds re- 
lied upon by the plaintiffs in attack- 
ing the validity of the order was the 
fact that the Superintendent had 
held no hearing prior to the issuance 
of the order and none of the insur- 
ance companies involved had been 


order was 


afforded an opportunity to present 
evidence or other information to 
support the prevailing rates. They 
urged that they were entitled to a 
hearing; that the Superintendent 
was obligated to proceed on the 
basis of evidence adduced by his 
counsel in his behalf, and counter- 
vailing evidence introduced by the 
companies and any other interested 
parties; and that a record of such 
evidence should have been made, 
and should have formed a basis for 
findings of fact, which in turn should 
have constituted the foundation for 
any order fixing rates. 


(Continued on the next page) 
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The Judge Says—Continued 


On the other hand, the Superin- 
tendent of Insurance contended that 
the statute does not require him to 
proceed by formal hearings, but that 
he is empowered to act on the basis 
of a formal investigation and his 
personal knowledge, without any 
representation on behalf of the in- 
terested parties. The Court 
tained the contention of the plaintiffs 
and declared the rate reducing the 
order to be invalid. An administra- 
tive agency, in establishing a basis 
for regulatory action, particularly an 


sus- 


order fixing rates, is under an obli- 
gation to give notice and to accord 
a fair and full hearing to all inter- 
ested parties, to take evidence, to 
make findings of fact based solely on 
such record, and to predicate its 
final conclusion on the findings of 
fact. Apparently all that the Super- 
intendent had done before issuing 
his order was to send a questionnaire 
to every fire insurance company do- 
ing business in the District of Co- 
lumbia, calling for certain informa- 
tion relating to its activities. The 
companies were not even apprised of 
the purpose for which the replies 


Accident, Health, 


Casualty, 
Fidelity & Surety 


ACCIDENT so CASUALTY 
INSURANCE COMPANY 


of Winterthur, Switzerland 


Organized 1875 


Ill John Street - 


Ogden Davidson 


United States Manager 
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New York, N. Y. 


Charles A. Barkie 


U. S. Assistant Manager 


were to be used. Presumably, after 
examining these replies and consid 
ering such other data as he deeme, 
wise, the Superintendent issued hj, 
order. 


In arriving at its well-considere 
decision the Court relied strongly o 
the opinion of Mr. Justice Cardoz 
in Ohio Bell Telephone Co. v. Put 
lic Utilities Comm., 301 U. S. 29 
The following quotation from Judg 
Cardozo excellently sets forth th 
reasons why full and fair hearing, 
are necessary in order to protect thi 
individual against arbitrary action, 
government agencies : 


“From the standpoint of dw 
the pre tection of the in 
dividual against arbitrary actior 

a deeper vice is this, that ever 
now we do not know the particu 
lar or evidential facts of which th 
Commission took judicial notice 
and on which it rested its conclu. 
sion. Not only are the facts m 
known; there is no way to find 
them out. When price lists o 
trade journals or govern 
ment reports are put in evidene 
upon a trial, the party agains 
whom they are offered may se 
the evidence or hear it and parr 
its effect. Even if they are copie 
in the findings without prelim 
inary proof, there is at least a 
opportunity in connection with 
judicial review of the decision t 
challenge the deductions ma¢ 
from them. The opportunity § 
excluded here. 
withholding from the record th 
evidential facts that it has gath- 
ered here and there, contents tt 
self with saying that in gathering 
them it went to journals and tax 
lists, as if a judge were to tell us 
‘I looked at the statistics in the 
Library of Congress, and _ thei 
teach me thus and so.’ This wil 
never do if hearings and appeals 
are to be more than empty forms 


pre CESS 


even 


The Commission 


“To put the problem more cot 
cretely: how was it possible for 
the appellate court to review th 
law and the facts and intelligent! 
decide that the findings of thi 
Commission were supported >) 
the evidence when the evidence 
that it approved was unknown an 
unknowable ?” 
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REINSURANCE LESSENS THE SHOCK 


It is the extra protection of well planned reinsurance that 
sees heavy industry through catastrophic losses. Contin- 
uous production is only possible when losses are re- 
placed promptly. 

In the broad lines of coverage offered by the Excess 
there is a contract that will fully meet the most exacting 
requirements. 

For dependable reinsurance underwriting, backed by 
specialized experience, call the Excess. 
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118 William Street, New York 7, N. Y. 





Writinc Att CLasses OF INSURANCE 
LocaL AND CountTrY WIDE 








——_ 


FOUNDED 1864 
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Brokerage & Service Depts. 
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SPEAR AND COMPANY, INC. THE Wi ELEPHONE Robert Howard J. M. Williams J. A. Carmody 
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Buffalo Insurance Co. 
Ohio Farmers Insurance Co. 
Ohio Farmers Indemnity Co. 








New vor 7.w¥, AGENCY, Inc. 
METROPOLITAN—SUBURBAN—INLAND 











LIMITED 
INSURANCE BROKERS 
CANADA CEMENT BLDG. 

















i Angel Oakl. MARINE AND WORLDWIDE BINDING 
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COLORADO OREGON 


728 GAS & ELEC. BLDG. 
DENVER, COLO. 
GENERAL AGENTS 
FOR 


THE ENTIRE ROCKY MOUNTAIN AREA 
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MASSACHUSETTS 


BATES LIVELY & PEARSON 
3rd Floor Yeon Bldg. 
Portland Oregon 


Oregon's Largest General Agent Serving 
Oregon Agents for 47 Years. 








JONES & PROCTOR BROS., LIMITED 
GENERAL INSURANCE BROKERS 
100 Adelaide St., West, 
Toronto. 
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BOIT, DALTON & CHURCH 
INSURANCE 
Local and Out-of-Town Agency and 
Brokerage Accounts Solicited 
89 BROAD ST., BOSTON 








THE KOLOB CORPORATION 
General Agents 
Utah, Idaho, Montana, Nevada 
COMPLETE INSURANCE SERVICE 
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Salt Lake City, Utah 








MELLING & BEVINGTONS LTD. 
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FAIRFIELD & ELLIS 


60 Congress St., Boston, Mass. 
79 John St., New York City 


FAIRFIELD, ELLIS & GRANT, LTD. 
460 ST. JOHN ST., MONTREAL, CANADA 
General Agents for Several Reliable Companies 
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B. P. CARTER COMPANY 
MANAGERS 
Virginia—North Carolina 
The London Assurance 
The Insurance Co. of The State of Penn. 


The Century Insurance Company, Ltd. 
The Manhattan Fire & Marine Ins. Co. 


RICHMOND 12, VIRGINIA 








REED, SHAW & McNAUGHT 


Established 1872 
Complete Insurance Facilities 


360 St. James St., W. Montreal, Que. 
64 Wellington St., W. Toronto, Ont. 

















OBRION, RUSSELL & CO. 


Service To 
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All Forms of Insurance 
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BLANE, FULLERTON & WHITE LTD. 


COMPLETE INSURANCE SERVICE 
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WILLIS, FABER & CO. 
of Canada, Limited 
INSURANCE BROKERS 
Board of Trade Bldg. 
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WILLIS, FABER & DUMAS, LTD. 
London, England. 
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JOHN C. PAIGE & COMPANY 
Insurance of Every Description 
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FAIRFIELD, ELLIS & GRANT 
LIMITED 
Successors to Barton & Ellis Limited 
INSURANCE ADVISERS 
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A. E. WILSON & COMPANY, LIMITED 
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e following questions and 


answers are taken from an interim written 


test on carrier's liability given in connection with an inland marine course 
of the School of Insurance of the Insurance Society of New York, Inc. 
(107 William Street, New York City). The answers shown, judged by the 
graders on the basis of correctness and reasoning, have been taken from 


papers turned in by the students. 


Give a short definition of a com- 
mon carrier. 

A common carrier is one engaged 
in the transportation of goods for 
hire who offers such service to any- 
one who will employ him. 


Is it necessary to pass over state 
lines to be a common carrier? Give 
your reason. 

No. Anyone who holds himself 
out to transport the goods of others 
for public hire is a common carrier, 
irrespective of where he operates. 


A motor carrier’s driver arrived 
at a shipper’s place of business and 
picked up an interstate shipment. 
He had no forms of bills of lading 
with him and the shipper had none 
either. Consequently, the driver 
wrote out a receipt for the shipment 
on a sheet of paper. Did this sheet 
of paper when receipted by the 
driver constitute a bill of lading? 

Yes. 


a. /s a non-negotiable bill of lad- 
ing a receipt for the merchandise? 

b. Is it a contract of carriage? 

c. 1s it presumptive proof of own- 
ership of the goods? 

d. Js a negotiable bill of lading 
properly endorsed proof of owner- 
ship of the goods? 

a. Yes. b. Yes. 


d. Yes. 


c. Yes. 


_“A” is an interstate common car- 
ner by motor truck. One of its 
trucks fully loaded is being operated 
on the public highway when its per- 
sonnel are held up at the point of 
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lethal weapons and kidnapped. The 
truck is driven off by the highway- 
men and later found empty, the en- 
tire cargo being stolen. The truck 
was in good condition, traversing its 
regular route. There were two men 
on the truck. All precautions had 
been observed. In other words, there 
was no negligence. Js the carrier 
liable to the owners for the value 
of the cargo stolen? Why? 

Yes. A common carrier is liable 
for all loss or damage sustained to 
cargo while in its custody except 
for the Act of God, the public enemy, 
the authority of law or the act or 
default of the shipper. 


Why is it necessary to surrender 
a non-negotiable bill of lading to a 
carrier in support of a claim? 

Because the holder of the bill of 
lading is presumed to be the owner 
of the merchandise. The carrier 
from a practical standpoint will rec- 
ognize the holder of the bill of lad- 
ing as the owner of the goods but 
requires him to surrender the bill of 
lading in order to prevent its later 
presentation by others. 


Under the rules of the Railway 
Express Agency Official Express 
Classification, when articles are 
shipped and a valuation in excess of 
$50 or 50 cents per pound is de- 
clared, does lability exist for the 
payment by the Express Agency of 
the full amount of the loss. Give 
your reason. 

Under the rule of the Express 
Classification, when the declared or 
released value exceeds the base valu- 





ation of $50 for any shipment of 
100 pounds or less or not exceeding 
50 cents per pound actual weight 
for any shipment in excess of 100 
pounds, the charges are 10 cents 


greater for each $100 or fraction 
thereof in excess of the value stated. 
In cases of partial loss or damage, 
the Express Agency will be liable 
for the actual value of the goods 
lost or destroyed up to but not ex- 
ceeding the total value declared at 
time of shipment. 


A claim was filed with a carrier 
for concealed loss, otherwise known 
as pilferage. This carrier and others 
had promulgated a rule that, in re- 
spect to concealed loss or pilferage 
claims, consignees must afford the 
carrier the right to inspect within 
fifteen days after receipt of the ship- 
ment, but such rule was not part of 
the Classification, wherein the bill 
of lading was incorporated, or of the 
Tariff governing the shipment. The 
opportunity to inspect was not given 
the carrier; hence, the carrier dis- 
claimed liability. 

a. Was such declination justified? 

b. In your opinion would the 
declination stand up in the event of 
litigation? 

c. Give your reason. 

a. No. b. No. c. The bill of lad- 
ing together with the provision of 
the Tariff filed with the Interstate 
Commerce Commission constitute 
the contract of shipment between 
the carrier and the public. The rule 
is not a part of the contract and 
therefore not enforceable at law 
against the claimant. 

(Continued on the next page) 
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Quiz of the Month—Continued 


“A” sold “B” a shipment of goods 
for $500 F.O.B. point of origin, 
freight charges prepaid but invoiced 
to “B.” The shipment was destroyed 
by fire enroute. “B” claimed of the 
carrier the destination value of the 
shipment, which was $600. He also 
claimed from the carrier a refund 
of the prepaid freight charges 
amounting to $5 because the carrier 
had breached its contract to deliver. 
Is the claim for refund of the freight 
charges correct? Why. 

The claim is incorrect. To estab- 
lish the value at destination, the 


goods would have to be located at 
that point and it would cost “B” 
the $5 to get them there. Hence, to 
add freight charges to the destina- 
tion value would result in a double 
inclusion in that value of the amount 
of the freight charges. 


The terms of sale are F.O.B. point 
of origin, freight charges prepaid. 
Which of the following is correct 
and give your reason: 

a. Title to the lading under these 
terms passes from the shipper to the 
consignee at point of origin in ac- 
cordance with the F.O.B. point 
named. 








sideration. 
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qualifications of the company he offers to his 
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b. Title passes from the shipper 
to the consignee at destination be- 
cause the freight charges are pre- 
paid. 

a. is correct. As to goods sold 
F.O.B. origin, freight charges to be 
paid by the buyer, title to the goods 
passes to the buyer at point of origin, 
Where the goods are sold F.O.B, 
point of origin, freight charges being 
paid by the seller but charged to the 
buyer, title passes to the buyer at 
point of origin. Where, however, 
freight charges are assumed by the 
seller, whether title passes to the 
buyer at point of origin, even though 
the term F.O.B. point of origin is 
used, has not been the subject of 
Court decisions, but it would be held 
that the prepayment of the freight 
charges by the seller would not over- 
come the F.O.B. terms. Hence, title 
would be vested in the buyer. 


FIRE COMPANIES FINED 


HE Missouri Supreme Court in 
handed down at the 
year end ruled that 122 stock fire 
companies were guilty of bribery 
and fraud in connection with the 
rate litigation compromise of May, 
1935 and assessed aggregate fines 
against the companies of $2,090,000 
in lieu of license cancellations. Fines 
levied ranged from $10,000 for most 
companies to a maximum of $132,- 
000. The decision resulted from quo 
warranto ouster proceedings insti- 
tuted by former Attorney-General 
Roy McKittrick in May, 1939 
following disclosure of bribery in 
the negotiated 80%-20% Missouri 
compromise settlement. 


a decision 


A & H VOLUME UP 


CCIDENT and health insurance 

premium volume for 1946 will 
reach $675,000,000, an increase of 
approximately 15% over 1945, ac- 
cording to the Health and Accident 
Underwriters Conference, Chicago, 
Illinois. This total represents all 
classes of coverage including both 
group and individual policies but 
does not include Blue Cross or 
medical service plan premiums. 
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COMEDY IN CLAIMS 


RUMPY gophers, — elderly 

horses and visiting firemen 

cost us cash recently. But 
that’s not all. We paid out for a 
case involving a happy hunter who 
trapped his own nose. AND this 
is also the dressing room story of the 
girdle that trapped . . . well, read 
on... 

Aetna now knows a gopher who 
was living in a three-room 
hole in California. One day not long 
ago our animal friend was startled 
when a hand came shoving through 
his front door. Maybe the meat 
shortage had hungry humans hunt- 
ing in holes? Anyway, the gopher 
gobbled. An eleven year old boy 
screamed . . . and insurance paid the 
doctor’s bills. 


Ce ZV 


She Hit the Jackpot 


Minnesota hit the 
jackpot recently. Insurance ap- 
parently covers sportsmen (and 
women) who play slot machines. 
The mademoiselle in Minnesota 
made some kind of history by WIN- 
NING on a pin-ball game. Rumor 
has it that she accomplished the mir- 
acle on her first nickle. This 
so amazed her sister that a back- 
slapping celebration started. Then 
the machine tilted. Tilted right over 
on the sister’s foot. A claim was 
made, and an accident policy covered 
hospital expenses for a broken big 
toe. 


A woman in 


there’s the tale about a 
Pennsylvania man who was enjoying 
a peaceful jog through the woods 
aboard his old and trusted horse. 
The dude cowboy urged his steed 
into a slow trot. The “gallop” was 


Then 


For February, 1947 


too much for old Dobbin, and the 
horse dropped out of the race. In 
fact, he dropped dead. Unfortun- 
ately, the rider fell and was pinned 
underneath the horse’s body. The 
man’s injuries were treated, and his 
insurance paid: for hospitalization. 


Restless Raccoon 


The other day a restless raccoon 
invaded a women’s hotel room at a 
vacation resort in Mexico. The 
animal went sleep-walking, climbed 
into bed with the guest . . . and bit 
her hip. The hotel owner, who 
also owned the raccoon as a pet, re- 
ported that the beast was not mad, 
just bored. Mad or bored, the rac- 
coon caused a rush call for anti- 
tetanus serum. 

Another man, insured by Aetna, 
set out on a trapping trip in the 
woods. He may have been setting 
traps for raccoons, but he caught 
a great big Probosis. As he started 
to inspect a trap, the teeth of the 
gadget accidentally snapped 
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bruising his nose and actually clipped 
off the end. (Perhaps the approved 
claim paid for a plastic Probosis. ) 

The dangers of gardening include 
raids by rabbits. One women saw 
a hare harrassing her lettuce leaves. 
She gave chase, tripped over a low- 
lying stone wall, and claimed pay- 
ments for a physician’s bill. 

Readers who are victims of a 
housing “squeeze play” by their 
landlords may smile grimly at what 
happened to the wife of an apart 
ment house manager. While dress- 
ing one morning, she pulled on 
her girdle. She squeezed, stretched, 
twisted, squeezed, yanked . . . and 
broke her finger! Yes, the company 
even paid that claim for medical 
expenses, 


Visiting Firemen 


Our next true story is the pay-off. 
It’s all about a party and some visit- 
ing firemen. 

One night the fire-fighters were 
invited to the swank home of a 
wealthy business man. Late in the 
evening one guest decided to take 
an invigorating plunge in the host’s 
swimming pool. It seems he had 
forgotten that earlier in the night 
the visiting firemen had conducted a 
demonstration with their pumps. 
Our hero dashed out along the div- 
ing board and leaped head first . . . 
right into the empty pool. The high 
diver’s broken nose was repaired at 
our expense. 

And then there’s the case of the 
old woman who swallowed that .. . 
but never mind, you get the general 


idea... 
—The Aetna-izer 
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Subrogation—from 30 


gation clause of the standard policy 
is valid and binding on the insured 
and the insurer, and upon payment 
of the loss sustained by the insured 
within the coverage of the policy, 
the insurer is subrogated pro tanto 
to the insured’s right of action 
against the person responsible for 
the loss. 

An insurer by payment of the 
loss does not ipso facto become sub- 


rogated to the rights of the creditor. 
It acquires a right of action which 
must be actively asserted and estab- 
lished by a judicial proceeding. In 
such a proceeding, the subrogee has 
the burden of proof. It must show 
first, the right to be subrogated ; and 
second, that the debtor is legally re- 
sponsible for the loss and claim to 
which it is subrogated. The statutes 
of the State in which the cause of 
action may affect the pro- 
cedure of enforcing such right, and 


arises 





A. 
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dishonest employees. The financial security of the employers in 


your area deserves the best in protection . 


. especially during 


these times of new and unproved personnel, and the stronger 
temptations resulting from today’s unsettled conditions. 


Here is a vast source of increased premiums. Capitalize on it by 
offering a London and Lancashire Blanket Fidelity Bond. It 
provides assurance at all times that all employees are covered 
by a company universally known for its strength and service. 


tHe London ano Lancashire 


GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. @ ORIENT INSURANCE COM 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LTD. @ SAFEGUARD INSURANCE 
STANDARD MARINE INSURANCE COMPANY, LTD. 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


COMPANY OF NEW YORK . 


(Fire Department) ° 











84 


they should be consulted before re. 
sort is had to a judicial proceeding, 
The burden of showing the right to 
subrogation is not as a rule an 
arduous one. The burden of show- 
ing that the subrogated claim is to 
be enforced against the debtor en- 
tails a showing of some wrongful 
or negligent conduct or omission on 
the part of the debtor. This may be 
a relatively simple matter or an ex- 
tremely difficult, if not impossible, 
one, depending largely on the time- 
liness of the investigation, the ability 
of the investigator to recognize the 
pertinent facts necessary to make a 
proper showing in court of the negli- 
gent or wrongful conduct of the 
adverse party, and the skill and in- 
dustry of the investigator in inter- 
viewing witnesses and assembling 
the evidence necessary to prove those 
facts. 


Pre-Requisite for Recovery of Loss 


Let us consider the pre-requisites 
for recovery of a loss, and _ their 
bearing on a proper and successful 
presentation of a case against a 
debtor. The investigation should be 
begun as soon as possible after the 
insurer has been advised of the loss. 
One of the most important factors 
in the preparation of the facts, is 
interviewing of witnesses. Delay af- 
fords an opportunity for witnesses 
to disappear, and as a consequence 
the true facts of the case may remain 
a hidden mystery until the witnesses’ 
testimony is given at the trial. Then 
it is too late. An unfavorable verdict 
may Le the result. The debtor has 
the advantage of usually being at 
the scene of the loss either in person 
or by representative, and he is able 
to secure the names and statements 
of the witnesses. He may also, un- 
intentionally perhaps, remove or ob- 
literate the evidence of his responst- 
bility. He may also discuss the mat- 
ter with the witnesses. In so doing, 
it is quite natural for the debtor to 
point out the negligence or wrong- 
the other party, and to 
minimize his neglect and wrong- 
doing by maintaining his act was 
quite a normal one under the cit 
cumstances, and that he did not have 
any alternative but to act as he did. 
It is a frailty of the human mind 
that one’s opinion is often formulated 


doing of 
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by virtue of suggestions or intima- 
tions implanted as a rule uncon- 
sciously in one’s mind. The opinion 
may not be based on a scintilla 
of evidence but having thus be- 
come crystallized and formulated, 
the mind of the individual becomes 
closed on that subject. He is 
positive his opinion is right and 
he is ready to defend it from any 
and all contradictions. 


Power of Suggestion 


Shakespeare, the consummate psy- 
chologist and dramatist, in his great 
drama, “Othello”, illustrates drama- 
tically the effect of the power of 
suggestion on the mind. Iago, you 
will recall, without an iota of evi- 
dence but solely through the power 
of suggestion and innuendo, con- 
vinced Othello that his wife, Des- 
demona, was unfaithful. Othello 
became so thoroughly convinced of 
Desdemona’s infidelity that he killed 
her. As a consequence of such 
infirmity of the human mind, fre- 
quently an investigator finds, when 
interviewing a witness upon a de- 
layed investigation, that the witness’ 
mind is made up, his thoughts have 
become crystallized into an opinion 
concerning the matter. If there is an 
invariable rule of human conduct, it 
is, that man does not, after having 
formulated an opinion, respond 
readily to arguments conducive to a 
change of mind. The witness may, 
by skill and adroitness, be persuaded 
of his error. Then, if he has not 
given to the adverse party a signed 
statement which so contradicts his 
sober judgement that his effective- 
ness as a witness is ruined, he may 
become a valuable asset. Often, 
however, one’s arguments are of no 
avail and the witness does not re- 
spond. He has become a witness 
for the adverse party. 


Photographs 


There is an old Chinese proverb 
which says, “A picture is worth a 
thousand words”. No trial counsel 
would dispute the merit of that 
statement nor deny the evidential 
and psychological value of photo- 
graphs to a court or jury. But 
photographs taken upon a delayed 
Investigation are usually not admiss- 


For February, 1947 





This eighty-three year old company, and its well established 


running mates are, year by year, gaining an ever increasing 


number of representatives among agents and brokers who like 


the Fireman's Fund way of doing business--a helpful under- 


standing of producers’ problems, fast countrywide binding 


service, and prompt and cheerful payment of losses. Multiple 


line facilities and unquestioned financial security are further 


advantages to both producers and policyholders. Companies 


of Fireman’s Fund Group are good companies to represent. 
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Listen to “Crimes of Carelessness", sponsored by National 
Board of Fire Underwriters, every Sunday afternoon on the 
Mutual network. See your newspaper for time and station. 





7 : 4 
Freemans Founp Group 


Fireman's Fund Insurance Company 
Firemans Fund Indemnity Company 
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ible in evidence to show the cause 
of the loss. To make a photograph 
admissible in evidence, it must be 
shown that it is the correct and 
substantial representation of the 
thing it purports to show. Delay 
not only affords an opportunity for 
witnesses to disappear, but also af- 
fords an opportunity for the removal 
or obliteration of physical conditions 
at the scene of the accident which 
may have shown the cause of the ac- 
cident. Any substantial change in the 


physical conditions of the scene of 
the accident renders a photograph of 
such a scene inadmissible in evidence 
to show the cause of the accident. 

With the taking of photographs 
it is usually advisable to secure 
measurements of the objects and of 
their relative distances from each 
other which will appear in the photo- 
graph. In some instances, where the 
distance may appear deceptive in 
the photograph, a measuring rod 


(Continued on the next page) 
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Subrogation—Continued 


should be placed in such a position 
that when the photograph is taken, 
the distance can be readily ascer- 
tained. 

The psychological effect of corro- 
borating proof is a fact that cannot be 
over emphasized. It is sufficient 
under the law to prove a prima 
facie case. This can be done without 
corroborative proof of any of the 
evidence offered. But in order to 
secure a favorable verdict, one should 
not rest until all means of corrobora- 
ting the evidence to be offered have 
been exhausted. 

Imperative as it is, for the suc- 
cessful preparation of the case to 
secure statements of witnesses and 
photographs of the scene of the acci- 
dent, such statements and photo- 
graphs may be relatively useless and 


purpose in mind of showing the 
negligence or wrong-doing of the 
adverse party. The knowledge of 
the witness and the facts to which 
he can testify, must be pertinent to 
the issues involved in order to be of 
any value. The photograph must 
represent physical conditions that are 
conducive to the proof of the case. 
To secure the most productive 
statements of witnesses and the most 
helpful photographs, involves for- 
mulating a theory or plan of proced- 
ure that is calculated to obtain a 
successful termination of the case. 
This often entails the summoning of 
experts to the scene of the accident 
that they may view the premises and 
conduct any scientific test that the 
exigencies of the occasion may re- 
quire. But experts are as a rule 
laymen, and unless their activities 
are directed to obtaining evidence 








Also, any theory or plan of pro. 
cedure would be relatively worthless 
with due 
recognition of the various principles 
of law involved in the 
with due 
governing the proof and admission 


unless it is formulated 
case, and 
recognition of the lay 


of testimony. To meet these require. 
ments the service of a lawyer js 
required. He should not be an) 
lawyer but the lawyer; the one wh 
will have the responsibility of con- 
ducting the trial of the case in th 
event a settlement is not 
Since, on his shoulders will rest th 
responsibility of securing a favorabk 
verdict in the trial, h 
should have the opportunity of di 
recting the marshaling of the ey 


effected 


event of 


dence requisite to securing a favor 
able verdict, as it is only after 
thorough compilation of the fact 
that the law applicable to the cas 








an unnecessary expense unless they that is pertinent and admissible, can be determined. 

have been procured with the definite their endeavors may be nugatory. There is an ancient adage whic 
asserts that a court house doo - 

swings both ways. The merit of this 
aphorism is too often recognize se 
‘a4 after an unfavorable verdict has bee: : 
TOO OL returned. It is a relatively simpk é 
s 8 @ matter to institute a proceeding i ye 
court, but to stay in court until - 

favorable verdict is obtained, is tl 
serious problem to be solved. The _ 
secret of a successful termination o 
of a law case, lies in its preparation, ki 
Delay, as has been shown, in refer ” 
ring the case to the lawyer is ai p! 
impediment to its preparation. | re 
some instances the delay may prov th 
to be fatal. a 
OV 

Instruct Adjusters 
I "T FAIR!” 

oF ae A: Se T ISN ° Substantial recovery is often de "a 
We saw the Agent's point—an insured is insurable when in his nied = insurer for ironing — kr 
prime, but when advanced age creeps up, he's cast aside as an action being taken to effect that end ia 
undesirable risk. This deficiency could be great! - 
It isn't fair, we agreed! . . . and that Agent gave us the incentive diminished by the msurer eT ot! 
for developing the now popular Advanced Age Accident In- its adjustors, who ge usuall) a pr 
surance Policy. * first representative ol the insurer al ri 
You may have ideas for new or improved coverages, too. the scene of the loss, to rege th 
Why nottalk them over with us? the foes has been caused, oe H 
tributed to by the ig aap” ie 

wrong-doing of a party other thal 
ot. PAUL FIRE & MARINE INSURANCE CO. the insured, and if to immediate = 
MERCURY INSURANCE COMPANY summon its local trial counsel. 3 pn 
SAINT PAUL-MERCURY INDEMNITY Uo. such procedure the trial counsel wi . 
oy erent pewreendle eg — be able to render a more effect ts 
New York Sf. Paul, Minn. San Francisco service and one that will inure @ on 
*If you're not familiar with Advanced Age Accident Insurance — write us. rectly to the insurer s financial gal! pe 
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GLANTE 


from other Fields 





“Drop In” vs. Planned. Calls 


HieRI was a time when sales 
managers urged their men to 
“ring doorbells,” making call 
after call, as fast as possible. 

This philosophy of selling, based 
on the idea that the law of averages 
will take care of a salesman’s busi- 
ness, may be correct for some simple 
sales many 
propositions it is not productive. 

As one salesman puts it, “I figure 


sales 


tasks, but for 


a prospect has a right to expect that 
each who on him 
knows that he has a_ proposition 
which is reasonably certain to fit the 
prospect's needs. Unless the sales- 
man knows this, he is just wasting 
the average prospect’s time. But 


salesman calls 


more important, he is wasting his 
own time, 


Pick the Good Ones 


There are, of course, exceptions 
to this rule. If a salesman is sell- 
ing rubber heels or sole leather he 
knows enough to call on every shoe- 
If he sells medicine he calls 
on every druggist. But for many 
other lines where the customer or 
prospect is not as plainly identified 
as in cases such as those mentioned 
the salesman has prospects galore. 
How shall he determine the good 


ones fF 


maker, 


In many lines such as cash regis- 
ters, adding machines, check writ- 
ers, almost every business house is 
a prospect. A man selling motor 
trucks might find that two out of 
every five business houses are pros- 
pects for some kind of truck. But 
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~*~ & * 
suppose he sells big, heavy duty 
trucks. How can he select the best 
prospects ? 

One salesman uses the vocational 
plan of selling. He learns a great 
deal about one line of business at 
a time. Then he specializes on sell- 
ing people in that line of business. 
For example, a heavy duty truck 
salesman learns about the coal busi- 
He sees all the coal dealers 
in his territory. He can talk in- 
telligently to them. He knows about 
delivery costs, operating costs, re- 
pair costs, mileage expected and 
many other about the coal 
business. 

Then he moves on to the lumber 
business, the building materials busi- 
ness, and so on. He finds this plan 
very productive. Prospects in each 
line of business are glad to talk 
with a salesman who knows some- 
thing about their problems. 


ness. 


facts 


Ask Questions 


Another plan is to gather infor- 
mation about prospects as you go 
along. For example, you have a 
customer at the corner of 12th and 
Walnut Streets. There is another 
prospect at the corner of 14th and 
Walnut Streets. Ask the one you 
sell what you need to know about 
the other fellow. Working this plan 
all the time constantly builds up the 
amount of information you possess 
about many prospects. 


If you know many other salesmen 
in your territory you can obtain a 
surprising amount of information 
about prospects from the salesmen 
who are already selling them. 

Another plan is to call the com- 
pany on the telephone and ask the 
operator a few well selected ques 
tions. She can, if you are courteous 
and friendly, give you much help 
ful information. 


Read Advertisements 


One salesman does this. He fig- 
ures a company might be advertis- 
ing, then he goes to the library and 
reads its advertising. This gives him 
a better idea of what kind of com 
pany it is. 

What method a salesman uses is 
not so important as the fact that he 
uses some method to avoid the neces- 
sity of going up to the receptionist 
and saying: “Who does the buying 
here?” 

Asking such a question does sev 
eral things. It tells her that you do 
not know the man whom you want 
to see, and it tells her that you have 
not thought enough of getting busi- 
ness there to find out the name of 
the right man to see. Just by a 
mere inflection of her voice she 
relays all this information to the 
buyer. 

Do you want on office reception- 
ist intimating such things when you 
call? Then get more information on 
every prospect before you call. The 
time spent doing this will be well 
spent. 


—From Sales Methods Research Service 
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Builders’ Risk—-irom 26 


form may be so endorsed. When 
not otherwise insured, this form 
covers the builders’ sheds, fences, 
tools, equipment and apparatus of 
every description entering into or 
used in the construction of the build- 
ing. Therefore, if the assured is a 
contractor, and his equipment is not 
insured under a contractors’ equip- 
ment floater or similar policy, such 
value should be taken into considera- 


tion in determining the amount of 
insurance so as to comply with the 
100% coinsurance clause. 


Coinsurance 


Both forms have the equivalent of 
a double barrelled 100% coinsurance 
clause. The completed value form 
limits the recovery at any date dur- 
ing the construction to that propor- 
tion of the provisional amount which 
the value at the time of loss bears to 
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TAVERN BEGINNINGS ... Continuing a Londoncustom, 
early American underwriters conducted their business in taverns. 
In 1761 Philadelphia underwriters met at the London Coffee 
House where they maintained the Old Insurance Office. It re- 
quired only two clerks to run it, their working time being from 
12 to 1 midday and 6 to 8 in the evening. An exciting rivalry 
went on with the New York Insurance Office next door, where 
policies were returned to NewYork for underwriting. During the 
Revolutionary War, Philadelphia’s insurance center changed 
from the London Coffee House to the City Tavern. New York 
and Boston also had tavern headquarters for Marine and other 
underwriting. In many inns in other parts of the country, it was 
the custom to set aside one room solely for insurance business. 


The National Union and Birmingham Companies have long realized 
the stimulating benefits of friendly rivalry among insurance companies 
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the completed value, but in any case 
not more than the provisional 
amount. Then in the next paragraph, 
the company’s liability is limited to 
no greater proportion of any loss 
than the provisional amount bears to 
the value of the property at date of 
completion. 

The reporting form has a full re- 
porting clause, sometimes called an 
“honesty clause,” wherein it is a 
condition of the policy that the in- 
sured shall be indemnified for not 
more than that proportion of any 
loss which the last reported value of 
the property covered bore to the ac- 
tual value of such property at the 
time of such report. This is fol- 
lowed by a regular 100% coinsur- 
ance clause. Therefore it is impor- 
tant that the amount of insurance 
inserted in the form and in subse- 
quent reports represents 100% of 
all the values to be covered. 


Reinstatement of Loss 


Under the completed value form, 
any loss, regardless of size, is auto- 
matically reinstated, but the insured 
must pay a pro rata additional pre- 
mium on the amount of such loss for 
the unexpired term of the policy. 
The usual clause automatically re- 
instating losses which are not in ex- 
cess of $100 is not incorporated in 
this form. 

However, the reporting form does 
provide for the automatic reinstate- 
ment of any loss not exceeding $100. 
Any loss payment in excess of $100 
reduces the insurance by the amount 
paid and therefore should be taken 
into consideration in figuring the ad- 
ditional insurance on the next report 
of values. 


Occupancy 


soth forms have an occupancy 
clause. In the completed value form, 
the insurance covers the property 
only while the building is in the 
process of construction and unoc- 
cupied. When it is occupied in 
whole or in part, the company must 
be notified and the rate adjusted, ex- 
cept that if the building is a mant- 
facturing plant, machinery may be 
set up and tested. 

Under the reporting form, the 
premises must not be occupied for 
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any purpose during the continuance 
vf the policy without written con- 
sent of the company; except that 
machinery may be set up and oper- 
ated solely for the purpose of test- 
ing. 

The unexposed builders’ 
risk rates are quoted in most ad- 
visory rule books. These rates are 
subject to the usual coinsurance 
credits. However, if the builders’ 
risk is exposed within 40 feet by a 
brick building, or within 60 feet by 
a frame building occupied by a mer- 
cantile or special hazard, it is neces- 
sary to secure a specific rate from 
the Inspection Bureau. This feature 
js sometimes overlooked at the time 


_ . 
gross 


of sale. 


Cancellation 


Under the completed value form, 
the policy may be cancelled with the 
return premium based upon the pro- 
visional amount, in accordance with 
the regular cancellation rules. In 
most jurisdictions, there are no spe- 
cific rules for the cancellation of re- 
porting form policies and many 
agents are puzzled as to the correct 
It would be helpful if 
uniform rules were established and 
published in the rule books. 


procedure. 


To determine the return premium 
on a pro rata basis: Obtain the an- 
nual premium by multiplying the 
amount of insurance in force at 
time of cancellation by the rate and 
use this amount as a basis for cal- 
culating the pro rata return pre- 
mium. To determine the return pre- 
mium on a short rate basis: Obtain 
the annual premium by the same 
method just described, that is, by 
multiplying the amount of insurance 
in force at time of cancellation by 
the rate, then multiply this amount 
by the short rate return percentage 
(not the earned percentage) to ar- 
rive at the return premium. In both 
cases, the earned premium may be 
obtained by subtracting the return 
premium from the total net premium 
paid by the insured. 

Obviously, neither of these forms 
was intended to be used in connec- 
tion with dwelling risks unless 
extraordinary values are to be cov- 
ered. In most cases, it would involve 
the cancelling and rewriting of the 
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If you want more advantages to offer your cli- 
ents, American Motorists is the company for you. 
In AMICO you can give your clients: 


MORE LINES .. . all the casualty coverages and bonds they 


need for their personal and business protection. 
i 


MORE SAVINGS through American Motorists participating 
policies. 


‘MORE SERVICE through AMICO's efficient nationwide claim 


facilities and safety engineering. 


MORE SECURITY in a soundly managed $14,000,000 insur- 


ance organization. 
And, these plus values will result in more income for you. 


If you want a “‘live’’ connection with a multiple- 
line company, find out about the AMICO fran- 
chise in your community. Just write on your 
letterhead today! 





Philadelphia (7): 
12S. 12th Street 


Los Angeles (5): 
Kemper Companies Bldg. 


New York (17): 
342 Madison Ave. 


Boston (16): 
260 Tremont Street 


Atlanta (3): 
Kemper Insurance Bldg. 


* LNonerican 
MOTORISTS INSURANCE COMPANY 


James S. Kemper, Chcirman 
H. G. Kemper, President 


SHERIDAN AT LAWRENCE : CHICAGO 40, U. S. A. 


San Francisco (4): 
Russ Building 


New Orleans (12): 
Hibernia Bank Building 


Syracuse (2): 
Syracuse-Kemper Ins. Bldg. 





A NATIONWIDE COMPANY WRITING ALL FORMS OF CASUALTY 
INSURANCE AND FIDELITY AND SURETY BONDS 





PENNSYLVANIA 
LICENSING SUIT 


policy after a few months, and on 
the ordinary dwelling the savings in 
premium would not be sufficient to 
warrant the extra expense. The reg- 
ular dwelling form gives permission 
to complete and occupy. Our friends 
on the Pacific Coast have a good 
rule for insuring dwellings in course 
of construction. They use the regu- 
lar completed dwelling form and 
rate but write the policy for a term 
of fifteen months for an annual pre- 
mium, or a term of thirty-nine 
months for the three year premium. 


HE Dauphin County (Harris- 

burg, Pa.) Court has ruled in 
favor of Pittsburgh agents by direct- 
ing the Insurance Department to re- 
quire underwriting experience of all 
applicants for an insurance agents’ 
license. The suit was instituted 
after a number of General Motors 
automobile dealers were given State 
examinations for agents’ licenses. It 
is understood that the case will be 


From an address before the National Asso- appealed. 


ciation of Insurance Agents. 
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This month the Security companies 
are launching a new public relations 
program primarily designed to help 
our agents in their efforts toward 
greater understanding of insurance 
among their own clients and prospects. 

The program is built around folders 
like the one above and the column 
reprinted at the right. There will be 
a new folder and column each month. 
The folders will bear our agents’ im- 
prints and will be supplied only to 
our agents to send their clients and 
prospects. Each column and folder 
will deal interestingly, informatively 
and readably with some subject on 





which most agents are answering 
questions day in and day out. 

Time and Newsweek will be used. 
These leading weekly news magazines, 
with combined circulations of two 
and a third million, reach the execu- 
tive and professional men and women 
who lead America. 

This advertising is not designed to 
sell insurance. It is intended to clar- 
ify confusions about insurance in the 
minds of America’s most important 
insurance buyers, and thus help our 
agents get and keep friends for their 
agencies, our companies, and the 
entire insurance industry. 


Security Insurance Companies 





Security Insurance Company of New Haven 
The East & West Insurance Company of New Haven 
New Haven Underwriters 
The Connecticut Indemnity Company 


HOME OFFICE: NEW HAVEN, CONNECTICUT 
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Why Insurance Agents? 

The insurance business isn’t complex becay: 
we like it that way but because there are , 
many differences in the coverage buyers wy 
and need. The main reason for the existe 
of the hundred thousand agencies js to 
the many types of insurance to the needs 
the hundred million Americans who } 
insurance. 

An insurance agent is a combination 
merchant and professional counselor, My 
people get confused between the two fy 
tions. Most insurance agencies today are ; 
individuals but partnerships or corporatio; 
but nevertheless, people usually refer to | 
individual in the agency they use as “ 
agent”. Depending on the location and 1 
of business done, the agency may reser 
a store, a law office, or even a kind of factor 
with scores of desks in long rows. 

A legend persists that insurance has to 
“sold”; that people rarely “buy” it. Lik 
good many legends this one isn’t as true; 
it used to be. There’s no way to find out ¥ 
uses more initiative, insurance man or buy 
because buyers don’t like to admit they 
been “sold” anything, and agents insist t! 
salesmanship is almost always necessary, 3 
most people buy fire and automobile ins 
ance as a routine matter. New and improy 
kinds of insurance, giving more coverage { 
less money—of which there are many—m 
be explained to people who need them, 
that’s salesmanship, then these types of j 
surance must be “sold”. 

Even well known kinds of insurance fr. 
quently require the initiative of the ag 
If you own real property the chances are 
to 1 it’s insured against fire. In the last t 
years you've probably seen a dozen advertiv- 
ments in the pages of Time pointing out that 
the dollar value of your property has g 
up. Likely as not you have increased y 
insurance. But did you do it on your own 
initiative or did your insurance man suggest 
it to you? Probably you did nothing wil 
he reminded you. 

A good insurance agency has an amazing 
fund of information at its fingertips. Not o1 
are there a hundred different forms of insu 
ance —all of vital importance to some ir 
dividuals or businesses— but there are 3 
sorts of variations and combinations. Fi 
men go into the insurance agency busine: 
today without special technical training. Ey 
the smallest agency needs a half dozen fa 
technical books known to the trade as ri 
and form manuals. Your agency may ha’ 
scores of them. 

Most people realize it’s necessary to tak 
a trained insurance man into their confiden 
to get insurance best for them and the 
pocketbooks. They know they can’t correc! 
decide what they need because they dot 
know enough about insurance — and life i 
too short for them to study insurance to fil 
out. They have other‘ things to do. So th 
trust an insurance man. 

One of the things they trust him to do* 
select for them a reliable company. Mo! 
than 5,000 American agents have done th 
by choosing one or more of the Secut! 
insurance companies: the Security Insuran 
Company of New Haven, The East & We 
Insurance Company of New Haven, the Ne 
Haven Underwriters, The Connecticut | 
demnity Company. 


. THE 


~~ SECURITY 


«a Insurance Companies 
Home Office: New Haven, Conn. 











the 


is a 
rest 
ploy 
the 
and 
cert 
Act 
the 
dire 
am 
in 1 
the 


hav 
plo 
Ne 
plic 
tiot 
in 1 


are 
(b, 
day 
da} 
the 
con 
dis 
the 
day 
afte 


deg 
Inc 
day 
wit 


an 


acc 
Co 
ve: 
pa; 








RANG 


Ps 


plex becay: 
there are « 
buyers War 
he €Xistep 
les is to 

the needs 

'S who } 


nbination 

selor. Mar 
ie two fur 
yday are 
COr poration 
refer to} 
use as “y 
on and ty 
ay resem 

id of factor 
vs, 

pe has to 

” it. Like 

t as true « 
ind out Ww 

an or buve 
Imit they 

s insist tl 

cessary, § 
obile insur 
1d improv 

“overage | 
many—mus 
od them. If 
types of j 


surance fr. 
the age 
neces are) 
the last ty 
n advertise 
ing out that 
y has gor 
reased your 
1 your own 
nan suggest 
thing until 


an amazing 
ys. Not on 
ns of insur- 
o some it 
ere are 4 
tions. Fe 
ey busines 
ining. Ev 
~ dozen fat 
ide as ral 

may hai 


ary to tak 
confiden’ 
and_ the 
correc! 
they dor 
and life i 
nee to fil 
lo. So the 


m to doi 
any. Mor 
done the 
e Securit 
TInsurant 
st & Wes 
n, the Ne 
ecticut | 


ITY 


mpanies 


onn. 








HAT is workmen’s compen- 
sation insurance? 
Compensation insurance protects 
the assured (or “employer” as he 
is also called) against financial loss 
resulting from injuries to his em- 
ployees for which he is liable under 
the Workmen’s Compensation Act 
and for which he is required to make 
certain payments as provided in the 
Act. The insurance carrier assumes 
the burden of making the payments 
direct to the injured employee. The 
amount to be paid is set forth clearly 
in the Compensation Act itself, and 
the employer, or his insurance 
carrier, is required to pay such ac- 
tual amount. There must, however, 
be a definite injury and it must 
have occurred in the course of em- 
ployment and arise out of it. The 
New York Workmen’s Law is ap 
plicable also with respect to occupa 
tional disease as listed and defined 
in the Law. 


Under workmen's compensation 
insurance, what must be done in case 
of injury or death? 

1. Duties of employer. 

2. Duties of entployee. 
3. Duties of carrier. 

1. The duties of the employer 
are: (a) Prompt medical aid. 
(b) Report on or before the 18th 
day after disability, or within eight 
days after knowledge of accident to 
the Commissioner that payment for 
compensation has begun; or, if he 
disputes claim, he must so notify 
the Commissioner on or before 18th 
day of disability or within ten days 
after knowledge of accident. 


2. The duties of employee are: 
(a) Written notice of injury or 
death must be given employer and 
Industrial Commission within 30 
days if an accident is involved, and 
within 90 days of disability where 
an occupational disease is involved. 
Failure to give notice bars claimant 
unless failure is excused by Board. 
(b) Claim must be made within one 
year after accident or death except 
that period may be extended to two 
years by the Industrial Board. 


3. Duties of carrier: (a) Report 
accident promptly to Industrial 
Commission; (b) Make prompt in- 
vestigation of the case; (c) Start 
Payments at a proper rate of com- 
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Material in this section is taken from questions raised and answers 
developed in the monthly meetings of Risk Research Institute, Inc., 
the national organization of insurance buyers and self-insurers. 


pensatable injury on the 14th day 
or file standard form converting the 
case, advising the Board thereot. 


Are rates for workmen's com- 
pensation insurance the same for all 
kinds of industry? 

No. The rates are predicated in 
general upon the hazards, wage 
scale of the industry, and loss ex- 
perience. 


What is an insurance company 
required to do when it writes a com- 
pensation risk? 

The insurance company must give 
notice to the Labor Department that 
it is assuming the compensation obli- 
gations. A copy of this notice must 
be sent to the Compensation Bu- 
reau. The company’s inspection and 
claim departments must be notified 
to service the risk and to inform 
the assured of the procedure to be 
followed in case of death or injury 
to an employee. The insurance com- 
pany is likewise obligated to give a 
posting notice to the assured. 


To what extent, if any, does negli- 
gence of an embloyee affect his claim 
under workmen’s compensation in- 
surance? 

Personal injuries arising out of 
and in the course of employment 
without regard to fault as the cause 


of the injury are compensatable ex- 
cept that there is no liability on the 
part of the employer for compensa- 
tion under the New York Law 
where the injury was solely occa- 
sioned by intoxication of the injured 
employee while on duty or by wilful 
intention of the injured employee 
to bring about the injury or death 
of himself or another. 


Under what conditions, if any, 
can a company cancel workmen's 
compensation insurance? 

The company can cancel work- 
men’s compensation insurance by 
direct notice to the assured, pro- 
vided they give the assured ten days’ 
notice. A workmen’s compensation 
policy can be cancelled because of 
poor experience ; or in case the em- 
ployer fails to cooperate with the 
company in connection with safety 
work; or fails to cooperate with the 
company in the matter of allowing 
the company to review his books for 
auditing the risk; or fails to pay the 
premium for the insurance. Notice 
also must be given the Commis- 
sioner. 


If a man owns a factory and has 

a small farm in conjunction with it, 

where he employs only three men, 

does he need to carry compensation 
insurance for the farm help? 
(Continued on the next page) 
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No, it is not necessary to carry 
insurance on farm help, the number 
of employees engaged in a farm 
has nothing to do with the question 
as to whether the employer is under 
the Compensation Act in connection 
with the operations involved. 


Are active officers of a corpora- 
tion covered by the compensation 
policy? 

Yes, unless they give the company 
a signed form asking to be excluded. 


What remedy, if any, is afforded 
an injured workman if the assured 
becomes insolvent? 

Insolvency of the assured has no 
bearing upon the benefits under 
compensation insurance. The insur- 
ance carrier would be obligated to 
satisfy any claim under the Com- 
pensation Law. 


In the event of a serious accident 
requiring immediate medical aid, 
can any doctor be called to give first 
aid who is not an authorized physi- 
cian? Can an ambulance be called 
without consulting the insurance 
company? 

Yes to both. 


CASUALTY AND SURETY AGENTS STATE POSITION 
ON RATE-REGULATORY LEGISLATION 


ARL P. DANIEL of St. Louis, 

President of the National Asso- 
ciation of Casualty and Surety 
Agents, has stated the position of 
this organization with respect to 
state regulatory legislation may be 
summarized as follows: 

1. The Association believes that 
every effort should be made to pre- 
serve state regulation of insurance. 

2. The great majority of the 
members believe that the strict con- 
trol over rates set forth in the All- 
Industry Bills (a) goes far beyond 
public interest and protection, (b) 
is an unjust regimentation of carriers 
that will minimize competition in 
rates and coverages, (c) imposes an 
unjustifiable expense upon the pub- 
lic, (d) forces a uniform rate pattern 
that is inimical to the best interests 
of producers and buyers, and (e) is 
not in the public interest; and that 
at a time when business generally 
is becoming encouraged by its new 
freedom from government interfer- 
ence, the insurance business should 
not voluntarily ask for unnecessary 
governmental interference with its 
activities by the several States. 

3. The believes no 
person or group outside the borders 
of a state should try to dictate the 


Association 
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degree of control over rates required 
to protect public interest under con- 
ditions existing in that state. The 
Association will continue to. cali 
attention to matters that should be 
considered, to advise the least degree 
of control over rates consistent with 
local conditions, and to render such 
help as it can to its members ( with- 
out lobbying) in putting into effect 
their own conclusions. 

4. The position of the Association 
is not intended as critical of, or a 
reflection upon, any insurance car- 
riers, Or upon any insurance com- 
missioner who favors strict regula- 
tion of rates. It 
others espouse a different philos- 
ophy, are as sincere in their beliefs 


recognizes that 


as are its members, and have the 
same right as the Association to 
work for what they believe best. 


BROKER'S POSITION ON 
RATE REGULATION 


RESIDENT Allen T. Archer 

has announced that the National 
Association of Insurance Brokers 
has taken the following position 
with respect to state regulatory 
legislation : 

1. Every effort should be made to 
preserve state regulation of imsur- 
ance. 

2. The strict control over rates 
set forth in the All-Industry Bills 
is not in the public interest. It (a) 
goes far beyond public protection, 
(b) is an unjust regimentation of 
carriers that will minimize competi 
tion in rates and coverages, (C) 
imposes an unjustifiable expense 
upon the public and (d) forces @ 
uniform rate pattern that is inimical 
to the best interests of the public. At 
a time when business generally 1s 
becoming encouraged by its new 
freedom from government interfer- 
ence, the insurance business should 
not voluntarily ask for unnecessary 
and excessive governmental control. 

3. No person or group outside the 
borders of a state should try 
dictate the degree of control over 
rates required to protect the public 
under the conditions existing in that 
state. 


Best’s Fire and Casualty News 
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WHAT PRODUCTION AIDS does the agent 
feel he needs TO INCREASE HIS PREMIUM 
INCOME? How does he feel about our cur- 
rent service features and sales promotion 
material? These questions are answered in 
a report to our agents titled “Here is the 
company service you helped design!” (based 
on the agent survey). 






when I think about the SERVICE I get 
from the Royal-Liverpool Group. 


Just recently they conducted a survey by 
mail which gave each of us agents the op- 
portunity to state his preferences and criti- 
cisms of the various services offered by 
the Group. Our recommendations will form 
the basis of an improved company service. 








ROYAL- LIVERPOOL GROUP 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK 8,°N. ¥. 


AN & FOREIGN INSURANCE COMPANY 
IN & GLOBE INSURANCE CO LTD. - 


BRITISH & FORFIGN MARINE INSURANCE 
THAMIS & MERSEY MARINE INSURANCE (¢ 
COMPANY * ROYAL INSURANCE COMPANY 





ANY FEDERAL UN 


1ON INSURANCE 


COMPANY, LTD 
IMPANY, LTD 
LTD 


CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA . THE LIV 
QUEEN INSURANCE COMPANY OF AMERICA + THE NEWARK FIRE INSUR 
THE SFABOARD INSURANCE COMPANY + STAR INSURANCE COMPANY © 





MONTHLY FIRE LOSSES 


ESTRUCTION by fire in the United States during 

1946, as estimated by the National Board of Fire 
Underwriters, produced the second largest property loss 
in the nation’s history and featured an unprecedented 
total for the closing month of the year. Estimated 
losses last year of $561,487,000, an increase of 23.3% 
over 1945, were less than one-tenth of one percent below 
the highest annual total ever recorded in the United 
States, $561,981,000 in 1926. 

Losses in December set a new record for a single 
month. Estimated at $58,094,000 they represented an 
increase 17.4% over December, 1945 and were nearly 
10% above the previous monthly high recorded in 
March, 1946, 


For February, 1947 


A comparative table of fire losses over the past three 
years follows: 





1944 1945 1946 

January ......... $ 38,572,000 $ 44,865,000 $ 49,808,000 
js eee 38,280,000 41,457,000 51,759,000 
ere 39,084,000 40,876,000 53,252,000 
oO” 34,746,000 37,950,000 52,153,000 
TN oes leh aati cups 32,815,000 34,153,000 46,094,000 
eee eee 30,555,000 34,090,000 44,240,000 
SS eee 32,706,000 34,054,000 40,998,000 
ee ae 30,618,000 34,096,000 40,019,000 
September ...... 31,448,000 32,447,000 40,256,000 
re 32,173,000 34,470,000 40,108,000 
November ...... 33,847,000 37,393,000 44,706,000 
December 48,694,000 49,478,000 58,094,000 
Totals $423,538,000 $455,329,000 $561,487,000 
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TSELLING TI 


from The HOME OFFICE 





THE LAW OF AVERAGES 


EW agents, and sometimes even 

old experienced hands, are likely 
to be discouraged after a long series 
of turn-downs from prospects. Actu- 
ally, the more “No’s” you get, the 
closer you are to a sale. 

If you sell out of four of 
your prospects and make 8&0 calls, 
your sales total is 20. If you sell 
only one out of ten, your score is 
8 sales. But regardless of your 
average, your sales total climbs in 
direct proportion to the number of 
calls you make. 

Do a real selling job on each 
prospect and make as many calls as 
you possibly can. The law of aver- 
ages is working with you. All it 
asks in return is that you keep on 
calling, keep on trying, keep on sell- 
ing.—American Arrow. 


one 


FIDELITY 


EW fidelity business is impor- 

tant to your immediate sale of 
other lines as well. All employes 
hired by a company carrying a blan- 
ket bond are required to completely 
fill out applications. These 
pleted applications, which are for- 
warded through your office, mean 
that any new employes taken on by 
the blanket bond client provide you 
with the best of prospects for other 


coni- 


types of coverage. 

A call on such a 
never be wasted time. He has just 
started working for your client so 
you know he'll be at home and not 
out-of-town with his family. He's 
happy, his job is new, and he feels 
important. Chances are his new 
salary is higher than his previous 
He’s HOT, and he’s yours! 
—Continental Agent's Record 


prospect can 


one. 
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HONESTY BONDS 


FAIRLY experienced and mod- 

erately clever embezzler can 
often cover up his tracks for years 
while piling up a huge shortage. 
It is the insidiousness of dishonesty 
which constitutes such a 
danger—a danger against which the 
employer has little defense except 
an honesty bond.—Ohio Casualty’s 
Pointers. 


losses 


A BETTER MOUSETRAP 


Goo things do not sell themselves— 
they have to be sold—in spite of the 
story about the man who made a better 
mousetrap and found the world beating a 
path to his door. When reapers were first 
made farmers refused to buy them; people 
refused to use the first telephones; families 
didn't want the early bathtubs; businessmen 
refused the typewriter; women refused the 
sewing machine; railroads wouldn't use the 
airbrake—to mention only a few of the good 
things that failed to sell themselves. Pa- 
tient salesmanship was needed. So it's clear 
why people do not beat a path to your 
door to buy the insurance they need so 
much but will never appreciate without your 
salesmanship.—Fireman's Fund Record. 


PPS. 


HERE is “gold” in personal 

property floater sales waiting for 
the agent who sells coverage rather 
than policies. The number of good 
prospects available to an agent is 
practically unlimited. While the 
“P.P.F.” was admittedly not de- 
signed for the low income individual, 
it fits a very definite need for that 
sound, substantial middle-to-high- 
income group of property owners 
whose values are likely to increase 
as time goes on. To our way of 
thinking, only a small percentage of 
the eligible prospects has been sold 
so far—The Hartford Agent. 


PS 


PROSPECTS ARE PLENTIFUL 
ON’T forget cameras. A great 
many sportsmen are also camera 

fans—in fact, a few years ago, whil 

writing a policy on a collection of 
guns, which came to over $5,000, | 
was quite surprised to learn that 
the prospect 
photographic equipment which came 
to over $7,500. I was able to insur 
this equipment simply by suggesting 
It. 


owned cameras and 


In almost every community ther 
are people who like antique furni 
ture. Since most 
acquainted in their respective con 
munities, it should not be difficul 
to contact a few of them. 


agents are well 


Usual 
most antique lovers are well-ac 
quainted with other people 
like this type of furniture, 
“ice can be broken” by 
contact (this is also true 
collectors). The “all risks’’ fine arts 
policy is very saleable to this typ 
of prospect—they prize their choic: 
pieces highly and like to talk about 
them. A few months ago, I had th 
pleasure of writing a fine arts pol 
icy of over $15,000 on the contents 
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and. the 
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of one room in a private residence. 
The d {etnaizer 


BURGLARY 


9 your burglary prospects: 
If you are robbed of valuables 
the chances are four to 

won't get them back, according | 

estimates based on figures of crim 
in 40 large cities. 


one Yyol 


If it is money the robbers steal 
the chances of getting it back ar 
one out of six. 
in only about one out of 10 cases 
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Blanket Bonds for Savings & Loan Associations— 
EER rere Jan. 25 
Blanket Fidelity Bonds ................ses00- eunaeecdaamenn Aug. 77 
Boss Blows His Top, The—Guy Fergason ....ccccccccccccce Nov. 35 
British Insurance Legislation ............sscccecceceecccees Aug. 39 
Builders’ Risk—W. CO. Dantels............-.ccscoccccccecccs Feb. 25 
Buyer’s Functions. A—Lowe H. Wiggers .......... ee ..June 41 
Buyers’ Round Table ...... BOCES AE CROCS ...+-Feb. 91 
Casualty Claims, Trends in—Hugh D. Combs .......2.+200+ Jan. 29 
Casualty Review—Alan O. Robinson 
eer 
Automobile Insurance ......+....+..- sesen6seoneecssonevee ae 
Compensation Insurance .........++++ ccunes Sascakione eeeeeedtne 49 
Aviation Insurance ....... bclsdees AEE EME oweeon Th 
Boiler and Machinery ...........+- (itt eiusseeedenees ee 
Plate Glass Insurance ...... ELLER IRE PTY .-July 72 
Accident and Health ...... CERRO 0900000000000 ae 
Burglary and Theft .....-...-..- cncidyeacrcencculeesven Aug. 64 


For February, 1947 


Claim Man and Public Relations, The—Frank Van Orman ..Aug. 4 









Clearing the Record—Elmer W. Sawyer .........0.0eeeeeeee an. 
Clerk’s Dream, A—Guy Fergason .........0.ccsseeeece Seceneu Jan. 95 
Companies Are Funny—Oarleton /. Fisher ............ oseees Nov. 22 
Sr SD ins 526660.05.0040066se0n000seenneeune Feb. 8 
Company Executive, If I Were a—R. M. L. Carson ....... -.-July 30 
COMRSEUCION TONES, PRIVEES cccccccccccclbcocccvcccescecess Sept. 56 
SE EE as 6 ccc cneeneeeeubensvesenes ss seeseuesens Feb. 2 
Ce ED Es MS 0.66000800080000.000000000d0000¥es Aug. 25 
Ce WEY SPRUE 6.6.0 0.0 0:6:0:00:0:6.0.00000000000768060000860EY ae 
Dead-Line Ahead—John A. Diemand ...............cceeeceeed Jan. 21 
ack cccenuwaceenaswsbscisnds<c’vessssenkewe Dee. 78 
Do You “Service” Your Reporting Policies ?—A. M. Wiley...Aug. 57 
“Drop In” vs. Planned Calls—John Garth ............000+ Feb. 87 
Federal Bonds, Surety Limits on . 14 
THE CHOU, THUBNIOE cccccccesccescccccsce ef 
Fidelity Coverage—Nathaniel P. Gardner, Jr. . 55 
Fifty Years of Avhievement—Percy Bugbee ..........eeeee00% May 45 
Pee CHOTIO PTRE, NOW ccc cccccccscscccsccsecvecs oeee.- May 34 
Fire Hazards, New Process—T. Alfred Fleming 

Fire Loss Adjustments—P. M. Winchester ...........ss.000- 

i in Crick hss eaNEken et Oeee seb Ace eis ewen 60 6trbs sees 

Fire Insurance, Now is the Time to Feature ............... 

ee I, SUNN 6.00.60 n.d4.60040d00 0.0.000v0 0d 6bes ened Jan. 


Fireproof Construction Defined 
Fire Protection, Gremlins of 











en . ccakwephebbbaveiesseodetecscsedessenedeen 
2 « . eres Spree ree. , 
Four Score Years—Frank A. Christensen ............00..0008 
French Insurance Companies, Naturalization of Ve 
—. -. . &  - eae ee ert eos Sept. 52 
Se ee OE TINOOIE .o.o6.000:00600000000600000000-04 July 43 
CD Oe DW NOONIOEE 6 occ c.in sien cnscccsededccdsdveseas Dee. 8 
Group Insurance—Robert M. Prince .......c.ceecceeeecees Sept. 19 
Hemispheric Conference ........ bnbke 6h 66Onsecenenneeseasen May 42 
Home Office and Field Appointments ...................0.. Feb. 57 
Hospital and Medical Care Plans—James FE. Bryan ........Jan. 83 
How to Outsell the Other Fellow—L. C. Brownson .......... June 8&3 
Human Relations—J. Dewey Dorsett ............0c0ceecceues May 47 
Tmprove Your Salesmanship—Richard C. Borden .......... Dec. 91 
Inland Marine—F. D. Hawkins..........0ccccccccecscccccecs Feb, 45 
Inland Marine Looks Ahead—F. S. Bankhardt .............. Oct. 37 
Inspections, The Value of—J. C. Davis ............020.c00es Aug. 55 
Insurance Buyer’s Job. The—John Stilwell ..............2- Aug. 23 
Insurance in a Free Economy—F. W. Sawyer ............ Sept. 
Insurance Procedure, Streamlining—Robert FE. Dineen ...... Dec. 23 
Tnsurance Research—Frank LANG .......cccccccecccccceccues May 20 
Insure Your Future—C. G. Hallowell...........0...seee0e § 
RROUENMES DUOC GUOLRUONE. oc0cscccccccccsccccccesccvecsese : 
It Pays to be Nosey—Harold B. Jones ..........c00cceceeeee } 
It’s Yours—Hold It—Charles J. Schoen . 
Legislation, British Insurance ........... . 
Letter Lessons—Fireman’s Fund Record . 6 
ee NE as seni caida aed spas -ae-boe bkne% nae deen doe ee . 
Light Streets for Safety—Ed C. Powers July 82 
Local Agent, If I Were a—Frederick W. Doremus .......... July 31 
Meeting the Challenge—John A. Diemand ..................4 June 23 
Mexico Coverage—Paul Benbrook ............ccceccceccceces Nov. 31 
Microfilming Insurance Records—L. C. Wesender ........... Oct. 33 
Modern Aids to Office Efficiency............c0.ccccccecceees Feb. 68 
Poy OP COUE—nEe, 0, CRONE o.05.0000000000scseecceees Sept. 16 
Montana Issues PPF Ruling ........ccccccccccscecceces .. Nov. 68 
eh ee ..ccccinbbans svdaakedbeedceesss sé Greuceod July 36 
Nationalization of French Insurance Companies—./J. Fourastie 
Feb, 21 
New Process Fire Hazards—T. Alfred Fleming .............. Oct. 73 
Now is the Time to Feature Fire Insurance ......... Dec. 84 
CRED BRUEIONE THIPOCEOEG oc ccicccc sc cccccvcccovcceoserccces Feb. 70 
Oklahoma Tnsurance Commissioner, New ..................Sept. 84 
. I "Racers aan RO mmm Feb. 73 
. Outlook for Use & Occupancy—Henry C. Klein ............. June 27 
Personal Property Floater Permitted in Connecticut ...... Sept. 36 
Problems Ahead—Charles J. Haugn ......00.cccccecccccucce Jan. 19 
Producer, What Now—E. W. Sawyer .........ccccccceccccces Oct. 23 
Products Liability Insurance—/J. M. Downey ............... Oct. 18 
Profitable Sideline, A—P. W. Stade ...........cccccccceceee May 35 
Promote Bank and Agent Auto Plan—O. Row Carlson .......J July 23 
Prospects, Tynes of—J. George Frederick .............6000200 July 79 
Public Law 15 and State Regulation—Wendell Berge ........ Dee. 25 
Public Law 15—Russell B. Gallagher ........... 00000000008 Jan. &7 
actin read muir kha G8 abed eA d aw alenn eww 6s 5 56s Feb. 71 
Public Relations, The Claim Man and—Frank Van Orman..Aug. 19 
ee EN ioc dnnecunnevceesahewesdvnecesasepebseuues Feb. 81 
Rate Regulation, What Kind of—Fdward ©. Stone ........ Ang. 21 
Ea aes Feb. 92 
Rate Regulatory Legislation—Fdward C. Stone ........... -Dec. 29 
Regulation. Adequate—Robert F. Dineen .................. Sept. 21 
Report of the Administration—Hunter Brown .............. June 31 
Represent the Buyer—Fred DeArmond ...........0c0.c00s Sept. 59 
Residence & Outside Theft Policy Rates Revised ........ Sept. 26 
Se SEE CUE 4.000000 benseccsendeusesececkacasévesesd Aug. 75 
95 











Risk Research Report .............-. iakimawecns pba -+++-Dec, 8 Today's Agent—Donald OC. Bowersock .........+++-+++++0005, Oct. % 
Safety and Insurance Section a iiutaietabbreaais 5 vee Aaa Feb. 73 Today's Opportunities—Z. M. Lang ..........eeeseeeeeeeees Nov, 39 
Bafety AWOL oc cccccccccccccccccccccccccccccccccccccccccose June 39 Trends in Casualty Claims—Hugh D. Combs ............... Jan, % 
Safety, Light Streets for—Fd CO. Powers ..... ss... sc eeeees .-July 82 Truck Insurance—Albert E. Spottke .......ccccccccccceeeess Oct. % 
Eaerty Breponsenttity in omer Veness suesvoeseoeeie at Types of rospects—J. George Frederick ........ss00..eeeees July % 
eles Slants from Other Fields ... .....00....ccccccsccccccs Feb. 87 Jnder-Ins Ww 2—A. L. Kirkpatrick .... 
Selection + Service = Sales—I/rving J. Maurer ......6644. --Aug. 69 ne ad ee ee ee Dineen = ~ . sees ” Gesctae’ ua 2 
Sell Comprehensive—Frank Adama, Jr. ......20eeeceee sees Ang. 44 Uniform Accounting—Shelby OC. Davis .........cecseceeceeee Aug. 1" 
Selling Tips from the Home Office ........-seseeeseeereees Feb. 94 =se & Occupancy, Outlook eg! ©. let .cccccccccecd June 9 
Sharpen Your Pencil—Hugene Whitmore ......... cocccescec Oe Valuation and Appraisal—Paul L. Whittington ............ Dee, 1) 
Small Town Agent—C. Kk. Hewitt ............0. sececceeeeeesAug. 33° Value of Inspections, The—J. OC. | GN ema anN i ig: Aug. & 
Squeaks, Squawks and Oil—Guy Fergason .......... +e+ee-Sept. 31 Washington Code, cd Sept. i 
State Regulation, Public Law 15 and—Wendell Berge ..... a 25 What Ja Wrong with Insurance?—Walter 0. Yeomans” .. + Sept. 5 
I OE eae -Feb. 5 What I Think 4 Wrong—W. Winthrop Clement ............ July 
Streamlining Insurance Procedure—fobert L. Dineen ..... 5 mee 23 What Kind of Rate Regulation awe SC. BtOne ..cccsce Aug. % 
Surety Limits on Federal Bonds ............. Gieheee nevescaiaaes 14 What’s Wrong with Reing Big?—G. W. Cecil ............... Oct. 77 
Swim With the Tide—Ray J. Beech ......... ccc ccceeeee -.- Sept. 41 Write it Right—H. N. Fullington ..ccccccccccccccccccccscece Oct. 2 
Three Horsemen, The—BSetter Vision Institute ........... -Sept. 65 Your Business—2H. W. Sawyer ....ccccccccccccsccescecs ooo NOV, 


Alamo Casualty, San Antonio 


ee EET) oc cccecececvess --Nov. 89 
Allstate lasuranes, Chicago 
(Increases Capital) .............. July 93 
America Fore Group, New York 
(Consolidations , al er May 103 
(Executive Changes) ............ July 93 
(Capital Increases) ............. Sept. 95 
(Mid-Year Returns) ...........- Sept. 95 
CREST BOVOMCOE) occccccccccocees Jan. 36 
American-Associated Companies, St. Louis 
(Executive Change) .............. Jan. 36 


American Automobile Fire, St. Lou 

(Additional Surplus Contcikaten). Jene 95 
American Casualty, Reading 

DED Ss cecdanuenesescen uc Jan. 36 
American Employers’ Insurance, Boston 

(Recent Advancements) ........ Sept. 95 
American Farmers Mutual, Chicago 

RP MIND) ob.0.cscccccecccens 93 
American Fidelity & Casualty, Richmond 

(Charter Revised) . Sept. 95 
American Fidelity, oe 

(Increases Capital) ica ai aelattcasaia Sha tad Feb. 33 
American reamed & Liability, New York 

(Examined) Nov. 

DED | ctsbceccenceseneoes re 
American Health Insurance, taltimore 

(Takes Over A. & H. Business)..Feb. 33 


American Insurance Group, Newark 


COMNCIRD CRAMMES) ccccccsccsccccve June 95 

(Staff Advancement) .............¢ Tnlv 93 

a... eee oseesee OF 

(New Vice President) ess obese Jan. 36 
American International, New York 

(Indian Affilate Established) ...May 103 


American Motorists Insurance, Chicago 
(See Lumbermens Mutual 


Er Tr. Sept. 104 
American Mutual Liability, Boston 

INOW CUMINEE) cccccvccceseccce “aay 103 

Recent Appointments) ......... May 103 
American Progressive Health, New York 

(New Company) ...cccccccccccccs May 103 
American Reserve, New York 

OO rrr. 

(Rouse Joins Staff) .........-..6. Ang. 93 
American States Insurance, a 

(Increases Capital) ..........+. -Feb. 33 
Anchor Casualty, St. Paul 

(Acquiring Fire Affiliate) ........ Aug. 93 

(Executive Changes) ..........++. ug. 


Angelina Casualty, Lu*xin 
(New Company) ..... 





(Additional Data) ..... Aug. 
Associated Factory Mutu: Providence 

(Keliy Joins Stall) .....ccccccace Feb. 33 
Associated Reciprocal, New York 

(Undr. Procedures Revised) ..... Jan. 36 


Atlantic City Fire, Atlantic City 
(Discontinues Insur. Operations) .May = 


(CDIssONVER) .cccccsccccccccccccecs Sept. 
Atlantic Mutual, New = 

(New Trustees) ..... Rieke one 6eenu Nov. 89 

(Fur Rate Credit) ........e0.---0e Dec. 37 

(Staff Promotions) .............++ Feb. 34 
Automobile Cluh, Columbus 

(Recently Incorporated) .......-.. Nov. &9 


Automobile Dealers Mutual, Kansas tn 
(New Company) ..... —evouesees Sept. 96 
Bakers Mutual, New York 
(Surplus Decreased) Nov. 90 
Bankers Indemnity Insurance, Newark 


CO GEES ccvciccccccccoccess May 14 

(Multiple Lines Included) ...... Sept 
Bankers Life & Casualty, Chicago 

(To Absorb spuemaenenel menemninen 95 

CHRRINOT) ccccccccccccccccccce .- July 93 

(Merger Completed) — ena einesan" ug. 
Bankers National Life, Montclair 

(Adds Christian Science Rider) ..Oct. 87 


Bituminous Casualty, Rock Island. 
. H. Cleaveland, Sr., Deceased) .July 94 


Boston Insurance, Boston 


(Staff Retirements) .........+...-. Aug. 94 
Boston Manufacturers Mutual, Boston 

(Consolidation) ...e.seeeeeee ee 
96 


INSURANCE COMPANIES REPORTED UPON 


Broward Surety, Fort Lauderdale 
eS | eee 
Buckeye Union Casualty, Columbus 
(Extends Underwriting Powers).May 104 
(Affillate’s Capital Eularged) ....May 104 
Buckeye Union Fire, Columbus 
iCapttes Enlarged) 
(New Financing) ° 
Butchers’ Mutual ‘Sesmabie, New York 
(Contemplutes Title Change) .....Nov. 90 
California Compensation, San Franciseo 
(See Great Western Fire & a 9” 
une 


104 


seer eeeseeeees 


eeeeecee 


Carolina Mutual, Charleston 

(Staff Chan ges) peminbesahhsees . Aug. 94 
Cavalier insusance, Baltimore 

(Now Pa. Casualty Kunning Mate) June 95 
Centennial Insurance, New _— 


(Capital Increase) .......... ...-Dec. 37 
Central Manufacturers Mutual, ‘Van Wert 

(Correction Notice) ............Sept. 96 

(Dividend Reduction) ............ Dec. 37 
Central Mutual, Chicago 

(Liquidation Payment Made) ..... July 

(Policyholders’ a Suit 

| OO. eee ere eee Dec. 37 
Century Indemnity, Hartford 

(Planning Merge ogee eae Feb. 34 
Cherokee Fire Insurance, Nashville 

Err Sept. 97 

PO coco Oct. 87 
Citizens Casualty, ~~ York 

(Reduces Capital) .......... -+..Sept. 97 


Citizens Mutual Fire, Janesville 


(Absorbs Dairyman’s Mutual) ..Jdan. 38 
Columbiana County Mutual, Lisbon 

(See Druggist Mutual) .......... Feb. 35 
Combined American, Dallas 

CHRCETO TANG FICE) 2 ccceccssecece Jan. 38 
Combined Mutual Casualty, Chicago 

(Elected Treasurer) ........... oom 90 

(New Vice President) ............ an. 38 
Commercial Bankers Mutual, Kansas City 

(Business Suspended) ............ Dec. 38 

OO” > ‘eb. 35 
Commercial Standard, Fort Worth 

(Increases Capital) ...cccccccccee May 104 

(Giicial CHANGES) ooccccccccecsccs Dec. 38 


Commonwealth Insurance, New York 
(Sixtieth Anniversary) ...........-Aug. 94 
Compania de Seguros, Mexico 
(Contemplates Capital Increase)..Aug. 95 
Connecticut General Life, Hartford 
(New Aviation Policy ) peveunseces June 96 
Consolidated Taxpayers Mut., New ork 
(Examined) May 105 
Continental Casualty, Chicago 
orld-wide Trip Accident) o«e he. 95 
(June 30th Figures) .......... -Sept. 97 
(A. & H. Department Enlarged) “ae 87 
Continental Casualty, Hammond 
(Premium Volume) .........+++. 
(Boiler & Machinery Reinsured). 
Co-Operative Casualty, St. Louis 
(Liquidation) 
Corroon & Reynolds, New York 


eee eee eee ee eee eee ee 


-Feb. 35 
-Feb. 35 


(R. A. Corroon Deceased) ........Dec. 38 

(Official Staff Changes) ........... Jan. 39 
Corroon & Reynolds, Wilmington 

(Recapitalization) .......... Oct. 87 


Cosmopolitan Mutual Casualty, New York 
(Changes Dividend) Feb. 35 


Country Mutual Casualty, Chteage 


aS ae Jan. 39 
Dairyman’s Mutual, Janesville 
(See Citizens Mutual) ............ Jan. 38 


Dearborn National Insurance, Detroit 
(Revised Reinsurance Arrangements) 
June 96 
Detroit Automobile Inter-Insurance, Detroit 
(Changes General Counsel) - Sept. 97 
Dixie Fire Insurance, Greensboro 
(Rutter Named Secretary) ........Oct. 88 


Donegal & Conoy Mutual Fire, Marietta 
(Casualty Affiliation) ............ June 96 

Druggists’ Mutual — Algona 
(Dividend Reduction) -+eeSept. 98 


Druggist Mutual, Mansfield 
(Absorbs Columbiana County Mutual) 


Dubuque Fire & Marine, Dubuque 


(Proposed Consolidation)......... June & 
(Consolidation Approved) ........J July & 
CE TOPUIMROE) ccccccccccsccoel Vov, 
(Graven Resigns) ....ccsccccccecs Feb, % 


Eagle Indemnity, New York 
(Elects New President) ........ Sept. 
Eastern Casualty & Surety, New York 


(New Organization) ............ Sept. # 
—— Mutual Casualty, New York 
einsures Mutual Casualty) ..... Nov, $1 
Employers’ Group, Boston 
(Creates New Aviation, a 
une {f 
se ge PRY POMGZ) cccccccccs June ff 
(Mullen Elected Trustee) .........J July % 
(Recent Promotions) ............ ug. % 
(See American Employers’) . Sept. % 


Employers Reinsurance, Kansas City 
(Company Makes Changes) - Sept. 8 § 
(Director Resigns) 

Equity Fire Insurance, Kansas City 
(In Liquidation) F 

Excelsior Insurance, Syracuse 
(Capital Increase) .....cccccceces Noy. {i 


New York 


Excess Insurance, 





(Recommends Charter Changes) ...July % 
(Dividend Declared) ...........+.. Oct. 8 
(New Officer) ...... kseneeweeenee Jan, 9 
Family Life Insurance, Chicago 
(New Hospitalization Company)...July % 
Farm Bureau Fire & Tornado, Indianapol, 
COW COMBERZ) cccccccccscccssces June $7 
(Now Operating) ........ siamese’ July % 
Farm Bureau Mutual a, Columbus 
Ceeere Gai) ..<ccvececce Aug. % 
(Writings Up Sharply) — 
(Premium Volume) ....ccccccsses 
Farm Bureau Mutual, Jefferson City 
(New Company) ..... hawiktn ccamhes June %8 
Farmers Automobile Inter-Insurance, Los 
Angeles (Examined) ...........++- Oct. 8 
Farmers Casualty, Des Moines 
(See Farmers Union Mutual)..... June % 
Farmers Union Mutual Automobile, De 
Moines (Name Changed) ........ June §§ 
Fidelity and Deposit, Baltimore 
NAR rrr Tan. 
(Stockholders’ Report) .......... Feb. 
Fidelity & Guaranty Fire, Baltimore 
(Additional Financing) ...........: July % 
(Capital Increase Approved) Sept. % 
(Staff Advancements) ............ Dee. 
. ke & S ) er Jan. # 
Fire Association Group, Philadelphia 
(Mew Becretary) ..ccccccicsccccoesd 1 
Fire Insurance Exchange, Los Angeles | 
(Examination Report) .........-- Aug. # 
Fireman’s Fund Group, San Francisco | 
(Garrison Joins Staff) ........... Feb. : 
Firemen’s Insurance, Newark 
(Three Senior Officers Retire) ....Jan. 4 


First National Insurance, Seattle 
(See General Insurance) .........- ec, 
Founders’ Fire & Marine, Los — 


NED sacuctteguwencosseeed y 1065 
(Stock Grearachocsioeds” aceite eae July 9 
tT, eon eee Aug. # 
(Now Actively Operating) ....... Nov. 
Franklin Mutual, Chicago 
(First Report on Claims) ........ Jan. 4 
General Casualty, Seattle ” 
CEE, ccaceiistemacwias ocesow Dec. * 
General Insurance, Seattle 
eee Dee. & 
General Reinsurance, New York ” 
(Lowry Named President) ......Sept. 1 
(Official Staff Changes) .........-- Oct. # 
General Transportation, New York 
(Announces Dividend Schedule) ..Jan. 4 
Germantown Fire, Philadelphia . 
(Stoekholders’ Suit) ...........--Jan fl 
(Rosenlund, President) ........--- ‘eb. 3 
(Stockholders’ Suit Continued)...Feb. 7 


Best’s Fire and Casualty New 











wena Oct, % 
jooee Noy, 3) 


- Jan, % 





rtment) 
June ff 





) 
y)...July % 


—— June & 


snens June § 








ualty News 


Glens Falls Group, Glens Falls 


(Additions to Official — Seonne June 98 
(Premiums Up 35%) «.-+seeeeseees Jan. 41 
be Indemnity, New "York 
Oeleets New President) ........ Sept. 98 
Great American Group, New York 
(Charter Revisions) ............+- g. 97 
Great American Reserve, Dallas 2 _ 
(Increases , errr Feb. 37 


Great Western Fire & Marine, San Francisco 
(Running Mate for Cal. Compensation) 


Group Casualty, St. Louis 


(New Mutual Formed) ...........- Oct. 90 
Group Health, New York 

(Granted a POD oesseacsesien Dec. 40 

rantee Mutual Fire, Springfield 

Guperiation Reduced) ....cc-crree Sept. 100 
Guardian Indemnity, Springfield 

(Newly Formed) ....cseeceeeeees Feb. 37 
Gulf Insurance, Dallas 

(Capital Increase) ........sseee0 Jan. 41 
Hamilton Fire Insurance, New York 

(See Industrial Insurance)....... Feb. 37 
Hardware Dealers Mutual, Stevens Point 
(Examined) ..-scccsececeesesssces 
Hardware Indemnity, Minneapolis 
(Correction BEE occxaweveocnad June 99 


Hartford Accident and Indemnity, eierd 
(New Officers) ....ccccccccccccccce 92 
(Premium Volume) ..........++-. eb. 37 

Hartford Fire Insurance, Hartford 


(Secretary Morse Deceased) ...... 40 
Hartford Steam Boiler, Hartford 

(Announces Dividend) ........... an. 42 
Hastings Fire & Accident, ——. 

(Hew Company) ccccccccvcvcccs Sept. 103 

(Additional Data) ......ccccccccce ec. 41 
Haven Insurance, Winter Haven 

(Recently Licensed) ........+.+0.. Nov. 92 
Health Service, Detroit 

(Newly Organized) ......ccccecees Nov. 93 
Holyoke Mutual Fire, Salem 

(ASdition to Stal) ....ccccccccecs Jan, 42 
Home Indemnity, New York 

(New Vice President) ........... Aug. 97 
Home Insurance, New York 

eae reer Jan. 42 
Illinois Mutual Casualty, Peoria 

EPPO OPE Rr n. 43 
Improved Risk Mutuals, New York 

(Changes in Membership)........ Feb. 37 
Indemnity Insurance, Philadelphia 

(Broadens Burglary Policy) ......d une 99 

(Expands Foreign Department) ..June 99 

(Drops Mysterious Disappearance 

DL” Sshcnpeesvatmedswkenckeuects . 90 
Industrial Insurance, Flemington 

(Acquires National F. & M. and 

LL , 2 ener May 106 
Industrial Insurance, New York 

(New Fleet Formed) ..........0. Feb. 37 
Insurance Company of N. A., Philadelphia 

(N. Y. Approves Installment Plan) 

May 106 

(Services Extended) ...........-. Aug. 

(Extends Wave Damage) ........ Aug. 98 

(Aircraft Coverage) ............ Sept. 103 

(Wins Coveted Award) ........... Oct. 92 

(Solicits Reinsurance) .........+..d : an, 43 

PO Jan. 43 

(T. Leaming Smith Retires)...... Feb. 38 
Insuro Medic Life, Dallas 

(New Company) ........+.......June 100 
Insurors Indemnity, Tulsa 

(Stock Interest Acquired) ........July 97 


Inter-Insurance Exchange, Los ‘Angeles’ 


(Auto Insurance Revisions) ....May 107 
International Re-Insurance, Dover 

(To Receive Initial Dividend) ....Dec. 41 
Inter-Ocean Casualty, Cincinnati 

(Adopts New Title) ........... -.-Jan. 43 
Iowa Mutual Insurance, DeWitt 

(Deviation Reduced) ........205 June 100 


Jamestown Mutual Insurance, Jamestown 
(Discontinues Automobile a, 


John Marshall Insurance, Huntington 


PN 33. stasckeswemened May 107 
John Marahell Tnsurance, Chicago 
New Organization) ...........+. -Aug. 97 


Kansas City Fire & Marine, Kansas City 
(Stock Offering) ........eee0s -June 100 
Keystone Indemnity, Philadel hia 
(Policyholders’ Assess. Decr.).....Nov. 93 
Liberty Mutual Insurance, Boston 
(Operating Exhibit Corrected). 
(Insurance Stores) 
Lincoln Ronding & Insurance, Lincoln 
Merchants Casualty) ....... 


-Sept. 104 
-Sept. 104 


Lineoln Mutual Casualty, Deir oit 

(Adds New Line)........+....---Jume 100 
Lloyd's, London 

(Officials Chosen for 1947) ........Jan. 43 
njon & Edinburgh, London 

Caters Canada) ..ccccccccesses Sept. 104 
London Guarantee and Accident, New York 
a eee cccee NOV. 93 
London & Provincial, London 

U. 8S. Operations Discontinued)..Feb. 38 


For February, 1947 


London & Scottish, London 


(See Northern Assurance -.. Aug. 98 
Loyal Automobile, Los yr Ey ° 

(New Company) cies cole 101 
wo | Group, Newark 

(Staff promotions) .............. Feb. 39 


Lumbermens Mutual Casualty, Chicugo 
(Auto Dividends Reduced) ....Sept. 104 


(Kemper Group Changes) ........ an. 44 
Lumber Mutual Casualty, = York 

CHEERMINGE  ccacesrecsccese seeeees NOV. 93 
Lumber Mutual Fire, Boston 

aoa of Agency Facilities 

i POOR Sere EC; 


Magnolia Insurance, cute 
(New Company) ---Oct. 92 
Manufacturers Casualty, * Philadeiphia 
(See Pennsylvania Casualty) coe ape. 107 
(Official Staif ot eeeee No 
(Official Staff Changes) ........... Jen. 44 
Manufacturers Fire, hiiadeiphia’ 
(Official Staff Advancements) ....Nov. 94 
(Official Staff Advancements) . Jan. 44 
Maryland Casualty, speed 
(To Reimburse R.F.C.) . .-June 101 
(Approve Retinancing Plan) | ooees Aug. 97 
(Refinancing Underway) .........Aug. 97 
(Rights esyire) eee ++. Sept. 105 
(Retires R.F.C, Advances) | --.. Sept. 105 
Massachusetts Protective, Worcester 


(Examined) vessenscesee. OB 
Merchants Casuaity, Lincoin 

CEO CE TGGE cccccccacedccs May 108 
Merchants & ouanee Mutual, St: — 

(Rehabilitator Appointed) ....... 39 
Merchants Mutual Casualty, ae sity 

(Recently Licensed) ....ccccccccece y 97 
La Metropolitana, Havana 

Rhode Island Insurance)...May 110 


Michigan Millers Mutual Fire, Lansing 


(Branch Office Closed) ...........duly 98 
Mid-States Insurance, Chicago 
(Curtails Business) .... ccccce Ct, OB 


Monarch Pire Insurance, “Cleveland 
(Pearl Makes Offer for Stock) ..Sept. 105 
Motorists Mutual Insurance, Columbus 


(See Donegul & Conoy Mutual)....June 96 
Motor Vehicle esenpeeed Chicago 

CIEEREEENGE) scccccccoccescocsevess Nov. 94 
Mountain States Casualty, aa 

(New Stock Company) .......... ept. 106 


Mountain States ~~4} Casualty, se Sept. 1668 
(See Mountain States Casualty) Se 
Mutual Benefit Health & Accident, Cte 
(Sponsoring Fire Affiliate) ....... . 04 
Mutual Boiler Insurance, Boston 
RUNES ebadcsccccessoccccecs Dec. 41 
Mutual eee New York 
(See Empire futual Casualty)....Nov. 91 
Mutual Co. Association, Washington 
NE i i auch guise eee aeid Jan. 44 
Mutual create » Ardmore, Okla. 
ns) re ay 
—— Medical Tesarancs, | 


New Company) ......-+eceseeees i 

National Automebtic & Cas., Los Angeles 

(Reduces Commissions) ......... May 1 

(License Suspended) ........... June 101 

(Suspension Order Stayed) occocesoeny OB 

(Demurrer Suatained) ........ Sept. 106 

(Review of meannepeee Decision 

BOURNE ccccccce 660646090600600006 Oct. 93 

(Trial Date Set) .......... weaveue Dec. 42 
National Casualty, Detroit 

(Garret, Vice President) ...... pt. 106 
National Fire & aa Elizabeth 

nny mend te WEED scccvccceee Nov. 95 
National Lloyd ~~ AE 

(Initial Paymenty Made) ........ aa 102 


National Reserve Insurance, Chica 
(See Dubuque Fire & Marine) . 
(See Dubuque Fire & Marine) ... “Ju ly 95 

National Union Indemnity, Pittsburgh 
(New BReewttve) seccocccccescces Au 

New England Casualty, Springfield 


(Increases Capital) ............. Jan. 45 
New Hampshire Fire, Manchester 

(Forming Casualty Affiliate) ..... Nov. 95 
New Hampshire Indemnity, Manchester 

(See New Hampshire Fire) .......Nov. 95 


New Jersey Mfrs. Casualty, Trenton 


(Dividends to Policyholders --Jan. 39 
New Jersey Mfrs. Ass’n Fire, Trenton 

(Dividends to Policy holders) ---Jan. 39 
i = Mutual Insurance, Fargo 

(New Company) ....ccccesceee --June 102 
North British Group, New ¥ 

(Official Staff pr Rn Me --May 109 


North British & Mercantile, Leadon 


(Canadian Manager Retires)...... Feb. 40 
Northeastern Insurance, Hartfor 

(Babson Sells Interest) ....... ---Nov. 95 
Northern Asaurance, London 

(Rarhour Retiring) ....ccccccsces Aug. 98 


Northern Illinois Hospital, nee | 
(Surplus Decreased 
Northern be wns J fnaueity. Chicag i) 
(See Bankers Life & Casualty).+.June 95 
(Suspended in Ohio) ....... o00ewe July 98 
North Star Reinsurance, New York 


Nov. 96 


(Lowry Named President) Sept. 100 
(Official Staff Changes) ........... et. 
(Addition to Staff) ............ -.- Jan, 45 


Ohio —_ Indemnity, LeRoy 


(Examined) ....-+eeesses cocccce see. 4 
Ohio Farmers Insurance, LeRoy 
(Examined) ........+. --Dee. 43 


Oklahoma KF'arm Bureau, Okiahoma™ City 
(New Company) .....++..e++++-.dune 102 
Old American Insurance, Kansas A 
(Recent Changes) e 102 
Old Homestead Hail, Lincoln 
(New Company) .....++seeeeees-dune 102 
Pacific Indemnity, Los Angeles 
(Declares Extra Dividend) .......Jan. 45 
Pacific Mutual Life, Los Angeles 


(Creditors Receive Dividend) . -Nov. 96 
La Paternelle Fire & General, Paris 
(Capital Increase) ...... Ceeecsocecs Nov. 97 


Pearl Assurance, London 
(Acquires Bulk of Monarch Stock) Dec. 43 
Peerless Casualty, Keene 
(Plans New Capitalization) .....May 109 
(New Capitalization Approved) --2e -Junev 103 
Pennsylvania Accident Health, Phila. 
(New Company) ssvctinadpommrocined s 7 
(New Company) eee 
Pennsylvania Casualty, Baltimore 
(See Cavalier Insurance) ...... 
(Surplus Contribution) 


oe ° _ + 4 


(Reinsures Portion of Business) ‘te ept. 10 ‘101 
(Elects New Officers) .....ee.+ee6- 45 
(See American Hea yd Soeseceoes Feb. 33 
(Change in Control).....seeessees Feb. 40 
Pennsylvania Mfrs. Axsn. “Casuaity, Phila. 
eae Extra Dividend) .......Nov. 97 
roves Extra Dividend) ...... Jan. 46 
paen sburg Insurance, Petersburg 
(Company Revived) ....+..sss0. .-Feb, 40 


Phoenix Indemnity, New York 
(Examined) .....cccccccscccesssee NOV. 97 
Pioneer Mutual Segpnanen, Boston 
(Addition to Staff) ........see0-- May og 
(Guaranty Capital Proposed) «Ju c 
(Guarantee Capital Established) “Aue. 10 
Planet Lusurance, Vetroit 


(Elects New President) .......... July 100 
Potomac Insurance, Washington 
(Addition to Staff) .......... rer. 8 
Preferred Accident Insurance, New Sok 
(New Official) ........ POOP Fs 
(Discontinues Dividend) evecees Jan. 46 
(To Amend Charter) .......++.-+- Jan. 46 
(Rating Withdrawn) .......+.++. Feb. 41 
(Stockholders Meet) .......+... «Feb, 42 
Preferred Risk Mutual, Des Moines 
(Insurance for Abstainers) nana 42 
Protective Life & Accident, Omaha 


(Recently Licensed) .........- -Oct. 93 
Providence Washington, Providence | 

(R. I. Commissioner Joins Staff)..Feb. 42 
Public National, Miami Beach 

(Increases Capital) socgoococceces MRT 110 

(Appoints New Officer) ....++....Dee, 43 

(Resources Seieneeds «++-Feb. 43 

(Business to be Expanded)... pasenee Feb, 43 
Queen City Fire, Sioux Falls 

(Reinsurance Contract Terminating) 


an. 46 

Reinsurance Corporation, New York 
(Official Staff Changes) ..........May 110 

Reserve Insurance, Chicago 

(Merger Completed) .............-Aug. 99 
(Increases Capital) Sept. 107 
(Broadens Charter) .......... aad 107 
— 103 


Resolute Fire Insurance, Providen 
Rhode Island pnsusanen, meres * 


eeeeeeeeeee 


(Additions to Official Staff).. 





(Agreement Reached) ........... y 110 
(Automobile Business Discontinued) 
ug. 

(Recapitalization) ..........+66-- pr . 100 

(Revised Managerial Arrangement)” sen 

(Opens Cuban Office) ....... mm. 4 46 
Royal Indemnity, New York 

(Executive Changes) .........- --July 100 

(Elects New President) ..........Sept. 98 
St. Paul Fire & Marine, St. Paul 

(Mid-Year Returns) ........-. Sant. 107 

(Binclow Deceased) eoee t. 94 


St. Paul Mercury Indemnity, "St. Paul 
(Mid-Year Data) - Sept. 108 
Scottish Union & National, Sew 
(Vreeland Retires) . Sep 
Seaboard Surety, New York 
(New Director) ....ceseees 
(New President) ........sseeeees 
Security Casualty, St. Pau 
(Placed in Licgidation) coosccccAng. 100 
Security Fire, Davenport 
(Control Purchased) ....... eoseees NOV. 98 
Security Life & Accident, Denver 
(Revises Accident & Health same 


eoesesdune 103 
Feb. 43 


b. 43 
Security Life & Accident, Mobile 
(Recently Licensed) ...... eeeeee duly 100 
Sequoia Ineurance, San Francisco 
(In Process of Organization) ...May 111 
Standard Accident, Detroit 
(Flects New Pres. & Director)...July 102 
(New Vice President) .......... Aug. 101 
(Official Staff Change) ...........- ict. 94 
(Official Changes) ....... kseeeesan Jan. 46 
97 





Standard Mutual Insurance, Atlanta 
(New Stock Company) .........June 103 


Standard National, Atlanta 

CUNO GREED cccccccsccccssces July 102 
Standard Reliance, Line oln 

(Forming Casualty Affiliate) ...... Dec. 43 
State & County Insurance, Waco 

rT Feb. 43 
State Fire & Casualty, Miami Beach 

CO INS i nosc cece coswcecue Dec. 44 
Sterling Insurance, Chicago 

(Lumley Advanced) ........... Sept. 109 
Stuyvesant Insurance, New York 

CT re July 102 
Sun Bail Bond, Miami 

CHOW GCOMDERT) ccccccccccceseecs May 111 


Sun Insurance Group, New York 


(Altering Capital Structure) .-July 102 
Superior meg oe Dallas 

(SROTONEOE COPIERE). occcccccccses Jan. 47 
Swiss Reinsurance, Zurich 

(Rodney Davis Deceased) ...... Sept. 109 

COW Ue TH, SEONG) ccccdcvceccecese Jan. 47 
‘Tennessee Odin, Knoxville 

(Recent Elections) .........ccee. Aug. 101 


Texas Employers’, Dallas 


eer Tre -.--Oct. 94 
Time Insurance, Milwaukee 

CHIOEF POGUE) ccccccccsccccccces Oct. 94 
Transit Casualty, St. Louis 

(Increases Capital) ...............Nov. 98 
Travelers Group, Hartford 

(Opens Foreign Office) .......... July 102 

ee rrr Aug. 101 
Truck Insurance, Los Angeles 

eer ---Oct. 95 
Underwriters at Lloyds, London 

(Duncan, Honorary Member) ..... Oct. 95 
Union Automobile & Casualty, veges ote 

(Completes Liquidation) ..... 


United Kenetit Fire, Omaha 


(See Mutual Benefit H. & A.) .-Nov. 94 


RCOCM CCNENE) cessccccccccccscos Dec. 44 
United Benefit Life, Omaha 
(Issues Polio Contract) ........... Oct. 95 


United Insurers, Denver 
(Attorney-in-Fact Adopts New Title) 
May 111 
United Mutual Fire, Boston 
(Insurance Stores) .........e0. Sept. 104 





United National Indemnity, Hartford 
(Enters Canada) ct 
U. S. Fidelity & Guaranty, Baltimore 


CORO DUNNE) ve ceccesccssecsccs ct. 9% 

(To Broaden Charters) ....... Jan. 4 
Utica Mutual Insurance, Utica 

(Changes Dividend Schedule) . Feb, 4 
Vernon Casualty & Reinsurance, Indigp. 

apolis 

(Recently Licensed) ............. Dee, 4 
Veterans Aircraft, Oakland 

(New Company) ......-......0...) lay 11 
Virginia Auto Mutual, Richmond 

(Va. Deviation Discontinued) an. 4 
Virginia Fire & Marine, Richmond 

(New Director) .....cccccccccosed ug. 10} 
Wayne Surety, Detroit 

(Completes Liquidation) .......... Oct. & 


Western Casualty & Surety, Kansas City 


(Increases Capital) ............. Feb. 1 
Western Millers Mutual, Kansas City 
(HMxamimed)  ....0scesccorseccccel Sept. 109 
Wolverine Mutual Motor, Dowagiac 
(AGGRO NOW TICE) cc cccccccccccl ‘OV, 9 
Zurich General Accident, Chicago 
(Examiners Increase Surplus) ....Noy. & 





LIST OF ADVERTISE 


--In This Issue - - 


Accident and Casualty Insurance Company, New York, N. Y. 78 Kolob Corporation, Salt Lake City, Utah ........... 
American Appraisal Company, The, Milwaukee, Wis. ........ 64 La Mers Studio, New York, N. XY. ......cccccccseeees 
American Cusualty Cumpuny, Reading, Va. ...........seeeees 26 Lloyd-Thomas Company, The, me Berk, Me Xs scsi ccs 
American Fire and Cusualty Company, Orlando, Fla. ........ 2 London Assurance, ‘Tl New York, N. XY. ....--.02-0ees 
American Home Fire Assurance Company, New York, N.Y. .. 37 London and Lancashire Group, The, New York, N. 1 
American Insurance Group, Newark, N. de. .eee eee serene eee ae NE sos swcancnesasativee elon sstes anes’ o Kc Back | 
American Motorists Insurance Company, Chicago, lL .......- sy Mackuvin, Legg & Company, Baltimore, Md. ........... 
American Reinsurance Company, New York, N. x. wees teens 14 = Manutacturers Casualty Insurance Co., Philadelphia, Pa 
American Reserve lusurance Company, New York, N.Y 20 Marsh & McLennan, SOM MIE, |. caucecateso 
Anchor Insurance Company, wroviaence, Re Lb... eee eee 60 Maryland Casualty Company, Baltimore, Md. ......... 
yo gee & a Jue., — — = Se ae Repke = Melling & Bevingtons Ltd., Montreal, Canada ......... 
Art Steel Sales Corporation, New York, N.Y... ...s-eeeee ees _ National Adjusters, RB! rT rere 
Atlantic Mutual Insurance Company, New York, N.Y. ......-- ov National Fine Group, The, Hartford, "een : 
Bates, Lively & Pearson, ces mags Mace te ere re neeeee - National Union and Birmingham Group, Pittsburgh, ta 
Bituminous ¢ usualty Corporation, tock sland, | Ne see eeeeees = New Amsterdam Casualty Company, Baltimore, Mua. ay 
— . oma “ay ogg ty — Canada .......... sy North American Accident Insurance Company, Chicago, al 
suit, Dalton & Church, boston, Muss. ....-+-eereeeeerereeeees “ Norwich Union Group, New York, N. Y. ............ oa 2 
ne ee —— sarap _—_ PeTrer rT reer e rer eee = Obrion, wots ara Sar Company, Boston, Mass. -- ECS A J 
Carter Company, Lb. P., Richmond, Va. ..... se eeceees se eeeees SU Ohio Casualty Insurance Company, 1e amiltun, «ni 
Central Surety and Insurance Corporation, Kansas City, Mo. 6 Ohio Farmers Insurance Company, LeRoy, Ohio ...... Rae: 
Chapman Park Hotel, The, Los Angeles, Cul. .....-+see+eee-- os Pacific National Fire Insurance Company, San Franciscy, Cal. 
Geneee a < Waring Sense, ileus Un 30 ie eS AEE 52 en pe ee tice, on Boston, Muss. ae de ono Pe aod 
) t Shicago, Law sheen de wisele eaten seed 2 > Americ tro ) k, N. 

Constitution Reinsurance Corporation, tay New York, N. Y. ~ Pennsylvania Hotel, OW BOM Ws Es saseresscvoness 
Continental Casualty Company, Chicago, Ill. ..........-...4-- 5 Pref x2 . ‘ : ‘ ss 
parent “os a. : an , 9 referred Fire Insurance Company, Topeka, Kansas .. me 
Coe ent Ta eee tap Ce New York, NoYO LILI. 10 Brovidence Washington Insurance Company, Providence, 11 
Crum & eda New York, a Naaii esaietona Seat tara iat lg algae 31 Reed & Company, Denver, Colo. ......sccecsesssscecess ee § 
Dale & Company, Limited, Montreal, Canada .............. sz Reed, Shaw & McNaught, Montreal, Canada i... 
Edison, Inc.. Thomas A., West Orange, N. J. .....ccccccecees 3 Rhode Island Insurance Company, Providence, R. 
x cog oes rut es chee ag a . Royal Exchange Group, New LE re ae aE 
Kmployers Insurance Co, of Alabama, Birming ham, Ala. 34 R Ave i Group. New York _ y 
Employers Reinsurance Corporation, Kansas City, Mo. OFal-ZVEFPOO OUD, New 20FK, f Basten peg earsins os 

' Inside Back Cover Royal Typewriter Company, Inc., New York, N.Y. .- see 
a ea LS ee ey ee a a ae 7 St. Louis Fire & Marine Insurance aes, St. Louis, Mo. 
excess Insurance Company ¢ é : p Me Be scoe St. Paul Companies, The, St. Paul, Minn. .........+...--- 
Excess Underwriters, Inc., New York, N.Y. ....---.+0-0+-000+ bu Schroeder Hotel, Milwaukee, Wis. ...........c.-seece-- 
Fairfield & Ellis, Boston, Mass. ......eeceeeeee cece ee ee eee e ees 80 Scottish Union & National Group, Hartford, Conn. 
—_ oo « ge Pema Camada .....cccceccrccccee SU Security Insurance Companies, New Haven, Conn. 
Pergason Personnel, Chicago, Tb. ....+.ecee esse eee ee geen eens ‘f¢ Sheridan & Co., L. J., Chicago, Ul, ....ccccccecccssers 
Fidelity and Guaranty Fire Corporation, Baltimore, Md. 47 Soundseriber Corp., New Haves, OM ee i ae avn 
Fire Association Group, ng cn ne a= Cvvecccersesecoece = Spear and Company, Inc., San Francisco, Cal. ........ y 
Fireman's Fund Group, San Francisco, Cal. ..............0066 SO . ee “ eae ‘< 
Firemen’s Insurance Company, Newark, N. J. ...-....00-0008 100 Ponsare 26 Dees, Seem, peisett, Mich. .......-+++- 
Fulton Fire Insurance Company, The, New York, N. Y. ...... 8 foe ee Sng gl ong 
Geyer & Company, New York, N. X. ..ccccccccccccccccccscccce 92 Trinity Universal Insurance Company, Dallas, Texas.... 
Glens Falls Group, Glens Falls, N. Y. ...........c.ccceecseese s3 Gates Gevtes Coemeky Vempeny, New York, MN. X. ....-->.; 
Globe and Rutgers Fire Insurance Company, New York, N.Y. 37 erred oe Fidelity « ge og A og dy Baltimore, Mi 
Himpson & Son, Limited, Robert, Montreal, Canada ........ 80 tilities Insurance Company, St. Louis, 4 vl algae gg Spee og 
Hanover Fire Insurance Company, The, New York, N. Y. .... 53 Washington Fire & Marine Insurance Company, St. Louis, 

gr re “indi : 2 Weber Office Specialty Company, Los Angeles, Cal. ..... ‘ 

REGUNOCR TIGGER, CUCVRIRMG, SIMRO ocbccccccnsccvcvsvesscccveese 38 Weekly Underwriter, New York’ N 
Hoey, Ellison & Frost, Inc., New York, N. Y. ....cccccccssece sO Wester eet Fons . E roetee Falls. i Salas { 
Home Insurance Company, The, New York, N. Y. ............ DA CSTCED SUEZ VOmpany, Me “ge: TEA ela q 
Howard & Co., Robert, Montreal, Canada .............0..00:. SO bk aed pg gy pm oc al, cee Canada .. \ 
Insurance Co., of the State of Pennsylvania, Philadelphia, Pa. 37 Wolfe | Aimee & Linder. New York, N. Y. ssa : 
International Business Machines Corp., New York, N. Y. .... 2 Woodward and Fondiller, Inc., New York, N. Y. .....- 
Inter-Ocean Reinsurance Company, Cedar Rapids, Iowa ...... 65 Woodward, Ryan, Sharp & Davis, New York, N. Y 
Jones & Proctor Bros., Limited, Toronto, Canada ............ 80 Wright Agency, Inc., The, New York, N. Y. ........... 


“The above discriminating list of clients recognize that an advertisement in BEST’S 
INSURANCE NEWS is a mark of distinction as only those companies which receive 
our recommendation are permitted to advertise in its columns.” 
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EMPLOYERS REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 





Condensed Statement as of December 31, 1946 








ASSETS 
Cash in Banks and on Hand ............ 0.0. c cece cece cece teen eee eeeeeeues $ 4,355,279.39 
Bonds, Amortized Value: 
United States Government ............... ... $12,916,828.83 
Canadian Government (Statutory Deposit) .. ; ; 456,022.80 
State, County and Municipal ............ , sae a 7,043,447 .06 
Total Bonds ....... errr sue .. $20,416,298.69 
Stocks, Convention Value ... 3 ....-.  5,344,701.30 
Total Bonds and Stocks ............ sara an 5 elmo ad ae ....+.  25,760,999.99 
re sig eiigr ose se eeeanaes 232,468.28 
Premiums in Course of Collection (Under 90 Days) ............ ead 647,217.31 
PIMETCSE ACCPUEE oie oieisice cases ssussaoresvacceseoswcas vere ; 151,890.09 
Total Admitted Assets ...... waa nea oe $31,147,855.06 
LIABILITIES 
Loss Reserve, Liability and Compensation .................- .  $7,880,993.91 
Loss Reserve, Other Classes .................. rere 1,850,312.82 
Total Loss Reserve ...... : ee sdeodeacs ... $ 9,731,306.73 
Reserve for Unearned Premiums ..... schgeind 8 chau) cate ack Sik ehebnel airs + eae . 6,976,611.51 
Commissions Accrued on Premiums ....... yaa aeeats jeeaususeceos Sadiew 287,560.32 
Reserve for Contingent Commissions .. acer creed -eGuwiwess 5p ole . 395,230.45 
Reserve for Taxes and Other Liabilities Rees ectaes ia 450,713.88 
Funds Held Under Reinsurance Treaties .... A eee TE Leh eee 708,830.93 
Voluntary Special Reserve ....... veceeeeeeeececeesess«  $2,597,601.24 
ee ie ; pala op eres 2,000,000.00 
Surplus ... ieacemeg e5 oo ae ip eid seh arabe eit 8,000,000.00 
Surplus to Policvholders .................4.. bavextowadeseaaan aes 12,597,601.24 
TO sc ccivccasncadacwenressas notes sitio ara dion eek nL ead Ruse ee _$31,147,855.06 


On the basis of December 31, 1946, market quotations for all bonds and stocks owned: 
Total Admitted Assets would be increased to ..............-. $31,885,620.93 
Voluntary Special Reserve would be increased to ............ $3,335,367.11 


Securities carried at $1,799,537.51 in the above statement are deposited as required by law. 
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FINANCIAL STATEMENTS DECEMBER 31, 1945 


VALUATIONS ON BASIS APPROVED BY NATIONAL ASSOCIATION OF INSURANCE COMMISSIONERS 


Total Admitted Liabilities Surplus to 
Companies Capital Assets (except capital) Policyholders 


Firemen's Insurance Company of Newark, N. J. $9,397,690. $54,848,473. $31,764,718. $23,083,755. 


Organized 1855 


The Girard Fire & Marine Insurance Company 1,000,000. 6,412,691. 3,691,439. 2,721,252. 


‘Organized 1853 


National-Ben Franklin Fire Insurance Company 1,000,000. 5,891,844. 3,233,665. 2,658,179. 


rganized | 
The Concordia etnncennt of Milwaukee 1,000,000. 5,981,590. 3,232,950. 2,748,640. 
Milwaukee mihatiie Seinen Company 2,000,000. 15,712,261. 8,759,027. 6,953,234. 
The Metropolitan Conall aeeiit Co. of N. Y. 1,500,000. 16,207,622. 11,082,112. 5,125,510. 
Commercial arene Company 1,000,000. 16,497,745. 10,952,765. 5,544.980. 
Royal Plate Glass ner ie Ins.Co.of Canada 100,000. 357,392. 1,384. 356,008. 


Organized 1906 


Pittsburgh Underwriters - Keystone Underwriters 


HOME OFFICE 


PACIFIC DEPARTMENT 10 Park Place WESTERN DEPARTMENT 


220 Bush Street Newark |, New Jersey 120 So. LaSalle Street 
San Francisco 6, Calif. sats Chicago 3, Illinois 
ate To 9g 


. 
* T Standesi 
SOUTHWESTERN DEPARTMENT DF protection FOREIGN DEPARTMENT 
912 Commerce Street “ANY = Ill John Street 
Dallas 2, Texas CANADIAN DEPARTMENTS New York 7, New York 
465 Bay St., Toronto, Ontario 
535 Homer St., Vancouver, B. C, 
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